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q | ] | pene goes the columnar gavel 


and the conductor formally 
announces the conclusion of the 
forum discussing the question, 
“What are the factories doing for 
the dealers” Most of the factory 
sales managers have had their day 
in court and from the evidence 
adduced it must be admitted that 
they have done their cooperative 
best to keep their dealers in busi- 
ness. There wasn’t much they 


could do, it is true, but without a | presentation 


doubt their help has been condu- 


cive to stiffening the backbones of | emphasized that “just as important 
the retailers, teaching them how to| in the conservation of this limited 


make meal tickets out of service 
operations, how to cut down over- 
head, and suggesting sidelines they 
could sell. Factory field men 
aplenty were kept in the field just 
as in days of yore; dealer meetings 
were held and every ounce of | 
energy sales managers possess has | 
been given to the cause. 

Evidence that this missionary 
work has played an important part 
so far is attested by the low 
mortality rate among the dealers 
at the present time. While accu- 
rate figures are not available, | 
feel that among what might be 
called the key dealers the majority | 
is sticking. I know of one com- | 
pany—a big one, it is true, where 
the loss has been under 3 percent; 
in other cases it has been 10 to 12, 
but in the main the survival per- 
centage runs far above predictions 
made when we went into the war. | 

* * - | 

THE ANSWER to another ques- 
tion—“What is Congress doing for 
the dealers?”—is found in the 
enactment of the Murray-Patman 
law, signed last week by President 
Roosevelt. Back of it was the 
National Automobile Dealers Assn. 
for which it was a major victory. 
Now that it is a law, a lot of worry 
is taken off the minds of the deal- 
ers. With the assurance it gives 
that the government will take un- 
sold new cars off the dealers’ hands | 
at full ceiling price July 1, 1943, | 





ns 
Sparks 


/ to this subject. 





















‘Truck Program 
REAL Dealer Relief 


Comes At Last 


Good news—the best since Pearl Harbor—was plenti- 
ful last week for automobile dealers, who’ve been 
struggling in the dark for many months. The news is 
of such import that we sincerely believe dealers would 
be foolish to give up the ship before giving the new 
setup a real trial. 

Let’s look at the good news, which may not be all 
we asked but nevertheless is far more than we expected: 


1 President Roosevelt signed into law the Murray- 

Patman RFC-aid bill, allowing dealers to borrow up 
to cost plus one percent on new cars, providing for 
their cost-plus sale to RFC now if wanted, and guaran- 
teeing full retail prices if cars are unsold on July 1, 1943. 
Obviously, this NADA-sponsored law gives dealers defi- 
nite assurances for the future; means they won’t have 
to sacrifice their full profit on deals; does not mean, 
however, that they should stop selling. 


o The RFC-aid bill obviously will be a _ constant 

stimulus to OPA to get frozen cars into consumer 
hands, to avoid government purchase. Dr. Rolf Nugent, 
OPA’s car rationing chief, told Alabama dealers last 
week that, if new-car sales decline after July 1, present 
rationing rules will have to be liberalized. 


3 Brig. Gen. J. L. Frank, director of the Army’s 
Motor Transport service, said in Louisville last week 
that quartermasters in all nine corps areas had been 
instructed to expand the use of civilian automobile 
repair shops in maintaining all Army automotive equip- 
ment. This potential business should help to offset any 
loss of service volume due to restricted civilian driving. 
4 Further service business is in the offing for truck 
under the forthcoming national truck- 


To Mean More 
Dealer Service 


ODT Conservation Plan 
To Put Emphasis on 
Proper Maintenance 


By Jack Weed 
Truck Editor 


_ DETROIT.—Truck dealers: 
,can look forward to a sub-, 
stantial increase in service) 
|work, judging from _plans| 
|now being developed by the} 
| Office of Defense Transportation | 
| and which are being outlined in a} 
| series of talks by John L. Rogers, | 
director, Motor Transport division, | 
| ODT. 

In previous meetings already | 
held in Boston, New York, | 
delphia and Atlanta, Rogers as! 
| the key speaker on a combination | 
by representatives | 
from both OPA and ODT, has'| 


| 


supply of highway transportation 
equipment is mechanical mainte- 
nance. The Vehicle Maintenance 
Section of the Division of Motor 
Transport is giving close attention 
Trucks and buses 
can be repaired and kept in serv- 
ice. Trucks have been known to 
run over 1,000,000 miles. Such per- 
formance can be attributed only to} 
the fact that owners of such 
vehicles have practiced preventive 
maintenance.” 

In his talks, Rogers refers to a 
letter from President Roosevelt 
directed to all truck owners and 
their drivers which says: “The five 

(Continued on Page 12, Column 2) 


Dealer Shops 
To Get Army 
Repair Work 


LOUISVILLE. — Louisville auto- 
mobile dealers heard joyfully an 
announcement last week by Brig. 
Gen. J. L. Frank, War Department 
director of Motor Transport Serv- 
ice, that civilian automobile repair 
shops will be given some Army re- 
pair business. 


dealers, 
maintenance program sponsored by ODT. 


5 With essential workers growing in numbers by leaps 

and bounds, it is evident that there’ll be an expanding 
market for both new and used cars, since these motorists 
will be entitled to sufficient gasoline and tires to meet 
their minimum requirements. 

Naturally, these ends cannot be accomplished without 
governmental aid in promoting the sale of new cars; 
nor without renewed selling efforts on the part of dealers, 
nor without retaining good mechanics for service. 


East Under Fuel Rationing; 
‘(Northwest Starts July 1 


——————————— 


Dealers Assured 
Of Retail Prices 


On Cars, Tires 


RFC Is Authorized 
To Loan on and 
Buy Back Vehicles 


By William Ullman 
Washington Correspondent 


WASHINGTON. — Signed 


| into law May 12 by President 
‘Roosevelt, the Murray-Pat- 
‘man Act (S.2315) makes 
‘RFC aid available immedi- 
ately to dealers and is hailed as 
ithe best news since Pearl Harbor 
for car, truck and tire merchants. 
| National Automobile Dealers 
| Assn., which sponsored the meas- 
ure, will meet this week with RFC 
and OPA officials to work out de- 
tails of making the relief provi- 
sions available to dealers. 

Under the legislation dealers will 
be able to obtain loans on their 
stocks of new cars, new trucks and 
new tires. They will also be able 
to borrow monthly their carrying 
| expenses, probably at the rate of 
'1 percent of list per month since 
| Feb. 1, 1942, 


Furthermore, dealers have the 
| guarantee under the Act that on 
| July 1, 1943, they can sell any new 
| automobiles, new trucks and new 
|tires they have on hand to RFC 
| at a fair retail price. All of these 
| provisions apply to Pool Cars as 
well as to stocks subject to ra- 
| tioning. 

A booklet containing a full re- 
|port of NADA’s Legislative Com- 
| mittee on this law, together with 
|a copy of the text of the law with 
an explanation and interpretation 
of each section has been prepared 
and is now in the hands of the 
printer. (Below is printed text of 
the Act and NADA’s interpreta- 
tions.) A copy will be mailed to 
every dealer in the country and 
extra copies will be available to 
association managers. 

The complete text of the Murray- 
Patman Act follows, section by 
section, with comments and ex- 


planations after each section: 

“Be it enacted by the Senate and 
House of Representatives of the 
United States of America in Congress 
assembled, That the Reconstruction 
Finance Corp. Act, as amended, is 
amended by inserting after section 5g 








The general said quartermasters 
in the nine corps areas have been 
notified that the Army plans to 
make full use of civilian services 
and that garages equipped to do 





they are in a position to get their; Army works should notify local | 


full profit out of the wheeled mer- | 
(See SPARKS, Page 19, Column 1) | 


Monthly 


Commercial Car | 


! 


Section 


| several 


post quartermasters. 

This order, which is now made 
general to all Army posts and 
which is an expansion of a pro- 
cedure that has been in vogue in 
motor transport depots, 
provides for the use of civilian 


specialized mechanic is not avail- 


can be hastened on vehicles needed 
|for post operations. 

| The new broad order leaves the 
decision of using dealer facilities 
up to the local post motor trans- 
port executive officer. He now has 





See Pages 12 to 17 





the authority to send cars, trucks 
or other automotive equipment to 


(See ARMY, Page 6, Column 5) 


} 


| 





By Pete Wembhoff 
Managing Editor 
DETROIT.—While 8,500,000 mo- 
torists in 17 Eastern states began 
operation Friday under halved 
gasoline supplies, there were grow- 


ing indications last week that at| 


least token fuel rationing would 
be imposed on the entire nation 
later this summer, not to save 
gasoline but to conserve tires. 
Petroleum Coordinator Harold 
Ickes assured that—so far as the 


|facilities to repair all types of} oi} supply problem is concerned— 
motor vehicles where the highly|there is no need for nationwide 


gasoline rationing, but government 


able at the post or where repairs | officials were of the opinion that, 
due to the critical rubber situation, | 
restrictions | 


some form of fuel 


The Eastern rationing, which 
| allows so-called non-essential mo- 
|torists a maximum of three gal- 
lons per week while permitting| tioned in connection with the war 
|essential vehicles sufficient quan- | ¢mort. oe . eee ana - 7 suaes 
| geae ta } is Oe ec Oo 1rou 
|tities to meet minimum needs,! of ‘its subsidiary corporations, is 
(Continued on Page 6, Column 4) (Continued on Page 6, Column 1) 


thereof the following new section: 
“SEC. 5h. (a) In order to prevent 

and relieve distress among dealers in 

articles or commodities which are ra- 





More Liberalization if Car 


Sales Dip After July 1 


By Geo. H. Watson Nugent said he believed “ration- 
Staff Correspondent ing has eliminated the seasonal 
BIRMINGHAM, Ala.—If there is} bugle’ and that “there should not 


would be necessary throughout the | 2 letdown in new-car demand after | be a letdown in demand after July 


country in the near future. 


in deliveries. 


It was 
disclosed also that individual card|to be further liberalized, Dr. Rolf 
rationing gasoline will begin July 1| Nugent, OPA’s automobile ration- 
in Oregon and Washington, con-|ing chief, told 250 dealers at the 
current with a 50 percent reduction 


| July 1, rationing rules will have 1 as dealers usually experience, If 
this does not prove correct, then 
some further liberalization of the 
rules will be called for.” 
Besides Nugent, other speakers 
(Continued on Page 2, Column 1) 





| annual meeting of the Automobile 


| Dealers Assn. of Alabama here. 
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More Liberalization 


Likely in July 


(Continued from Page 1) 


at the meeting were Fred B. Laut- 
zenheimer, of the War Production 
Board truck rationing section; 
Harry Sommers, president, and 
Ray Chamberlain, executive vice- 
president of National Automobile 
Dealers Assn. 

Appearing quite hot under the 
collar at restrictions placed on 
them by Washington, the dealers 
passed a resolution deploring the 
“confusion of statements emanat- 
ing from Washington” on the 
subject of automobile, gasoline 
and tire rationing, and asked 
that before such statements are 
issued in the future a conference 
be held with a dealer advisory 
committee set up for that pur- 
pose. 

Nugent, when asked about the 
contradictory utterances which 
dealers said were hurting their 
business, reminded his hearers that 
“in our form of government” it 
is impossible to “discipline” public 
statements since some are issued 
by members of Congress or by un- 
related government bureaus. 
Among the questions fired at 
Dr. Nugent was one as to whether 
“you fellows up in Washington, 
who are running things, want us 


Nugent: Sell Cars Now 
For Postwar Delivery 


NEW ORLEANS.—A plan to 
sell automobiles now for post- 
war delivery, so that the buyers 
who pay early would have first 
priorities on peace time produc- 
tion, was advanced here last 
week by Dr. Rolf Nugent, chief 
of the OPA’s automobile ration- 
ing branch. 

Under his proposal, salesmen 
would be kept busy taking 
orders, finance companies would 
handle the deals, and advertis- 
ing agencies would appeal to the 
public to buy. 

“The consumer would make 
his payments as before,” Nugent 
said, “and would be entitled to 
a price discount on the purchase 
just as he receives on a govern- 
ment war bond. I have recom- 
mended that the funds so de- 
rived, after commissions and 
other expenses are deducted, be 
trusted with the Federal Re- 
serve System.” 

Asked if he thought the pub- 
lic would take to the plan, he 
replied that advertising agencies 
in the country would have to 
carry on an extensive educa- 
tional program and added “I am 
convinced that they can do it.” 

A similar plan was suggested 
several months ago by M. S. 
Rukeyser, Hearst Newspapers 
columnist. 


to stay in business.” He said he 
thought this was a question “which 
does not lie with us.” However, 
he added there was No incentive 
for a sales agency to remain in 
business when there was nothing 
to sell and that he thought the 
best interest of all concerned would 
be served if some of the dealers | 
closed up. He pointed out that 
there was certainly a need for 
service agencies and some dealers; 
would find it a profitable field. 


Nugent were somewhat balanced 
by a query from Tom McGough of 
Montgomery, president of the Ala- 
bama association, asking “what 
the dealers can do to help win the 
war.” This brought more cheers 
than any other feature of the meet- 
ing. In reply, Nugent said the 


follows: a 
1—Sell the remaining stock of 


cars to those who need them in 
national defense work. 

2—Put cars in best of service. 

3—Conserve tires and gasoline 
and urge customers to do so by 
keeping cars in first-class condi- 
tion. 

4—Bring dealer service into the 
Army structure—that is, in some 
way use dealer shops to repair 
army vehicles, etc. 


Nugent said he thought rationing 
of the remaining stock of new cars 
was “essential 
and he added that it was the 
stoppage of production and not 
rationing which brought on dealer 
problems. 

Nugent added “we are for dealer 
relief” and “the government owes 
a duty to help care for and store” 
the rationed cars and should help 
dealers to get out of business 
where they so desire. He said 
there was “a thorough recognition 
in Washington for dealer relief.” 

There is no chance that the ra- 
tioning board will release certain 
body types, Nugent declared, add- 
ing that it might be necessary to 
take certain 
junk the bodies and put others on 
that will better serve the war 
effort. 

In reply to a question, Nugent 
said it would be “the wrong kind 
of rationing” to abandon car ra- 
tioning and let the rubber short- 
age take care of the situation. 

Chamberlain said it was hoped to 
have a plan consummated to sell 
to the government for scrap for 
$40 any car which the dealer wishes 
to sell. 
ciation is doing to represent the 
dealer in Washington and “to ob- 
tain relief up to a point which 
will not interfere with the war 
effort.” 

Don Drennen, of Drennen Motor 
Car Co., Birmingham, was elected 
president of the association. He 
succeeds Tom McGough, of Mc- 
Gough Chevrolet Co., Montgomery. 

Elected vice-presidents were R. 
K. McMillan. of Brewton; L. L. 


Segrest of Montgomery and V. C. | 


Adams of Anniston. C. E. (Andy) 
Anderson, of Birmingham, will 
continue as secretary-manager, 


The following were elected to 
the board of directors: A. P. Camp- 
bell, Florence; J. Ray, Huntsville; 
Sam Pollock, Gadsden; L. H. 
Woodley, Tuscaloosa; Gerald King, 
Anniston; Don Maring, Birming- 
ham; C. H. Johnson, Selma; Horace 
Davis, Montgomery; Fred Dobbs, 
Alexander City; J. M. Edwards, 
Tuskegee; G. Y. Malone, Dothan; 
H. S. Williams, Eufaula; R. Leon 
Jones, Atmore; Bert Chambers, 
Monroeville; S. B. Quigley, Mobile; 
Ewell Gregg, Decatur, and Henry 
J. Kittrell. The latter is also a 
director of NADA. 


SAN FRANCISCO area automobile men are proud of Lieut. Col. W. S. Venn, 


erly Northern California manager for Earle C. Anthony, Inc., 
Seen, and now with the Army’s 30Ist Ordnance Regiment. 
is shown receiving the well-wishes and hope for a speedy return from Les | 
Chevrolet dealer and posettoes of the San Francisco Motor Car 
(right), 


Vogel (left), 
Dealers Assn., 
vice-president 


Hughson 


and Billy ‘ 
Automobile 


of National 


Packard 
Col. Venn 


Ford dealer and Pacific Coast 


Dealers Assn, 


and unavoidable” | 


“debutante models,” | 


He told of what the asso- | 


: i 
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How long will 
the war last ? 


Your guess is as good as ours, so you give your 
answer—add a year to that answer, and that is your 
opinion as to how long your present car must last. 


For, if you arc beginning to wonder if your car will serve you till 
the war ends, remember that Detroit will not start to turn out 
cars the day after the next armistice is signed. 
Ic has been a tremendous job to gear the automobile industry 
| into mass war production. 
It's going to be a bigger job to reverse that process. 
The assembly line that turas out a tank today doesn’t curn out 
a sedan tomorrow. 


Now, The Bars Are Lowered 
| On New Car Sales 
If you are directly—or indirectly—and that is a broad statement— 
coanected with the war effort, if your car is a 1939 model, or 
earlier, or bas bad 40,000 miles of use, you can buy a new car now. 
| The new rulings from Washington make it plain that the author- 
| ities WANT America’s new cars to go into useful serviee, and help 
carry America’s transportation load. 
To deliberately keep these cars idle would be about as sensible 
| as to intern skilled and loyal war workers. 
| For possible military emergencies, the government is retaining 
135,000 new cars that will not be released for any purpose till 1943 


Why Not End Your Worries 


About Tires and Transportation? 
Buy a new car now, drive it carefully, care for chose brand-new 


tires, and your transportation worries are probably over for the 
duration. 

But don’t wait till the tires on your present car are dowa to 
the fabric—you may find it difficult to trade your car in 

Remember, too, THAT THE ENTIRE STOCK OF NEW CARS 
IN THE HANDS OF SOUTHERN CALIFORNIA DEALERS 
THAT CAN BE SOLD THIS YEAR WOULD LAST ABOUT 
EIGHT WEEKS IN NORMAL TIMES. 


Only 1,262 buyers of new cars can be issued permuts ia the 
month of May in Los Angeles County. 

The rulings that went into effect this week are so vastly broad- 
ened that tens of thousands of buyers are now eligible who were 
not in the past. 

As to whether you can get a priority certificate, why not let your 
dealer help you? He knows the procedure=it's pact of his service 
Give him the necessary information, and he'll follow through for 
you. No need for you to spend your time. He'll get you permission 
to buy a new car—if your need justitics it. 

‘When the new cars now on hand are gonc, they're GONE 
You'll see very few mew cars after that till a year after the Axis 
goes into the ash can. 

So, talk with your dealer. 


BUT DON'T WAIT TOO LONG... 


LOS ANGELES MOTOR CAR 


DEALERS ASSOCIATION 


This is the first of a serves of advertisements sponsored by 
the Los Angeles Motor Car Dealers Assocation to present 
the FACTS concerning motor cars and thew use Today 


bom 


FIRST OF A SERIES of advertisements, sponsored by the Los Angeles 
Motor Car Dealers Assn., to offset the public’s opinion it is unpatriotic to 


| buy a new car. 


400 N.C. Dealers Hear 


CHARLOTTE, N C.—Four hun-, 
| dred automobile dealers and mem- 
bers of local rationing boards 
throughout the 
state of North 
Carolina gathered 
last week and 
heard Dr_ Rolf 
Nugent and Fred 
B. Lautzenhiser 
discuss the auto- 
mobile and truck 
rationing pro- 
grams. 

Several South 
Carolina automo- 
dile dealers and 
rationing board 
members were guests of the North | 
Carolina Automobile Dealers Assn. 
at the meeting. 

Nugent, chief of the Automobile 
Rationing Section of the Office of 
Price Administration, gave the 
background of the rationing order 
and the reason back of rationing. 

“We are not worried about the 
rate of rationing,” Nugent declared. 








Rolf Nugent 





“Our country soon will be terribly 


Dealers to Sell 
Blackout Material 


BUFFALO.--Two  Buffalo-area 
|automobile dealers have organized 
a company for the distribution of | 
blackout material to offset the de- 
cline of their automobile business. 
|; They are August Ebke and Carl 
| Miller. The new company is doing 
| business now at Bailey Avenue and 
Lovejoy Street, where Ebke oper- 
ates his automobile dealership. 
| The new company, with Ebke as 
| president, is the E & M Blackout 
|Corp., which will distribute fiber 
| backout materials for homes and 
| plants made by a Cincinnati com- 
;pany. Miller and Ebke will con- 
tinue in the automobile field until 
their supply of cars has diminished. 


ne ett sy SS NY 


Ordnance and Aircraft News, 
|} usually published on this page, 
will be found today on pages 
|} 10 and 11. 


Rationing Discussions 


short of automobiles, but we prefer 
shortage to waste.” 

He estimated that 2,500,000 cars 
would be junked this year and said 
this number was about five times 


| as large as the number of cars 
| owned by dealers when automobiles 


were frozen in January. 
Following Nugent's talk, W. J. 


| Hoover, president of the NCADA, 
| threw the meeting open for ques- 
| tions regarding automobile ration- 


ing. 
Lautzenhiser, of the Truck sec- 


| tion of the War Production Board, | 


discussed the truck rationing pro- 
gram, pointing out in detail to 
dealers that 90 percent of all truck 
applications had to be returned for 
correction or for additional infor- 
mation and cautioning the dealers ! 
to see that applicants are more | 
careful in filling out the truck ap-| 
plications. An open forum was 
held on truck rationing following | 
Lautzenheiser’s talk. 


OLDSMOBILE ZONE managers, assistant zone 


and business management managers 

and Pittsburgh meet in conference i 
A. Trevellyan, 

personalized service prog 


sales manager in charge of 
and sales promotion; A. E. Erickson, 
business management manager and 
manager. Photo above shows, seated, 
Lemons. Standing: Zone Managers, 
Cleveland; V. 
Robinson, Pittsburgh. 


from Detroit, Cleveland, Cincinnati, 


n Detroit at i ing 
Oldsmobile’s general Mag Sional meeting conducted 


ram : : ; 
season were outlined. Also a aoe oe 
assistant to Oldsmobile’s general manager; J. H. 
eastern sales; 
Seger service ma 


Jam B , 
A. Chalmers, Cincinnati; A. Mel 


Akers Finds 
Dealer Setups 
Adjusted to War 


DETROIT.— Returning /to Detroit 
from a visit to Pacific Caast points, 
Forest H. Akers, vice-president of 
Dodge, brings re- i 
assuring reports 
of the automo- 
bile-trade condi- 
tions on the 
country’s west- 
ernmost' borders. 

Coast’ dealers, 
Akers found, have 
done_ veritable 
wonders in ad- 
justing their 
business from the 
levels of pre-war F. H. Akers 
activity to the 
present limited market. Dodge 
merchants have so far been not- 
ably successful in maintaining 
their business in basically healthy 
state—most of them having 
achieved this by expanding their 
service facilities. 

In the larger west coast centers, 
where the demands of war work 
are calling dealers’ service person- 
nel from their accustomed employ- 
ment, dealers are replacing their 
former mechanics with _ skilled 
workers recruited from the inter- 
ior where automotive service work 
is less immediate. 

He found coast dealers alive to 
the role their service departments 
play in maintaining all motor ve- 
hicles in best possible condition; 
they, practically without exception, 
realize that the task of keeping 
civilian transportation in efficient 
condition during the emergency is 
a 100 percent contribution to the 
war effort which owners and 
dealers can make together. 


Pontiac Meetings 


Discuss Programs 


PONTIAC.—Aimed at_ increas- 
ing its contact with dealers and 
making every member of the field 

organization a 
specialist on all 
phases of factory- 
dealer relation- 
ship, Pontiac Mo- 
tor division is 
conducting a na- 
tionwide series 
of meetings ac- 
cording to D. U. 
Bathrick, general 
salesmanager. 
The first meet- 
D. U. Bathrick ings are being 
held with zone 
Managers and they, in turn, will 
hold similar meetings with their 
entire organization. These field 
men will follow through with the 
dealers. 

The meetings will also cover 
operating procedure for the dealers 
during the coming selling months 
and an outline of Pontiac’s adver- 
tising and direct mail campaigns. 
In charge are V. L. Murray and V. 
A. Davison, assistant general sales 
managers; Tom Ray, regional man- 
ager; L. H. Robinson, business 
management manager; D. R. Lash- 
met, parts sales manager, and 
Earl Taber, assistant service man- 
ager. 


managers, service managers 


Buffalo 
sales manager. Details of a 
} plans for the forthcoming 
e meeting were D. E. Ralston, executive 
: Lemons, assistant general 
Vv. C. Havens, director of advertising 
nager; M. J. O’Connor, 
Parts and accessories 
Ralston, Trevellyan and 
Detroit; C. H. Fryxell, 
A. McIntyre, Buffalo and H. A. 


H. Loudon, 
left to right: 


D. 



























addressed to John 0. 


E best news automobile deal- 

ers have heard since Pearl 
Harbor is President Roosevelt's 
signing of the law that authorizes 
RFC to buy or loan money on new 
cars immediately at their full cost, 
or buy at the demand of the deal- 
ers all cars left on July 1, 1943, at 
a full ceiling price, plus one percent 
a month. 

This is, indeed, good news! 
And the National Automobile 
Dealers Assn., which promoted 
this legislation, is to be highly 
complimented. It means money 
in the pocket and more security 
for every dealer in business, and 
it improves chances for better 
liquidation for those dealers who 
want to go out of business. It 
is an example of the benefits to 
be gained by dealer organizations 
and the power and influence of 
dealers in the halls of Congress. 


Has Full 
Support 


O much credit cannot be given 

NADA, state and local associa- 
tions, particularly the directors, 
executive and legislative commit- 
tees of NADA and the officers and 
staff. The organization initiated it 
and carried it through. Evidence 
of the careful plan NADA laid and 
the thoroughness with which it was 
carried out, is shown by the fact 
that it passed unanimously both 
houses of Congress. It had the 
support of both the RFC and the 
OPA. 

It is evident that the law is 
in line with the administration 
policy. It is therefore safe to 
assume that there is no danger 
of its being revised, rescinded or 
sabotaged for. the duration. 


Seen Stimulant 


To Rationing 

N passing, it might be observed 

that the rationing program of 
new automobiles, for which this 
column can see no valid reason, is 
the policy of the administrative de- 
partment of the government. It 
was adding an unneeded burden to 
dealers already carrying a heavy 
load. The new law sponsored, of 
course, by the legislative branch of 
the government, in at least some 
measure, rights that wrong, as it 
really constitutes a subsidy on the 
part of the government to auto- 
mobile dealers to compensate them 
for their loss by reason of the ra- 
tioning program. 

This law being put on the 
books will act as a constant 
stimulant to the automobile ra- 
tioning section of OPA, to con- 
tinually liberalize the rationing 
order to the end that all cars 
can be sold through 
dealers before July 1, 1943, mak- 
ing it unnecessary for the RFC 
to act at that time. 


Can Insist 


On Full Profit 
igre law will give courage to all 
dealers throughout the United 
States. They know they can sell 
every car in stock, with this gov- 
ernment guarantee, at full ceiling 
price by a certain given time. In 
the meantime, this will give them 
courage not to allow themselves to 
be pitted against each other by 
certificate holders who shop for 
the last dollar. This law eliminates 
the uncertainty in this trade—a 
thing that was urgently needed and 
which will now put stability behind 
the market. Ever since the ration- 
ing act, dealers have questioned 
themselves, because they were 
given no assurance’ whatever, 
whether it would be good judgment 
to liquidate their new cars at any 
price above cost, rather than take 
a chance with what the future may 
hold in store for them. 


Now, with this law, a dealer 
can be sure that he will ulti- 
mately get his full profit on the 
cars in stock. This has an addi- 
tional significance, for new cars 


Dealers’ or salesmen’s Comments, questions 


and the writer’s name will be kept in co 
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Dealers toll me 


By John 0. Munn 









or requests may be 
Munn in care of Automotive News, Detroit, 
nfidence if requested. 






will be “wanted” merchandise, 
and if any dealer should decide 
to liquidate his business, he can 
find a ready market for his new 
cars through other dealers in the 
same line at prices something 
above his cost, because other 
dealers who expect to stay in 
business will be glad, now that 
they have this guarantee, to buy 
those cars which will ultimately 


mean profit to them. 
* * * 


Dealers Can 


Map Future 
UTOMOBILE dealers now have 
an opportunity to show what 
good business men they are, in- 
dividually. Now, because no more 
new cars are being built, factory 
pressure is entirely removed, and 
they can act on their own free will. 
With this guarantee, if they don’t 
salvage the entire gross profit on 
the new cars in stock, it will now 
be no one’s fault but their own. 
An incidental benefit to come 
to dealers through this law is the 
fact that they can now actually 
plan their future. Many of them 
now, with this assurance, are 
cutting down their overhead to a 
point where they can maintain 
themselves on used car sales and 
service—a condition on which 
they will eventually have to 
operate, anyway. 
* 


Must Sell 


Customer 

HEY are getting cheaper stor- 

age quarters for their new cars 

and placing themselves in a posi- 
tion generally so that the potential 
profits on these last new cars they 
have for sale won’t be absorbed by 
overhead, but can be used for real 
profits—profits that they can put 
in their pockets. 

The farsighted dealer, however, 
won’t make a sales feature of 
the fact that this law has been 
passed. He won’t approach his 
prospect from the standpoint of 
“take it or leave it,” now that 
the government has given the 
dealer the guarantee. He will go 
to the trouble of selling the 
customer on the fairness of his 
deal, that he is allowing for the 
used car everything that the 
market will bring, less his recon- 
itioning cost and his overhead 
for selling. Dealers will remem- 
ber that they are going to be in 
business for years and years and 
just how they reflect themselves 
to the public now that cars are 
scarce, will determine whether 
they make friends or lose them. 

+ * * 


More Consideration 


For Automobiles 


UST now, with general price 

ceilings and the rationing of 
more and more commodities, a 
dampening outlook is put on the 
dealer’s service business. The im- 
pact of rationing, particularly in 
connection with gasoline and rub- 
ber, is probably greater now than 
it will ultimately turn out to be. 
The government now is giving first 
consideration to the armed forces, 
which is only natural, but already 
in the few short months (and we 
have only fairly started) the pro- 
duction of airplanes, tanks, guns, 
ships and munition is greater than 
the combined Axis production. We 
will soon exceed it, and then over- 
take the Axis reserve. 


It won’t be long until this is 
accomplished, and then more 
consideration will be given to 
domestic economy and to the 
lives of civilians at home. More 
consideration will be given to 
automobiles and the use of auto- 
mobiles, because the importance 
the automobile plays in our do- 
mestic economy will soon be 
more apparent to government 
agencies. Then the pendulum is 
sure to swing the other way and 
restrictions on the use of the 
automobile will be eased up. 








Buy Our Cars First, 


Dealers Tell U. S. 

DETROIT.—As a_ counter- 
proposal to Senate bills author- 
izing President Roosevelt to 
confiscate private automobiles, 
Detroit Auto Dealers Assn. last 
week proposed a measure au- 
thorizing the government to 
purchase 1940 and 1941 used 
cars, now in dealer hands, at 
NADA guidebook retail selling 
prices for the period May 10 to 
June 10. 

These cars are already recon- 
ditioned, with good tires and 
would be ready for sale, DADA 
pointed out, and would be 


readily available to the govern- 


ment. This would save both 
money and time since a con- 
fiscatory program would entail 
considerable dickering on price 
along with reconditioning of the 
private motorists’ vehicles, 

* 


CHICAGO. — Protesting the 
Senate’s proposed car impound- 
ing bill, Chicago Automotive 
Trade Assn. last week sent the 
following telegram to Washing- 
ton officials and congressmen: 

“Why would it not be much 
more feasible to purchase the 
more than a million new and 
used automobiles in excellent 
condition in the hands of deal- 
ers who must sell these cars to 
survive, before even considering 
requisitioning private cars?” 


Penna. Dealers 
Are Converting 


To War Work 


HARRISBURG, Pa. — Various 
garagemen and automobile dealers 
in eastern Pennsylvania have 
swung into action and carried out 
suggestions for converting their 
facilities to war production, which 
were advanced at a statewide meet- 
ing of automobile dealers held here 
last January at the instance of 
Secretary of Commerce Mark S. 
James. 

Three practical examples of con- 
version took place in the anthracite 
region. At Peckville, a 63-year-old 
machinist, Charles Seip, and his 
partner son turned their garage in- 
to a munitions plant now turning 
out gun parts for war tanks. Father 
and son and eight other men work 
16 hours per day in two shifts. The 
company is known as the Union 
Garage and Machine Shop. 

In West Pittston, William J. 
Jones is establishing a new ma- 
chine shop industry in a garage 
with production scheduled at 24 
hours per day. 

In Moosic, near Scranton, Bert 
Mushkin has converted an. auto- 
mobile showroom into a going in- 
dustry which soon is expected to 
be on three shifts a day and em- 
ploy some 57 men. 

A survey of Allentown, (Pa.) 
dealers by the Pennsylvania De- 
partment of Commerce, which can- 
vassed nine dealers, showed that 
three actually were installing tools 
or adapting equipment on hand 
that will be used for production on 
bomb and shell parts. A fourth 
dealer is preparing to manufacture 
incendiary bomb ejectors for civil- 
ian defense, while a fifth will use 
his facilities to act as a distribut- 
ing agent for blackout materials. 


Sarvis Named Head 


Of OPA Mich. Agency 

DETROIT.—Arthur Sarvis, 
Michigan rationing administrator, 
has been appointed Michigan direc- 
tor for the Office of Price Admin- 
istration, which means the consoli- 
dation of rationing and price con- 
trol functions under a single, reor- 
ganized agency. 





Detroit Fills Quota, 
Gets 1,000 More 


DETROIT.—Already having re- 
leased its original quota of 3,219 
new cars for the March-April-May | 
period, Wayne County (Detroit) | 
last week obtained 1,000 additional 
ears from the state reserve for 
rationing before May 31. The state 
of Michigan received an additional 
1,500 cars, with two-thirds going 
to the Detroit area. 

Thus far 3,568 of the new three- 


month quota of 4,219 cars have 
been released, leaving 651 for ra- 
tioning in the remaining two weeks 
of May. In addition, about 200 
certificates of purchase have been 
voided by the time element and 
these also will be reallocated, it 
is said. 

Although demand has _ lessened 
considerably since the renewed 
threats on gasoline rationing and 
possible car confiscation, there are 
still about 200 applications on file. 
These, it is expected, will be sup- 
plemented to meet the number of 
ears available. 

Dealers are getting their full 
profits on each deal, according to 
Paul Graves, manager of the De- 
troit Auto Dealers Assn., who re- 
ported that there is some shopping 
but few dealers giving discounts. 

A statewide meeting of dealers 
will be held here May 26, with 
Dr. Rolf Nugent, OPA’s car ra- 
tioning chief, as principal speaker. 


Mead, Halleck, 
Sommers Set 


For N. Y. Meeting 


SYRACUSE. -- U. S. Senator 
James M. Mead of Buffalo, Rep. 
Charles A. Halleck of the second 
Indiana district, and Harry Som- 
mers, president of National Auto- 
mobile Dealers Assn., are scheduled 
to speak at the annual dinner of 
the Empire State Automobile Mer- 
chants Assn. in Hotel Syracuse 
here Wednesday night, (May 20). 

The dinner will climax an all- 
day session of the association. The 
association’s annual election of 
Officers is to take place at this 
session. 

The automobile merchants meet- 
ing is to begin Tuesday, May 19, 
when there will be a program of 
entertainment featuring golf. C. C. 
Bateman, of Dansville, N. Y., is 
president of the association. 
























































Dealers Boost 
War Bond Sales 


In Cincinnati 


CINCINNATI. — With the same 
enthusiasm they formerly showed 
in selling cars, the automobile 
dealers of this area are now en- 
gaged in the sale of U. S. War 
Bonds. They are doing this neces- 
sary job not only for patriotic 
reasons but also because they be- 
lieve they are helping the future 
of their business. 


These dealers figure that if per- 
sons Own War Bonds that they will 
cash them after the war and use 
the proceeds to buy the new cars 
they will need then. The dealers 
also believe the purchase now of 
War Bonds in large quantity will 
render people secure against any 
possible post-war depression. 


The current drive by the dealers 
is to sell $250,000 in War Bonds by 
May 28. On that day they plan to 
stage a victory parade of new cars 
in the downtown district to pro- 
mote further War Bond sales and 
also to increase public interest in 
purchasing new cars. 

Phil Trounstine, former president 
of the Cincinnati Automobile Deal- 
ers Assn., is chairman of War 
Bond sales for Ohio. 

Cincinnati dealers have adopted 
largely the payroll allotment plan 
of buying the bonds. More than 20 
dealers already have signed their 
employes 100 percent, one firm re- 
porting such allotment represents 
14 percent of payroll, which is a 
high average, according to bond 
Officials. 

The committee named by the 
CADA to direct the War Bond 
campaign is: Walter E. Schott 
(Willys) chairman; F. H. Rengers 
(Buick); L. T. Patterson (Chrys- 
ler); Al B. Sieve (Chevrolet); 
Andy Schain (Studebaker); J. W. 
Tarbill (Packard); Harry H. Heidt 
(Dodge); John F. Dell (Ford); 
Homer S. Toms (Pontiac); Keith 
S. Kleespies (Oldsmobile); and 
John R. Warrington, association 
manager. 


Car Rationing 


Aides Named 


WASHINGTON. — Price Admin- 
istrator Leon Henderson has an- 
nounced three appointments in the 
Automobile Rationing division of 
the Office of Price Administration. 

Hubert G. Larson, of Hewlett, 
Long Island, was named an assist- 
ant chief of the division. Larson, 
formerly eastern investment man- 
ager of Motors Holding division of 
General Motors Corp., and at one 
time a _ distributor, will be in 
charge of operations in the auto- 
mobile rationing division. He takes 
over this position after four months 
in other capacities in the same 


Va. Provides Relief 
On Dealer Fees 


WASHINGTON.—Tax relief for | OPA unit. an 
automotive dealers in the face of | Robert E. Stone, University of 
automobile and tire rationing has California lecturer on _ business 


law, also was appointed an assist- 
ant chief of the division. Stone 
will be in charge of appeals made 
from the decisions of local ration- 
ing boards and state administra- 
tors, and of releases of new pas- 
senger automobiles in special cir- 
cumstances. 

Dr. Harry R. De Silva, of Ham- 
den, Conn., was named head of the 
Research and Quotas unit of the 
division. Dr. De Silva, who was a 
research associate at Yale Uni- 


been provided by 1942 legislative 
action in Virginia. The new stat- 
ute amends the state tax code to 
provide that dealers will pay a fee 
based on estimated business for 
1942, with adjustments to be made 
at the end of the year in light of 
actual sales. Previously, Virginia 
car dealers paid license fees based 
on the previous year’s volume of 
business. 


Williams’ Hat in Ring 

WOODWARD, Okla.—E. P. Wil- 
liams, 60-year-old local automobile 
dealer, has filed for the state senate 
from Woods-Woodward counties on the 
Republican ticket. He has been in 
the automobile business here for 25 
years. 





SPEAKERS TABLE at annual convention of the Alabama Automobile Dealers’ 
ugent, chief of rationing of OPA; 
E. Anderson, secretary Le ei 2 oe 
“ . y-manager o e a 
Others at the speakers table included Ray itceoboctele et ase 
of the War Production Board, 


Assn. 
of NADA; C 


Lautzenheimer, 


Fred B. 
Kittrell, NADA director. .See story 


From left to right, Dr. Rolf N 
President Tom McGough of the Alabama a 


and Henry 
on page one. 


versity before he joined the OPA 
in March this year, had been work- 
ing with the Institute of Human 
Relations, studying highway traf- 
fic problems. 


O’Meara Elected Head 


Of Hartford Dealers 


HARTFORD, Conn. — Hartford 
Automobile Dealers’ Assn. has 
elected the following officers: 

President, Martin J. O’Meara 
(Ford); vice-president, A. C. Hine 
(Pontiac); secretary-treasurer, H. 
B. Hartley (Buick). New members 
to the board of governors for three 
years are: H. W. Smith (Chrysler); 
Jesse Blumenthal (Ford): A. C. 
Hine (Pontiac). 


Dannenburg for Gov. 


TULSA, Okla.—W. N. Dannenburg. 
owner of Standard Parts Co., has filed 


J.| for governor for the state of Oklahoma 


on the Republican ticket. 
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Push But Don’t Shove 


jes for his blueprint that “you can lead a horse to 
water but you can’t make him drink,” the lusty voice of 
Tom Henry, president of American Automobile Assn., is 
heard throughout the land in protest against the bill 
offered by Senator Reynolds of North Carolina, proposing 
a federal speed law of 40 miles an hour and carrying a 
penalty of confiscation of vehicles for violations. The AAA 
chieftain is of the belief that the adoption of the Reynolds 
bill “would tend to discourage voluntary cooperation on 
the part of the motorists, discourage state action and tend 
to break down state enforcement procedure.” 

Tom Henry is right, in our opinion. Our motorists 
already have proven their loyalty to intelligent leadership 
from Washington; they have cheerfully accepted the 
penalties imposed upon them by the rationing of rubber 
and gasoline; they unquestionably have cut down their 
speed on the road in their conservation efforts, and have 
done all this voluntarily. They are willing to be pushed 
around but they don’t want to be shoved. 

It savors too much of Gestapo-ism to have a law that 
will permit the confiscation of their vehicles in case the 
speedometer needle happens to jump over the 40 mark. 
Nowadays when this happens it usually is unconsciously 
done and not because the driver is “beating it.” Such a 
law would give too much power to a pompous speed cop, 
eager to show his authority. 


Is Simpson Right? 

HO’S RIGHT about the rubber situation? Frankly, 

we don’t know ourselves and we are beginning to 
wonder if even Washington does. We DO know that it is 
serious, even critical as regards the supply of crude. The 
war has effectually settled that point for us, leaving it up 
to American ingenuity to meet the emergency with 
man-made rubber. This last, though, is a slow process— 
something that admittedly can’t be done in a few weeks 
or months, for the watched pot never boils. 

A thought, which is developing into a suggestion, is 
that Washington has been overlooking the possibilities of 
reclaimed rubber. This thought germinates from the 
remarks of Elliott E. Simpson, a New York City inde- 
pendent rubber dealer who declared last week to a 
Washington audience that “the rubber shortage is a myth,” 
accusing the War Production Board of “regimenting the 
people to unnecessary hardships.” Collecting and reclaim- 
ing used rubber would produce millions of tons of material 
for rubber products, he claimed. He wants the government 
to subsidize construction of rubber reclaiming plants and 
increase sharply the prices paid for scrap rubber. 

There seems to be a grain of sense in Simpson’s remarks. 
Maybe he has hit the nail on the head. The country has 
been quick to respond to the appeal for salvaging waste 
and used material, but so far no one seems to have put 
any real push behind collecting used rubber. As he says, 
there must be millions of tons that could be salvaged and 
utilized in the manufacture of millions of tires for defense 
and civilian needs. 


Is Simpson right? Maybe the government knows. 





From where I sit, facing the 
Detroit Public Library on Cass 
avenue, a main artery which paral- 
lels Woodward avenue, our main 
street, I can see a constant stream 


f t biles, 
RUBBER IS of automobiles 


trucks, buses, 
AMERICA’S’ motorcycles, bi- 


ACHILLES HEEL cycles and even 

baby carriages 
passing in continuous procession. 
Each of these vehicles is slowly 
but surely exhausting the most 
precious material we have in these 
United States today. Readily to- 
day would most of us exchange our 
part-ownership in the gold buried 
at Fort Knox for tires and tubes 
made of rubber. Literally, crude 
rubber has become the most 
precious raw material in all the 
world. For the possession of its 
source thousands of men already 
have given their lives and tens of 
thousands of our own boys will 
risk theirs before you and I can 
stop by our neighborhood dealer 
and trade our old tires for new 
ones! 


BEAL) 


Fiction writers have written all 
kinds of Jules Verne predictions 
on what might happen to America 
under certain circumstances. I 
recall reading one in particular, 
that drew a word picture of New 
York cut off from its electric sup- 
ply and the havoc which the lack 
of it created in the lives of every- 
one. But so far as I know, no 
novelist was ever smart enough to 
conceive of this country of ours 
bereft of the rubber on which it 
rides. It is probably no exaggera- 
tion to say that 99 percent of our 
130 million population will be af- 
fected in their daily lives by this 
imminent shortage of rubber. 

* * * 


I do not believe there is any 
practical way to determine how 
long the tires on our vehicles can 
hold out any more than how long 
the war will last. Already, I be- 
lieve, the motoring public is be- 
coming conscious of the appalling 
potentiality involved in this crisis. 
Most of us are driving slower, 
taking corners on all four wheels, 
avoiding bumps and stones and 
otherwise showing some of the 
God-given sense which we should 
have been exercising all the years 
we have been driving, at least for 
the benefit of our pocketbooks and 
our safety. 





Trapped by 





In This Corner 


The views exp 


be observed upon request. 


Fight 

We hope the publication of our 
advertisement in your May 4 issue 
will encourage other dealers to put 
up a little better fight in these dis- 
couraging times. 

We have been a consistent sub- 
scriber to Automotive News for 
many years and look forward every 
Monday to receiving it for the 
most up-to-date news in the auto- 
mobile industry—Fred I. Lyle, 
president, Greenwald Auto Co., 
(Ford), New Kensington, Pa. 


Ad 


We would appreciate very much 
receiving a copy of the Earl C. 
Anthony, Inc., ad that ran in your 
issue of Apr. 20 and entitled 
“Cyrus, You Can Say That Again.” 
—W. G. Powell, general sales man- 
ager, S. L. Savidge Co., (Dodge), 
Seattle. 


Post-War 


Editor’s Note: The following 
letter appeared in a recent issue 
of Tue Motor Traver, British 
automotive journal. Because of 
its applications to the United 
States motor industry, the letter 
is published herewith: 


After reading letters from read- 
ers about post-war trading, and 
discussing the matter with several 
members of the motor and kindred 
trades, it seems to me that we are 
all hoping that half measures will 
solve some of the post-war prob- 
lems. 


I refer in particular to the sug- 
gested restriction of newcomers. 
There is no doubt that, in some 
districts, the trade was over- 
crowded before the war. If, as the 
optimistic majority seem to expect, 
there is a rush back after the war 
we may expect even worse over- 
crowding and more price-cutting 
(and throat-cutting) unless some 
sort of control can be imposed. 
Most of us will agree to that, I 
think. 


But how is this control to be 
brought about? Membership of the 
various trade associations must be 
voluntary, according to most of my 
“contacts.” They say that we shall 
be heartily tired of regulations and 
restrictions by the time the war 
is over! I find it very difficult in- 
deed to understand how member- 


If it were not so serious, one 
might call it fascinating to sit-by 
and watch this country, which the 
automobile changed in 30 years 
from a provincial, sectionalized 
nation of congested city areas, 
slowly reverse its mode of living. 
Surely no one need remind us in 
this industry of the tremendous 
changes which the automobile 
brought about—bringing the farm- 
er to the city, and the city man 
to his place in the country. Mak- 
ing it possible for millions of 
people to follow the seasons to 
resorts in distant states. Carrying 
the northerners to the south and 
the southerners to the north; the 
easterners to the west and the 
westerners to the east. Making 
Main Street stores and the mail- 
order houses carry the same styles 
found in the metropolis. In short, 
making a nation which stretches 
3,000 miles or more across a 
continent, one completely unified 
democracy. The war will not last 
forever, but while it does, the flow 
of rubber to America will be stop- 
ped. We will have the opportunity, 
which none of us expected or de- 
sired, of seeing the whole warp 
and woof of American life dis- 
integrate into what? God only 
knows! 

*s- *« * 

I liked this one: A senator from 
the hill-billy country says that 
Washington reminds him of spring 
up in the mountains. When the logs 
are jammed down the _ swollen 
streams each log is covered with 
thousands of little pisc-ants “And 
the strange thing is,” he _ says, 
“that each little pisc-ant thinks 
he is steering the log!” 

a + * 

Note to Constant Readers—Re- 
member the May 3 prediction? 
Well, the battle of the Coral Sea 
started May 4, which is May 3, 
U. S. A. time.—G.MS. 
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‘Put Up a Battle ....... 
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ship of the trade is to be restricted 


without either legislation—which 
means everlasting regulations—or 
100 percent membership of a 
powerful organisation which can 
impose its will on manufacturers 
and everyone else. 

If this should come about, where 
shall we be? The part-time re- 
pairer and the little man who 
wants to open up in the back street 
will be “out,” and the “real” trade 
will get all the business. Or will 
they? 

There will have to be some sort 
of qualification for entry to the 
trade, assuming that a newcomer 
will be admitted now and then. 
Will the test be ability to find 
capital, to use tools, to pass exami- 
nations, or to be related to someone 
high up? 

Whatever the test may be, it will 
assuredly bar men who would, 
given the chance, become useful 
traders. If you don’t believe me 
have a look around at some of the 
leading members of the motor in- 
dustry. I know a good number 
who, when they started, had no in- 
fluence behind them, precious little 
capital, could not have passed a 
school-leaving examination, and 
had little skill with elbaorate tools. 
They had the desire to make a 
living, a knack with motor vehicles, 
and could use a few tools. 

Half measures in_ restrictions 
won't get us anywhere—and the 
problem applies to many other 
trades. We must either accept 
regimentation (probably by the 
Government) or we must do the 
best we can with our good old 
grab-all methods.—W. A. 


Coming Events 


MAY 

19-20--Sytacuse, N. Y. Annual meeting 
of pire State Automobile Mer- 
chants Assn., Inc. 

19—Chicago. American Trucking Assns. 
meeting (Joseph B. Eastman, di- 
rector of ODT, speaker). 

21-23—Houston, Tex. Texas Motor 
Transportation Assn. 


JUNE 
21-24—New York (Commodore). Annual 
convention of Advertising Federa- 
tion of America. 
23-24—Cleveland (Hotel Carter). An- 
nual convention of Automotive 
Engine Rebuilders Assn. 
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RFC Aid Bill Signed 
By Roosevelt 


(Continued from Page 1) 


authorized to purchase or make loans 
upon the security of any article or 
commodity the sale or distribution of 
which is rationed under authority of 
the United States, subject to the fol- 
lowing terms and conditions: 

This section confers the power 
on RFC and its subsidiaries to 
make loans and purchases on ra- 
tioned articles which include new 
automobiles, new trucks and new 
tires. In the original bill, RFC 
was not only authorized but it 
was also directed to make such 
purchases and loans. The Senate 
Banking and Currency Committee 
removed the word “directed” at 
the request of Jesse Jones, but 
only after he had stated to the 
committee that his agency would 
carry out any authorization made 
by Congress. His reason for re- 
questing that the direction be 
eliminated was that, while RFC is 
perfectly willing to work out the 
automobile situation, it could not 
be foreseen at this time _ what 
articles might come under this law 
in the future, as it is general in 
its language. 

Set Time Limit 

“(1) Such purchases and loans shall 
be made only in the case of articles 
or commodities which have been ra- 
tioned in a manner and under circum- 
stances which have resulted or are 
likely to result in a substantial num- 
ber of dealers being unable, in the 
ordinary course of trade or business, to 
sell within a period of six months 
from the beginning of such rationing 
stocks of such articles or commodities 
which they have in stock. 

The purpose of this section is to 
limit the application of this law 
to those articles which are ra- 
tioned in such a way as to make 
it necessary for dealers to have the 
articles in their stocks for over 
six months. This section would 
eliminate gasoline dealers, for ex- 
ample, since they would never have 
gasoline in their stock for six 
months as their supply would be 
limited and constantly turning. 
This section does not mean that an 
automobile dealer has to wait until 
he has had a car in his stock for 
six months before he can obtain a 
loan on it or sell it to RFC. He 
can do that at any time. 

(2) Such purchases and loans shall 
be made only in the case of, or for the 
purpose of aiding or assisting, dealers 
a substantial part of whose business 
consists of dealing in and servicing 
rationed articles or commodities of one 
or more kinds. 

This section limits the relief 
under the law to those dealers who 
have a substantial part of their 
business tied up by rationing. For 
example, a grocer would not be 
able to come under this law 
merely because sugar is being ra- 
tioned, because it is not a substan- 
tial part of his business. His situa- 
tion is quite different from that of 
the automobile dealer who has 
practically all of his inventory 
rationed. 

May Obtain Loans 

“(3) Such purchases and loans shall 
be made on a basis which will enable 
any such dealer to secure for any such 
article or commodity which he has on 
hand an amount not less than its cost 
to him (to the extent that such cost 
is a reasonable cost incurred in the 
ordinary course of trade or business), 
plus a reasonable allowance for trans- 
portation costs, storage, handling, serv- 
icing, insurance, carrying charges, and 
other expenses incurred by the dealer 
in connection with such article or 
commodity. 

This section will accomplish two 
purposes. First, it gives the dealer, 
who wants to liquidate his ra- 


to the RFC without loss. It is not 
expected that RFC will be called 
on to buy many cars under this 
section, because other dealers who 
are remaining in business will buy 
them by reason of the price guar- 
antee provided in the next section 
of the law. 


The second purpose is to enable 
dealers who are remaining in busi- 
ness to obtain loans on their ra- 
tioned stocks. Dealers will also 
be able to borrow monthly in order 
to meet the expenses of carrying 
their cars and trucks. 

“(4) Such purchases and loans shall 
be made on a basis which will enable 
any such dealer to secure for any such 
article or commodity that has been in 
the stock of one or more dealers for 
an aggregate of eighteen months or 
longer after the beginning of the ra- 
tioning an amount not less than the 
fair retail price as fixed by the Price 
Administrator for such article or com- 
modity wherever located. 

Date of Freezing 

The eighteen months’ period com- 
mences with the date that the 
rationing of an article begins, or 
in the event that a freezing order 
is made prior to the time that 
rationing goes into effect, the 
period runs from the date of the 
freezing order. The freezing order 
on automobiles and trucks was 
made on Jan. 1, 1942, and the 18 
months’ period expires on July 1, 
1943. New tire sales were frozen 
on Dec. 11, 1941, so the 18 months’ 
period expires on June 11, 1943. 


On the above dates a dealer can 
sell to RFC, at the fair retail price, 
any rationed articles that he has 
on hand. In the debates on the 
bill in both the Senate and the 
House it was clearly established 
that the intention of Congress was 
that “the fair retail price as fixed 
by the Price Administrator” in 
the case of new automobiles was 
Price Schedule 85. Price Schedule 
85, which established maximum re- 
tail prices for new automobiles, 
was made up of the following 
items: (1) factory list price, (2) 
federal excise tax, (3) an allowance 
for transportation not to exceed 
actual rail freight, 
ance of 5 percent 
or $75 whicheve 


The Price Administrator has 
also fixed the fair retail price for 
new tires through a price ceiling. 
There is no price ceiling for new 
trucks, so the Price Administrator 
will be required to fix a fair retail 
price for trucks. 


Changed to 18 Months 

In the original bill, the time was 
fixed at one year, which the Senate 
Committee changed to 18 months. 
The committee recognized that the 
essential purpose of this bill was 
to relieve dealers of the uncer- 
tainty that has plagued them since 
the freezing order. They have not 
been able to plan their businesses 
as they did not know what the 
rationing regulations would be, 
how they would be administered, 
what the market would be, and 
how long they would have to hold 
these cars. The committee felt 
that the rationing of new automo- 
biles would be completed within 18 
months, and that it did not matter 
to the dealer whether his assurance 


tioned inventory and go out of of being able to liquidate his stock 
business, the means of doing so.| was fixed at one year or 18 months, 


He can sell his rationed inventory so 


long as he knew definitely 


een Fu 
i. ae 


THIS SKETCH, first to be released by the War Department for publication, 
shows the new, giant Curtiss military cargo eqnnapers plane which Curtiss- 


Wright Corp. announces it will build of wood and ot 


in a new p 


nt ‘‘somewhere in Kentucky.” 


er non-strategic materials 
Designated the Curtiss C-76, the 


new twin-engined aerial giant is said to be about the size of modern all-metal 
transport planes operated by domestic airlines. 


what the period was. With the 
guarantee provided in this section, 
he can concentrate on making 
sales under the rationing order 
and he can concentrate his atten- 
tion on his service operations. 
Banks, Finance Firms 
Merchandising a stock of new 
automobiles over a period of 18 
months will not be a profitable 
undertaking even when full prices 
are obtained since the automobile 
business is built around frequent 
turnover of inventories. It is essen- 
tial, however, that a_ sufficient 
number of dealers keep their estab- 
lishments open in order to render 
service to the essential users of 
motor vehicle transportation. In 
order to do this it is necessary 
that dealers have assurance that 
they can sell their new cars stocks 
without sacrifice-forced selling in a 
rigidly-controlled market. With 
this guarantee, a dealer can plan 
his operation knowing that his 
new-car inventory will be regularly 
moved under rationing, or if the 
government decides that new cars 
must be kept available for more 
than 18 months he can sell the 
remainder of his inventory to the 
RFC at full retail price at that 


time. 

“(5) Such purchases may be made 
from and such loans made to such 
dealers or credit agencies furnishing 
credit for such dealers, and may be 
made upon the request of any dealer 
having title to the rationed article or 
commodity or having the right to 
acquire title thereto upon the discharge 
of his credit obligations with respect 
thereto 

This section permits RFC to deal 
through the banks and finance 
companies if that seems desirable. 

“(b) The Reconstruction Finance 
Corp. may prescribe such additional 
terms and conditions with respect to 
such purchases and loans as it deems 
to be necessay and consistent with the 
urposes of this section: Provided, 
That the Reconstruction Finance Corp. 
shall not be required to purchase or 
make a loan upon the security of any 
article or commodity which is not in a 
salable condition, or which has suffered 
substantial damage or deterioration as 
the result of negligence or lack of 
roper care: And provided further, 

hat if, upon the sale of any article 
or commodity acquired pursuant to the 
terms of any loan contract entered into 
hereunder, the Reconstruction Finance 
Corp. or any subsidiary corporation 
thereof shall not recover, by reason 
of any limitation upon sales price im- 
osed ursuant to the Emergency 

rice Control Act of 1942, the full 
amount of the loan, no recourse on 
account of such deficiency shall be had 
against the borrower. The Reconstruc- 
tion Finance Corp. is authorized to sell 
at public or private sale, with or with- 
out competitive bidding, any article or 
commodity acquired by it pursuant to 
this section: Provided, That, until the 
expiration of nineteen months after 
the beginning of the rationing of such 
article or commodity, no such sale 
shall be made except to a dealer in 
such article or commodity. In the 
event any such sale is made to another 
department or agency of the Govern- 
ment, such other department or agency 
is hereby authorized, notwithstanding 
any other provision of law, to pay for 
such article or commodity any price 
not in excess of a fair retail market 
price as of the date of such sale. 


This section provides that articles 
sold to RFC must be in salable 
condition. Any articles purchased 
by RFC can be sold by RFC only 
to dealers in those articles up to 
July 11, 1943, in the case of new 
tires, and up to Aug. 1, 1943, in 
the case of new cars and new 
trucks. The reference to sales to 
other governmental agencies only 
=— to sales by RFC after those 
dates. 


In Salable Condition 


“(c) The Reconstruction Finance 
Corp. is authorized to make _ such 
agreements or arrangements as may 
be necessary and appropriate for 
carrying out the purposes of this sec- 
tion, including agreements to pay to 
those from whom it acquires articles 
or commodities a portion of the pro- 
ceeds realized by such Corp. from the 
sale of such articles or commodities. 
For the purposes of this section, an 
article or commodity shall be deemed 
to be rationed whenever its sale to the 
general public in the ordinary course 
of trade or business has been restricted 
or prohibited by any regulation or 
order made for the purpose of aiding 
in the more effective prosecution of 
the war effort or for the purpose of 
conserving the supply of such article 
or commodity. 


The purpose of this section is to 
make the 18 months’ period pro- 
vided in Section 5h (4) commence 
running from the date of a freezing 
order in those cases where one was 
issued prior to the issuance of 
rationing regulations. 


“(d) No authority, limitation, restric- 
tion, or other provision contained in 
this section shall be construed to 
limit, restrict, modify, or otherwise in 
any way affect any authority or powers 
now or hereafter vested in the 
Reconstruction Finance Corp. or in any 
corporation created or organized by or 
at the instance of the Reconstruction 
Finance Corp. 


This paragraph was added for 
technical reasons and does not 
affect the other sections of this 
law. 


Ore., Wash. 


to Get 


Rationing July I 


(Continued from Page 1) 


caused a furore last week over 
X-cards, which entitle motorists to 
unlimited supplies. Heavy issuance 
of such cards, with congressmen 
leading the way, indicated that 
inadequate supplies might force 
the minimum amount down to two 
gallons. 

Other developments were these: 

1. Senate interstate commerce 
committee started investigation in- 
to possibility of using inland 
waterways along the Eastern coast 
for transportation of petroleum 
products. The waterways are con- 
sidered safe from submarine at- 
tacks, but barges would have to 
be constructed in quantity. 

2. Canada announced that gaso- 
line rations for U. S. tourists would 
be reduced from 20 five-gallon units 
to four, effective May 15. 

Just before rationing went into 
effect, the Eastern program was 
modified to exclude 95 counties in 
the western portions of New York, 
Pennsylvania, Virginia, Maryland 
and Florida, and al! except eight 
counties in West Virginia. 

It was estimated that there were 
about 8,500,000 automobile owners 
in the 17 coastal states and the 
District of Columbia, and the OPA 
calculated that about one-third of 
those applying for rationing cards 
would be classified as “non-essen- 
tial” and limited to 21 gallons dur- 
ing the 47-day period from May 15 
to July 1. 

Under the Eastern setup, drivers 
will be rationed between May 15 
and July 1 as follows: 

Class A—21 gallons, if you drive 
your car solely for pleasure or if, 
in connection with your work, you 
drive it a daily average of less than 
six miles. 

Class B-1—33 gallons if you drive 
to and from work daily on the 
average of between 6 and 10 miles. 

Class B-2—45 gallons if your 
average daily mileage to get you to 
your job is between 10 and 14 miles. 

Class B-3—57 gallons if your 
average necessary mileage is more 
than 14 miles a day. 

Doctors, nurses and others whose 
driving is essential to public wel- 
fare are in Class X and may make 
unlimited purchases. Commercial 
users are exempt from the ration- 
ing restrictions. 

; The permanent plan after July 1 
is expected to differ from the May 
15 plan in two or three respects: 

1. it will be enforced through the 
use of coupon books instead of ra- 
tion cards. This means that the 
gasoline dealer will have to turn 
in coupons when he wants to buy 
new supplies. There is no such 
check on the dealer in the interim 
plan. 

2. Those who apply for gasoline 
for driving to work probably will 
be required to show more conclu- 
sively that they have no other 
means of transportation. 

3. The permanent plan may in- 
clude provisions for restricting the 
amount of gasoline to be used by 
commercial vehicles. 

Between May 15 and July 1 
added consideration also will be 
given to the question of whether 
rationing should be extended on a 
nationwide basis as a move to 
conserve tires. 

Counties excluded are: 

NEW YORK: Monroe, 
ton, Allegany, Orleans, 
Wyoming, Cattaraugus, 
ara and Chautauqua. 

PENNSYLVANIA: Potter, Clin- 
ton, Clearfield, Cambria, Somerset, 
Fayette, Westmoreland, Indiana 
Jefferson, Elk, McKean, Cameron, 
Warren, Forest, Clarion, Arm- 
strong, Erie, Crawford, Venango, 
Butler, Mercer, Lawrence, Beaver, 
Allegheny, Washington and Greene. 

MARYLAND: Garrett. 

VIRGINIA: Bland, Smyth, Wash- 
ington, Russell, Tazewell, Dickin- 
=. Buchanan, Wise, Scott and 

e. 

FLORIDA: Jackson, Calhoun, 
Bay, Washington, Holmes, Walton, 
ents Santa Rosa and Escam- 

ia. 

: This is the way gasoline ration- 
ing affects the automobile dealer: 

1. He is entitled to as mary “A” 
cards as he has dealer plates, 
These may only be used for demon- 
strating new or used cars. If they 
are not sufficient in quantity he 
may apply to the rationing boards 


Livings- 
Genesee, 
Erie, Niag- 


for a supplementary amount. 

2. His service truck requires no 
card because it is clearly recogniz- 
able as such. 

3. He will secure an “X” card 
for his motorcycle used entirely 
for business, such as pick-up and 
delivery. 

4. If he uses his personal car for 
business to an extent that requires 
more gasoline than the “A” card 
will provide, he may apply to the 
rationing board for a “B” card. 

5. If he needs extra gasoline for 
use within his place of business for 
cleaning parts, stationery engines, 
etc., he may secure the appropriate 
certificate which will be held by 
the gasoline seller, and this will 
entitle the dealer to unlimited pur- 
chases for these purposes. 

6. Dealers who own their own 
gasoline pumps will be required by 
their supplier to sign a statement 
to the effect that the gasoline put 
in their supply tanks will be sold 
strictly in accordance with the 
regulations. 

* * *& 


U. S. and Brazil Sign 


Pact on Rubber 


WASHINGTON. — The United 
States and Brazil have reached an 
agreement for the purchase of 
Brazil’s rubber surplus. 

The total surplus above Brazil’s 
own needs will be sold to the 
United States at a base price of 
39 cents a pound. A premium of 
2% cents a pound will be paid on 
exports above 5,000 tons up to 
10,000 tons, and thereafter the 
premium will be 5 cents a pound. 


Army 


(Continued from Page 1) 

a@ nearby dealer for repairs when, 
in his estimation, it would be expe- 
dient due to the distance his post 
is from a fourth-echelon depot 
where repairs other than minor are 
made, when the nature of the work 
needed calls for more experience 
or repair equipment not available 
in the post, or when a dealer can 
repair a vehicle in less time than 
it can be repaired in the local post. 

Lew Ullrich, secretary of the 
Kentucky Automobile Dealers 
Assn., said the move would be “a 
life-saver for dealers who have 
been struggling to keep their shops 
open since automobile freezing.” 

“There are about 40-odd dealers 
in Louisville and at least 80 per- 
cent of these have shops which 
could do such work,” he _ said. 
“Some of these shops compare with 
any in the nation. We are going 
to get after this thing at once.” 

Ullrich added that there are 
about 700 dealers in Kentucky, out- 
side of Louisville and a majority 
could do such work and “certainly 
would welcome it.” 


Wilson Is Elected 


GREENSBORO, N. C.—La WwW 
Wilson, president of Greensboro Motor. 
Car Co., is the new president of the 
Greensboro Automobile & Truck Deal- 
ers’ Assn. DeFoor, president of 
Greensboro Truck Sales, Inc., 
named secretary-treasurer of 
ciation. 


was 
the asso- 


To feel the pulse of the industry. 
: . - 
consistent reading of Autom New 
S a necessity. a 


First Synthetic Rubber 


Made in New Plant 

AKRON.—Manufacture of 
“the first synthetic rubber to be 
produced in any of the new 
synthetic rubber plants being 
erected for the Government’s 
Defense Plant Corp,” was an- 
nounced Thursday by Firestone. 

A test run of several thousand 
pounds was pronounced satis- 
factory, the company  an- 
nounced, adding “regular pro- 
duction is expected to get under 
way in a few days and will in- 
crease to plant capacity as raw 
materials become available.” 

President John W. Thomas 
cautioned “while definite prog- 
ress is being made in our syn- | 
thetic rubber program, there is | 
no justification for any civilian | 
car owner to expect any relief 
for a long while.” 
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@ There is a 
Special Monroe 
Shock Absorber 
for every require- 
ment. 
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“AIRPLANE-TYPE” 


The importance of keeping a Tank 
on an even keel cannot be over- 
stated, it being one of the greatest 
weapons of modern warfare. 


It’s the gunners “hits that count” 
therefore maintaining equilibrium 
increases the percentage of effective 
shots. 


Higher effectiveness is attained 


MONROE SHOCK ABSORBERS 


HYDRAULIC 


when the jumping and swaying of 
the Tank is reduced. 

This is the function of Monroe 
“Special” Shock Absorbers, and they 


achieve the desired results to a most 
satisfactory degree. 


For over 26 years Monroe prod- 
ucts have continuously been ex- 
amples of precision and durability. 
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the 4th Dimension 
Ewald Hits U.S. as Adv.; 


By Pete Wemhoff 


Award 


Contending advertising is purely 
a function of business, Henry T 
Ewald, president of Campbell- 
Ewald Co. in an 
address Thursday 
at Columbia, Mo., 
decried sugges- 
tions that’ the 
federal govern- 
ment should as- 
sume the role of 
a large _ scale 
advertiser during 
the war. 

“The United 
States is not—nor 
should it be 
classed—as a 
business’ enterprise. Like the 
church and other social agencies, 
the government can benefit—and 
should benefit—by advertising. But 
it should not dictate the media, 


Henry Ewald 


| Monthlies’ Linage Off 
| 
: 


order the space and pay the bills,” 
Ewald said. 

Ewald said he favored govern- 
ment advertising provided it was 
paid for by America’s business 
and industrial concerns and re- 
tail stores—“each according to 
its size and ability to pay.” 

In Columbia to receive a medal 
from the University of Missouri 
School of Journalism for services 
in the advancement of advertising, 
Ewald proposed use of full page 
newspaper advertisements to give 
publicity to every effort that will 
help us win the victory, this ad- 
vertising to be sponsored by retail 
stores, banks, manufacturing com- 
panies, large and small, the coun- 
try over, in every community. 


Rates 

Rate increases ranging up to 
$1,000 a page for American Weekly 
and Comic Weekly, effective Jan. 1, 


THE ILL WINDS 


have blown 


SOM zood 


to Poriliac dealers! 
Cu 


WE DO NOT INTEND to say that present conditions are good 


for Pontiac dealers—or for any automobile dealers. But, the ill 


winds that have blown have wafted some good toward Pontiac 


dealers. 


hirst 


—the Pontiac Prescribed Service Program, which 


was developed months before Pearl Harbor, is so ideally 


suited to today’s conditions that Pontiac dealers are 


enjoying more and more Service volume. 


Second 


duration, it is a significant fact that most of Pontiac’s 


—knowing that their cars must last for the 


1,250,000 owners are “thanking their lucky stars” for 


the dependability, stamina and low maintenance cost 


they bought when they bought Pontiacs. 


Rather than losing ground under present conditions, 


Pontiac's reputation as a quality-car builder is being 


enhanced. This means a tremendous back-log of good will 


which will be translated into sales when victory is won, 


PONTIAC MOTOR DIVISION, GENERAL MOTORS CORPORATION 


1943, were announced last week. 


Present rates of American 
Weekly are based on 6,750,000 cir- 
culation, which will be increased to 
7,150,000 next year. Comic Weekly’s 
rates are based on 5,200,000 circu- 
lation, which will be expanded to 
5,750,000 next year. 


Shift 

Bower Roller Bearing Co., De- 
troit, has placed its national adver- 
tising account with Creative 
Agency Associates, Detroit, accord- 
ing to Gilbert U. Radoye, managing 
director of the agency. 

William B. Hall, who has han- 
dled this account for the past 11 
years, has joined Creative Agency 
Associates as the account executive 
for the Bower account. 


Decline 


May issues of monthly magazines 
show linage running about 18 per- 
cent below the like 1941 month. 
Because of the need for placing 
copy in advance in monthlies, the 
retrenchment which advertisers 
started in December was not ap- 
parent until the May issues came 
out. 


In April, the weeklies also 
showed the effects of Pearl Har- 
bor and the production curtail- 
ment programs in civilian goods, 
with linage off about 16 percent. 
Temporarily no reversal of the 
down-trend is in sight, either for 
magazines or for other media. 
However, in many puarters, it 

is regarded as possible that by the 
fall season manufacturers, now in- 
volved in material and packaging 
problems, will have solved some of 
them and may start returning to 
advertising. 


New 


Borg-Warner Corp. has estab- 
lished a new advertising depart- 
ment at the corporation offices, 
310 South Michi- 
gan Ave., Chi- 
cago. 

The new de- 
partment has 
been organized to 
continue the ac- 
tivities of the 
publicity depart- 
ment, formerly 
handled by the 
corporation pub- 
licity director, and 
to expand Borg- 
Warner _institu- 
tional advertising and other related 
activities. 

Members of the department 
are Johnson S. Davis and G. A. 
Shallberg jr. 


J. S. Davis 


Colors 

Lee Weston, of the Detroit staff 
of the Crowell Publishing Co., and 
formerly assistant advertising man- 
ager of Oldsmobile, has joined the 
colors as lieutenant-commander in 
the Navy. Weston is an Annapolis 
graduate, class of 1925, and served 
two years before entering business 
life. 


Shift 

Hugh R. Johnson has_ been 
named advertising manager of the 
Bell Aircraft Corp., succeeding Al- 
bert T. Hapke, resigned. 

Johnson has been in charge of 
advertising for the Buick for the 
last nine years. Previously, he was 
advertising counsel for the Reo 
Motor Car Co. 


Fete 


MacManus, John & Adams, Inc., 
Detroit, Tuesday celebrated its 
eighth anniversary with a custom- 
ary holiday and staff parties. 

Women staff members gathered 
at Huyler’s Restaurant in the 
Fisher Building for luncheon and 
the awarding of prizes. The men 
met at the Bloomfield Hills home 
of John R. MacManus, agency vice- 
president, for an afternoon of 
sports followed by dinner at the 
Bloomfield Hills Country Club. 


Elected 


Associated Business Papers has 
elected Earl Shaner, Penton Pub. 
Co., Cleveland, as president; Joseph 
Hildreth, Chilton Co., Inc., Phila- 
delphia, vice-president, and Kings- 
ley L. Rice, Technical Pub. Co., 
Ine., Chicago, treasurer. W. J. 
Rooke, W. R. C. Smith Pub. Co., 
Atlanta, was chosen chairman of 
the board. 
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This Tells 


the Story 


Following is Automotive News’ compilation of new-car rationing 
data by cities, obtained in a cross-section survey of the nation: 


April Cars 
Quota Released 


216 216 
1096 574 
216 383 
373 277 


125 135 


Akron, O. 
Chicago 
Cincinnati 
Cleveland 
Columbus, O. 
Detroit 


ok 


213 


Minneapolis 
Pennsylvania 
St. Louis 


Saint Paul 
Seattle 
Spokane, Wash. 
Tacoma, Wash. 


261 203 
** Q9 
188 111 
156 44 
64 75 


Washington State 620 324 


**Not available. 


1073 1096 1555 {na"hoard” cooperating: 


3000 1229 1869 


A 
it ons 


ca 
306 Record speaks for itself. 


Comment 


Applications granted rises to 81 
703 perecnt. 


473 Seek more cars from state pool. 
Unused quota requires deter- 
371 mined sales efforts. 


1 55 a cars allotted from state 
pool. 


dealers 
513 Board urges more applications. 


Some improvement but far from 
what’s needed. 


*%* Things looking up. 


112 More applications needed. 


Two boards still severe; others 
138 more liberal. 


47 Third column tells the story. 
76 Liberal rationing after March. 


380 


Big improvement over March, 
but still short on applications. 


Driver Big Factor 


6 Percent More Driving Time Can Save One-Third 
On Gasoline, Plymouth Tests Show 


DETROIT. — Cross-country test 
runs just completed indicate that 
the individual car-driver can trade 
a little additional driving time for 
savings of as much as one-third 
in gasoline consumption. 

These findings were announced 
last week by J. E. Bayne, general 
sales manager of Plymouth—the 
tests having been conducted under 
Plymouth sponsorship and super- 
vision. 

“In view of the necessity for 
making cars and tires last longer 
and serve more economically, we 
conducted these tests to determine 
—by actual experiment—the effects 
of proper car care and watchful 
driving on what is usually the 
largest single item of car-operating 
expense: gasoline consumption,” 
Bayne said. 

“Two 1942 Plymouth sedans were 
used. Each had already been 
driven about 7,500 miles. One car 
was carefully checked—engine 
tuned, new spark plugs installed, 
distributor points adjusted, timing, 
brakes, tires and oil checked. 

“During the tests, the driver of 
this carefully-checked car exercised 
every gasoline-saving precaution— 
accelerating slowly, avoiding fast 
starts. The second car was merely 
checked for oil and proper tire 
pressure. Its driver took no special 
care to save gas. 

“Here’s what happened: over a 
route of 560 miles and with both 
cars held to moderate speeds, the 
first carefully-driven car took one 
hour, or 6 percent, longer driving 
time, but scored a saving of nearly 
28 percent in gasoline consumption 
—averaging 23.74 miles per gallon 
as against 18.59 miles per gallon 
for the other casually-checked and 
casually-driven car. 

“Then, just to check this result, 
the same two cars—checked in the 
same way and driven by the same 
men in the same way as before— 
were sent out over another entirely 
different and longer route—this 


Drastic Rules 
Are Due on 


Use of Tires 


PHILADELPHIA. — William M. 
Hickey, president of the National 
Assn. of Independent Tire Dealers, 
said here last week that motorists 
and truckers who “abuse” tires will 
be deprived of them. 

At a press conference arranged 
by the office of Price Administra- 
tion, Hickey quoted from an 
amendment to tire rationing regu- 
lations which said: “No tires at all 
will be released after June 1 to 
anyone who abuses those he now 
has in use.” 

A set of standards on “use and 
abuse of tires” has been devised, he 
added, and will be released soon. 

Dr. Charles F. Phillips, acting 
chief of the OPA Tire Rationing 
division, said that more drastic 
regulations concerning civilian use 
of tires are forthcoming. 


time a 650-mile run. This time the 
car checked and driven to save 
gasoline took one hour and 15 
minutes longer, but scored a gain 
of a full 30 percent in gasoline 
economy—24.58 miles per gallon 
against the other car’s 189. ... 

“There’s the story! It boils down 
to this: saving gas, prolonging car 
and tire life, is all up to the 
driver! . By proper car care 
and moderate, careful driving, you 
can exchange a trifling loss in 
driving time for an actual gain of 
nearly One-third in gasoline econ- 
omy. 


Simpson Hits 
WPB Delay on 
Rubber Scrap 


WASHINGTON.—-Elliott E. Simp- 
son, New York City independent 
rubber dealer who contends “the 
rubber shortage is a myth,” ac- 
cused the War Production Board 
last week of “regimenting the 
people to unnecessary hardships.” 

Without specifying names, he de- 
clared that WPB officials had 
failed to adopt an efficient program 
for collecting and reclaiming used 
rubber although, he said, “millions 
of tons” of material for rubber 
products could be obtained in this 
way. 

Simpson advocated that the gov- 
ernment subsidize construction of 
rubber reclaiming plants through- 
out the nation and increase sharp- 
ly the prices paid for scrap rubber. 

He said enough rubber could be 
obtained from scrap in this coun- 
try to take care of all “defense and 
civilian needs” even if “we could 


not procure crude or synthetic.” 


WHEN FRED ALLEN (right) heard 
that Paul Kaczander was aha to be 
his most talented student” from 
Wayne University, Detroit, he also re- 
ceived a ‘‘tip” that an automobile tire 
was coming as a token of that city’s 
esteem. The tire arrived, all right, but 
it looked as though Paul had rolled 
it all the way to New York where he 
made his guest appearance. This par- 
ticular tire was “loaned” by the 
United States Rubber Co., Detroit 
plant. In addition to its guest appear- 
ance on the Fred Allen program, it 
was recently used for a skit in the 
latest Olsen & Johnson musical comedy 

Sons O’ Fun.” Note Chevrolet Soap 
Rex Derby helmet, also presented 
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Get Down to Cases 


* 


HE growing confusion resulting from the acts, 
and more especially from the conflicting and 
incomplete statements, of the hard-put administrators 
of rubber, gasoline and automobiles suggest that 
the time has come for President Roosevelt to call 
a halt on the daily improvising that has made 


chaos out of this particular situation. 


Only yesterday a Chicago garage proprietor 
informed The Sun of a typical example of the 
manner in which statements from Washington were 
upsetting business. He had several repair jobs on 
the rack. His customers heard, and the basis for 
the report was the statement made by a Washington 
official, that the government was going to take over 
all automobiles, and that immediately. So the 
customers canceled the work. So far these particular 
automobiles have not been requisitioned. In fact 


no automobiles have yet been requisitioned. 


The administrators should sit down and decide 
exactly what it is they want from American people. 
Do they want the automobiles? If so, the American 
people will readily comply, essential as automobiles 


are to their daily lives and business. 


No matter what the program may be, the people 
will be ready to make the sacrifice, as they, no less 
than the Washington authorities, want to win this 
war. But on the face of things it does not appear 
that Washington is treating the people fairly or 
intelligently in this matter. One day it is suggested 
that there will be rationing of gasoline, the next 
day it is said that it will apply to but one locality. 


At the same time another official is saying he will 


* 


* 


have to take all the rubber tires off the nation’s 
automobiles, the next day he wants the automobiles, 
and on the third day he wants only some of the 
automobiles. The truth seems to be that some of 
the administrators, no less than the people, do not 


know what is required. 


It is time for someone to make up his mind. 
The people have made up theirs—they are willing 
to give up what is needed, but no one seems able 


to tell them what that is from day to day. 


It is understood, of course, that plans change: 
conditions demand new and greater sacrifices. But 
we can find no excuse for some of the rattle-brained 
thinking that evidently is going on with respect 


to gasoline, rubber and automobiles. 


The confusion is hurting the nation’s war effort. 
It is upsetting a vital phase of the nation’s economy 
which is already called upon to carry an unusual 
and heavy burden. Some of the Washington 
theorists appear to have overlooked the fact that 
the automobile is part and parcel of the average 
American’s life. The automobile is not a luxury. 
Many people are dependent upon it for their 
livelihood. In bungling this situation Washington 
is upsetting the morale of thousands of people 
who do not know from one day to another whether 
they are to be deprived of an essential to their 
livelihood. If they are, they need time to make 


adjustments. 


The confusion becomes more apparent every day. 


It is time for the President to act. 


An Editorial from the May 8 issue of The Chicago Sun. 


* 


* 


* 


Marshall Field, FOUNDER ° Silliman Evans, PUBLISHER 


THE CHICAGO SUN 


The BRANHAM COMPANY, National Advertising R:presentatives, General Motors Building, Detroit, 


Atlanta, Charlotte, Chicago, Dallas, Kansas City, Los Angeles, 


Memphis, New York, St. Louis. San Francisco, Seattle 
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Industry Cooperation | 
Cited by Kanzler 


DETROIT.—“Hitler now is the 
only competitor” of the companies 
which once battled for the auto- 
mobile market, Ernest G. Kanzler, 
chief of WPB’s automotive branch, 
told a nationwide radio audience 
last week over the “FOB Detroit” 


program. 
“The exchange of new methods, 
materials, machines, engineering 


data and other information by 
companies which were rivals a few 
months ago has been an important 





U. S. Superiority 
In Air Near 


DETROIT.—American air power 
soon will begin crushing the Axis, 
Don R. Berlin, aeronautical engi- 
neer for General Motors Corp., 
predicted last week before the So- 
ciety of Automotive Engineers, De- 
troit Section. 

Charles A. Lindbergh, now em- 
ployed at Ford’s bomber plant, 
'was a guest. 

New officers of the society for 
the year starting June 1 are: Chair- 
man, E. W. Austin, Timken Roller 
Bearing Co.; secretary, A. C. Haz- 
ard, Chevrolet; and F. W. Marsch- 
ner, of the New Departure Bearing 
Co. Vice chairmen are Max M. 
Roensch, Chrysler Corp.; R. J. 
Waterbury, Chevrolet; C. R. Alden, 
Ex-Cell-O Corp.; R. C. Gazley, 
Murray Corp., and R. B. Sneed, 
Ethyl Laboratory. 

Tore Franzen, of Chrysler, re- 
tiring chairman, was elected De- 
troit section representative on the 
National Sections committee. Har- 
old T. Youngren, of Oldsmobile, 
was named Detroit representative 
on the national nominating com- 
mittee, with two alternates, W. J. 
Davidson, of GM, and J. B. 


Macauley, of Chrysler. 


EARLY every Bendix Drive 
IN aoe its whole life under- 
going a merciless “‘breakdowntest’: 
Consider: 

It is totally ignored for months 
and years, receiving virtually no 
maintenance or servicing atten- 
tion...and rarely demanding any. 
The owner takes Bendix Drive re- 
liability for granted—and there’ve 
been mighty few disappointments 


factor in converting our industries | 
to full war production. 

“We look hopefully to the day 
when our tanks will rumble down 
the streets of Berlin, when our 
planes will roar over a conquered 
Tokyo. These tanks and planes 
will carry the flag of America, not 
the tag of any individual company, 
city or industry. 

“But many of them will bear an 
invisible inscription, stamped there 
by sacrifices and work, sweat and 


determination, planning and pa- 
tience—‘F.O.B. Detroit,’” Kanzler 
said. 


He reviewed the periods of hesi- 
tation and “debated isolationism” 
of 1940 and of the summer of 1941 
when “there wasn’t an automobile 
manufacturer who could have 
visualized himself ordering ma- 
chinery from his plant to make 
room for a war production line.” 

“During the previous periods we 
were climbing uphill. We are past 
that. We are over the hump and 
traveling at accelerated speed to- 
ward those two periods to come— 
military offensive and _ victory,” 
Kanzler said. 

“Today, everywhere, you may see 
guns and carbines, plane and tank 
parts, shells and engines. They 
are moving in the same orderly 
mass production flow, where once 
you saw _ transmissions, axles, 
wheels and fenders. 

“On conveyors which used to 
carry brake bands you now find 
helmets and carbine barrels. Bomb 
sights have replaced adding ma- 
chines. Body builders are making 
wing sections for planes. The pro- 
duction program is so large,” he 
said, “that more than twice as 
many workmen will be needed in 
Detroit than were employed in the 
peak months of 1941. One out of 
every four industrial workers may 
have to be a woman. 





over the years, among the more 
than fifty million users. 

We believe, from our naturally 
quite attentive observation of 
this gigantic army of users, that 
Bendix Drive helps deliver Better 
Starting because it’s Better to 
Start With. 


ECLIPSE MACHINE DIVISION 
BENDIX AVIATION CORPORATION 
ELMIRA, NEW YORK 


BENDIX DRIVE 











Martin Foresees 
Huge Post-War 
Plane Market 


BALTIMORE.—Five years after 
conclusion of the war, Glenn L. 
Martin Co. will be operating again 
with the same employment figures 
and floor space totals now sched- 
uled to represent the peak of the 
war effort. 

This is the opinion of Glenn L. 
Martin, president. He expects a 
sharp curtailment immediately fol- 
lowing the war which will bring 
employment down to approximately 
36 percent of the war peak. Imme- 
diately thereafter, however, a series 
of factors, which will make their 
presence felt, are expected to carry 
the company back to war-time 
peaks. 

First among these, according to 
Martin, is that the American air 
forces will not be allowed to decline 
after the war similar to the reduc- 
tion in American naval strength 
after the last war. 

Excellent as are American war- 
planes now being built, Martin 
explains, most of them are air- 
planes which have been designed 
and built in a hurry under the pres- 
sure of war-time emergency. With 
the return of peace it will be pos- 
sible to design and test new air- 
planes under more favorable condi- 
tions and a still better airplane is 
bound to develop. 

Simultaneously with the building 
of the new war airfleet will come 
the development of commercial 
aviation to an extent which has not 
generally been visualized. The 
Martin company is prepared now 
to start construction of flying ships 
weighing 250,000 pounds the mo- 
ment the war is over. 

With a top speed of 250 miles 
per hour and a cruising speed of 
200 miles per hour they would 
make over-night non-stop crossings 
to Europe with 102 passengers, 
each with 80 pounds of baggage, 
and with 25,000 pounds of mail and 
express. 

Studies already made show that 
these ships can be operated profit- 
ably at 75 percent of capacity with 
passengers paying a one-way fare 
of $225 or $400 for the round trip. 


Knudsen Notes Progress 


In War Production 
BUFFALO.—Lieut.-Gen. William 
S. Knudsen, director of production 
for the War department, declared 
during an inspec- 
tion tour last 
week that he 
would not be sat- i 
isfied with the 
war effort “until 
the Army cries 
out that we are 
giving them too 
much.” i 
Gen. Knudsen ; — 
says he has found 
‘excellent pro- ee 
gress” in war W. S. Knudsen 
production  dur- 
ing his three-month tour of war 
industries, but warned against 
complacency, insisting “we must 
keep war goods moving up to the 
front lines.” 


Continental Workers 


Investing in Bonds 

MUSKEGON, Mich. — Employes 
of Continental Motors Corp. are in- 
vesting their earnings in United 
States War Bonds at a rate in 
excess of $2,000,000 a year, C. J. 
Reese, president and general man- 
ager, announced last week. 









Ford Asks Freezing 
of Workers’ Pay 


DETROIT. — Automotive circles 
are watching with interest the bat- 
tle between Ford Motor Co. and 
the UAW-CIO over union demands 
for a $l-a-day wage increase and 
a $100 bonus in lieu of two weeks’ 
vacation with pay. 

UAW’s pleas were rejected by 
Harry H. Bennett, Ford personnel 
director, who demanded that the 
government freeze wages of Ford 
workers for the duration of the 
war. In addition it was threatened 
that the company might refuse to 
continue the checkoff system for 
union-dues collection, which was 
incorporated in the union-shop 
pact signed last year . 

Bennett said the union’s de- 
mand for wage increases would 
boost the cost of war materials 
being made for the government, 
which is “the sole customer of the 
Ford Motor Co. at the present 
time.” He also declared that “the 
soldiers at the front are not re- 
ceiving any bonuses at the present 
time.” 

Despite the company’s opposition, 
the UAW-CIO National Ford 
Council adopted the union’s 13 de- 





UAW Open Letter 


Raps Lewis Policy 

DETROIT.—Charging that the 
course John L. Lewis, president of 
United Mine Workers (CIO), is 
pursuing “is a wrong one and a 
dangerous one,” an open letter by 
the United Automobile Workers 
(CIO) last week represented the 
first official statement of that 
union on any showdown that may 
come between Lewis forces and 
those of CIO President Philip Mur- 
ray. 

Listed as the principal actions 
of Lewis that the UAW (CIO) does 
not like were his pre-war isolation- 
ism and his “lukewarm lip-service” 
to the war now, his “dictatorial 
attitude toward President Roose- 
velt,” his attempts to assume 
“dictatorial powers within the 
CIO,” the “filthy, personal char- 
acter assassination campaign” 
Lewis’ associates are waging 
against Murray, UAW President 
Thomas and others, and the raid- 


mands, which will be presented to 
the company before June 20, ex- 
piration date of the present con- 
tract. Bennett intends to submit 
the company’s demands at the 
same time. 


FOB 
Factory 


By A. H. Allen 

STRIKING achievement of auto- 
motive technicians in trimming 
production costs on a wide range 
of war products is something worth 
talking about, but actual accom- 
plishments in dollars and cents 
cannot be cited. A gauge of what 
has been done is furnished by con- 
tract re-negotiations involving re- 
funding to the government of origi- 
nal purchase allotments. 


In few places outside of Detroit 
is there concentrated the me- 
chanical skill and ability to take 
an unfamiliar product and fit it 
to a production line in the most 
economical and speediest fashion. 
The result is bound to be cost 
reduction compared with former 
methods of manufacture. 

This is one reason why some 
plant executives are steering clear 
of any more firm price bids on war 
contracts, preferring the cost-plus 
arrangement. The former method, 
based as it often is on cost sheets 
of some plant outside the automo- 
tive industry, too frequently re- 
sults in profits beyond what can be 
considered normal. In such a case 
there is the danger of the con- 
tractor being dragged into the 
Washington limelight and cited for 
trying to gouge the government on 
war work. 





* * * 


No Justification 


In Scrappin 
STOCKS P 1 model tools and 


dies in the motor plants, errone- 
ously slated as headed for the scrap 
heap, are presumed to be coveted 
by salvage officials for their nickel 
content. Actually, beyond residual 


ing of other unions by the UMW. __ (Continued _on Page 19, Column 4) 


Get Navy ’E’... 





KING-SEELEY CORP., Ann Arbor, Mich., received extra reward for its 
war presente efforts last week when Rear-Admiral William Carleton Watts, 


U.S. 
Left to right, 


(retired), presented the firm with the 
admiring the pennant are Admiral 


Navy ‘‘E”’ for excellence pennant. 
Watts, Arthur Knight, 


foreman of King-Seeley’s night janitorial force and an employe for 17 years 


Mrs. Pearl Wheeler, 
John Airey, 


who 


has been a company inspector for 18 years, an 
president and general manager of King-Seeley Corp. 





REAR-ADMIRAL W. T. Cluverius, U.S.N. 
Packard Marine Gugins division at ceremonies 


Alvan Macauley, c 
2,000 Packard Marine employes, 


| were awarded individual “E”’ pins. 


airman, received the flag 


(ret.) presents Navy “E” flag to 
held at Packard plant in Detroit. 
for the company. More than 


producing marine engines for PT boats, 
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Peacetime Discoveries 


Speed War Output 


DETROIT. — Peacetime research 
and engineering work of the auto- 
motive industry—carried forward 
at the cost of millions of dollars 
annually to make the American 
passenger car and truck better for 
less cost—is attaining vital impor- 
ance to the nation with the mount- 
ing of wartime pressures to con- 
serve critical materials. 

Inventions and discoveries of the 


tory developments had to be 
shelved because of cost factors. 
As early as 1940, however, engi- 
neers were beginning to see that 
the war in Europe would limit the 
flow of certain strategic materials 
used in manufacturing cars and 
trucks. To forestall such shortages, 
research projects were rushed 
through preliminary and develop- 


and in even greater degree on 1942 
models. 

Overlooking nothing that might 
make a satisfactory substitute, the 
automotive experimenters perfected 
many new materials and new uses 
for non-critical metals and other 
manufacturing supplies. 

Nearly all of these “alternate” 
materials developed for automotive 
use—some of which were perfected 
over a period of years and some of 
which were the result of the 
emergency—are being used _ in 
war production today, conserving 
scarcer materials for use where 
substitutes are impossible. 


To feel the pulse of the industry, 


150 Technical 
Sessions Set for 


ASTM Meeting 


PHILADELPHIA. — More than 


'100 technical papers and reports 


are scheduled for presentation at 
the forty-fifth annual meeting of 
the American Society for Testing 
Materials, to be held at Chalfonte- 
Haddon Hall, Atlantic City, June 
22-26. 

There will be also more than 
150 meetings of technical commit- 
tees, and some 18 separate official 
technical sessions will be scheduled 


| papers will be presented and dis- 


cussed. 

Since 1942 is so-called “Book of 
Standards Year” for the Society, 
the committee reports will be of 
more than usual significance since 
each group will attempt to have 
its specifications as up-to-date as 
possible for inclusion in the tri- 
ennially published Book, scheduled 
for appearance late in November. 

Two technical features are the 
Symposium on Radiography, for 
which three sessions are scheduled, 
and a Discussion on Solvent Action 
of Water Vapor at High Tempera- 
ture and Pressure, which is in the 
nature of an extensive roundtable 


mental stages to completion and 


ive Ni 
adopted for use on 1941 models consistent reading of Automotive News 


is a necessity. discussion. 


industry’s engineers, physicists, 
chemists and metallurgists—many 
of which had limited use or none 
at all in the _ dollar-and-cents 
economy of the pre-war era—are 
averting many shortages of mate- 
rials now that the economy is one 
of life-and-death. 

Many valuable peacetime labora- 


Forged Heads 


Developed for 


Plane Engines 


NEW YORK. — Perfection of a 
manufacturing technique for the 
high-speed mass output of forged 
cylinder heads for aircraft engines 
is announced by Wright Aero- 
nautical Corp. 

Besides giving the planes of the 
United Nations greater speed, load, 
range and ceiling than combat 
planes now possess, the new manu- 
facturing technique, according to 
Myron B. Gordon, vice-president 
and general manager of the com- 
pany, will mean a faster and 
cheaper rate of production, and 
i will free “much-needed drop ham- 
mers as well as foundry equip- 
ment” for work on other parts. 

Although developed exclusively 
by Wright over more than five 
years, the new method, it was an- 
nounced, would be available for 
“other aircraft engine manufac- 
turers.” 

Gordon and Perry W. Brown, 
who directed the experimental 
work, listed advantages of the 
forged cylinder heads over cast 
ones as including about 3% pounds 
less weight 35 percent more cool- 
ing area and 100 percent more 
physical strength. Cooling is also 
improved by an increase in the 
conductivity of the metal, they 
said. 


at which the technical reports and 
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PLEXIGLAS T1OSC 





Installing a 


War Traffic | 
Chief Named 


DETROIT.—C. S. Slutz, traffic 
manager of the Chevrolet Gear & 
Axle plant here, last week was 
placed in charge of the War De- 
partment’s new Detroit branch 
office of the Traffic Control divi- 
sion, Office of the Chief of Trans- 
port. 

Slutz will supervise clearing of 
Government Bills of Lading locally, 
thereby expediting the flow of war 
materials. He'll “arrange for ade- 
quate carrier equipment and proper 
usage thereof, together with ar- 
' ranging for the orderly and expedi- 
tious movement and flow of such 
materials.” 


Piexictas has seen active military service since 1936. In transparent nose sections, gun turrets, 
cockpit enclosures, observation domes, side windows, tail assemblies, landing light covers, and 
antenna housings, PLexictas installations similar to those seen in this picture of the Con- 
solidated B-24 are to be found on every kind of fighting plane built in America. 


provide designers and engi- 

i neers with practical informa- 

tion on proved methods of installing 

PLEXIGLAS sections in aircraft, 

Rohm & Haas has just published 

a Piexicias Methods of Installa- 
tion manual. 

This 48-page booklet not only 
contains a number of specific sug- 
gestions for mounting PLEXIGLAs, 
but also outlines the considerations 
behind these designs. 

Copies are available to interested 
aircraft engineers and executives. 


ROHM & HAAS COMPANY 


WASHINGTON SQUARE, PHILADELPHIA, PA. 


THE CRYSTAL-CLEAR 
ACRYLIC PLASTICS 


PLEXIGLAS 


SHEETS AND RODS 


CRYSTALITE 


MOLDING POWDER 


Prexicias and Crystauite are the trade-marks, Reg. 
U. S. Pat. Off., for the acrylic resin thermoplas- 
tics manufactured by the Rohm & Haas Company. 


Geers) 
MAY BEST 


SPECIMEN PAGES 


For mounting PLEexicLas sections in aircraft, 
the new PrexicLas Methods of Installation 
booklet contains full scale sketches similar to 
the ones shown above. Write for your copy today. 





A PORTRAIT of General MacArthur 
with his promise of “I’ll do my best 
serves as the key poster in a war 
peednction drive program inaugurated 

y Fisher Body. Inscribed across the 
poster is the pledge of every worker 
on the production line to the man at 
the battle line: ““Me Too, Mac.” This 
poster has been erected as a permanent 
display in all Fisher Body plants. 
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Truckin’ 


— 
Ribbin’ Sam 
Finally Catch Up 
Cliff Prevost Blast 
Blames Rail Lobby 
—~— 


by 
Jack Weed 


HIS one Sam Houston, now of 

ODT but formerly of IHC, is 
terribly picayunish since he has 
domiciled in the “city of perpetual 
headaches.” Can you imagine a 
brother writing-machine pounder 
that would object to having a 
columnist pick out a “right-guy” 
for his boss and so label him. 
Well, that’s the type of a mug this 
Houston has turned out to be. The 
first belch he uttered when he 
hoisted his feet upon my desk the 
other day was: “Say when you 
write about a fellow why don’t you 
get your facts straight. I work 
for John Rogers, not Cummings’— 
and all the time I thought he was 
working for the uncle with the tall 
hat and long beard. 

* *« * 


WHEN YOU lunch with a man 
who was doing a job in England 
or Egypt just the day or so before, 
you think the world is a pretty 
small potato after all. And then, 
when you meet a fellow for the 
first time, that has been in this 
truck business nearly as long as 
you have, you begin to wonder if 
you have been around any place. 
Which all goes to pave the way for 
the announcement that your col- 
umnist met Ernie Kroblen, sales 
mogul for Reo, for the first time 
last week when I dropped off at the 
factory in Lansing. I should have 
known this two-fisted whip cracker 
since he first came to Reo way 
back in 1915, and I was making 
regular visits to Fred Waite, then 
advertising manager of the “speed 
wagon” builders, starting in 1914 
when I was on the Timken maga- 
zine. 

* * * 

THOSE WERE the days of Bob 
Reushaw, Dick Scott and Horace 
T. Thomas among others, whom 
the great Roy Pelletier immortal- 
ized as “we Reo Folk.” Also 
caught under that all-inclusive 
blanket that portrayed the almost 
family intimacy of the old Reo 
executive group were such men as 
Forest Akers, now v.p. of sales for 
Dodge; Jake Reed, Carl Parker, 
now with Diamond T, and many 
others who helped make the name 
“Speed Wagon” stand for a par- 
ticular type of fast light truck. 


Home again in the old offices that 
used to be the bane of the visiting 
gentry because of the no-smoking 
edict of anti-cigaretist Dick Scott, 
I found Frank Edman, who was 
once one of the “copy mill 
mechanics” in the advertising de- 
partment and now admanager, and 
Don Streeter, just a couple of the 
old faces that made me feel quite 
at home and 


reminiscence. 


* * 


CLIFF PREVOST, a home town 
Detroit boy, now president of the 
National Press Club and Washing- 


(See TRUCKIN’, Page 17, Column 1) 
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Truck Rationing Moves Into High (Gear 


Truck Program 
To Boost Dealer 
Service Volume 


ODT Conservation Plan 

To Put Emphasis on 

Efficient Operation 
(Continued from Page 1) 


million motor trucks in this coun- 
try are a vital asset to the war 
production effort ... it has become 
the patriotic duty of every truck 
operator in America to help in 
every possible way to make his 
truck and tires last longer.” 

Rogers keynotes the aims of the 
government with the statement 
that “the trucks now serving us 
must continue to serve for a long 
time. We must do this gigantic 
transportation job with the equip- 
ment we have available.” 


There can be no question but 
what motor truck dealers are going 
to be asked to play an important 
role in this announced program of 
keeping America’s five’ million 
trucks in as near perfect operating 
condition as possible. Utmost con- 
servation of rubber alone is going 
to make it almost mandatory that 
every truck operator have his 
vehicle checked frequently to make 
certain that his wheels are not out 
of line, and that worn front-end 
parts are not creating a condition 
of undue wear On tires. 


With over a million and a half 
vehicles being operated on farms, 


and with the bulk of all trucks now | 
on the road owned in units of one | 


to five vehicles per operator, the 


truck dealer’s service station will | 
be not only the logical place but | 


the most efficient maintenance shop 
for the majority of truck operators 
to patronize to keep their vehicles 
in proper operating condition, in 
order to abide by the regulations 
brought on by our great transpor- 
tation need and the acute rubber 
situation. 

The importance with which this 
truck maintenance program is be- 
ing viewed in executive Washing- 
ton circles, is indicated by the 
number of key men from both OPA 
and ODT that are on this special 
presentation tour and the number 
of cities that will be visited. 

Among those giving important 
key talks on the government’s 
transportation maintenance pro- 
gram are Dr. C. F. Phillips, acting 
chief, Tire Rationing division of 
OPA; Rogers of ODT; David C. 
Fenner, automotive consultant to 
WPB; William Crow, Department 
of Agriculture; Ted V. Rodgers, 

(Continued on Page 17, Column 1) 


New Retreading 
Material to Get 
Truck Tryout 


WASHINGTON.—-A test plant for 
the production of a rubber sub- 
stitute material for retreading 
tires, developed by a dentist and 
using principally natural, gas, 
coal, wood and grain, will soon be 
in Operation in West Virginia in 
such quantities to permit use of 
ithe material on commercial vehi- 
| cles. 

| Senator Kilgore of West Virginia 
|said last week that arrangements 
j|had been completed with govern- 
| ment agencies to permit the pro- 
duction of the compound. Dr. 
Glenn L. Casto, Spencer (W. Va.) 
dentist, said the pilot plant soon 





‘To Be... .’ 


No Foolin’ 


Whether or no the truck operators of America wish 
to continue a “business-as-usual” attitude in the opera- 
tion of their vehicles is now a thing of the past. Regard- 
less of their desires in the matter, each truck and bus 
has now become such a vital part of this nation’s war 
effort that its use and operation is going to be supervised 
by the overall transportation authority of this nation. 

Regulation of all motor carriers to prevent waste 
of tires and parts was presaged in the extension of 
Executive Order 8989 by President Roosevelt May 2, 
which includes within the scope of ODT’s authority and 
responsibility, all rubber-borne transportation facilities, 
the right “to develop programs to facilitate the continuous 
adjustment of the nation and its transport requirements 
to the available supply of transportation services relying 
on rubber and to formulate measures to conserve these 


facilities.” 


ODT lost no time in putting this order into effect 
by releasing General Orders 3, 4, 5 and 6, to go into 
effect as of June 1. These orders all point directly to 
the conservation of transportation equipment, the pre- 
vention of over-loading tires and the fullest utilization 
of their ability to move freight and deliveries over the 


roads. 


These orders were bound to come, for upon the fullest 
efficient use of our trucks and buses may hinge our 
ability to win the war, in spite of the promotion by 
rail interests and the rail brotherhoods towards eliminat- 
ing or hampering the movement of freight by truck. 

Trucks are vital to our war effort and every operator 
is a vital unit in our productive army and must so 
consider himself until peace comes. 

Truck dealers and the men who man their service 
shops are just as vital and must also consider themselves 
to be definitely an integral part of the most important 
phase of our back-of-the-fighting-line support. Without 
utmost conservation of our automotive rolling equipment 
and its proper and efficient maintenance, our whole war 
effort may bog down before victory is won. _ ; 

Every dealer and dealer employe should appoint him- 
self as a committee of one to do everything in his power 
to see that every truck in his area is kept in effiicient 
operating condition, and to contact as many truck owners 
as possible, pointing out this great need and offering 
the services of his shop and mechanics to meet the 
maintenance needs of those truck and bus operators. 


Remove Ban on Trucks, 


Hull Urges Canada 


DETROIT.—Coincident with a 
demand by Rep. Dingell (Michi- 
gan) for a House inquiry, it was 
revealed last week that the U. S. 
state department has lodged a 
strong protest with the Canadian 
government against the blocking 
of truck transportation from De- 
troit across Ontario. 

The action by a single Dominion 
official, C. D. Howe who is minister 
of munitions and supply at Ottawa, 
forces military producers to ship 
by railroad or waste rubber while 
trucking material 104 miles farther 
around Lake Erie to Buffalo. 


Secretary of State Cordell Hull 
has personally taken up the matter 
with Prime Minister Mackenzie 
King, of Canada, Dingell was in- 
formed by American diplomatic 
officials, and some early action is 
anticipated. Mitchell Hepburn, 
premier of Ontario, the province 
affected, has already protested to 
the Dominion Government in a 
written petition asking that Howe 
be oOverriden. 

The issue is whether trucks with 
American goods shall be permitted 
to cross from such cities as De- 


(See RETREAD, Page 15, Column 1) | troit and Port Huron to Buffalo, or 


whether they shall be forced to 
drive all the way around Lake 
Erie. 

By cutting across the Canadian 
peninsula, the distance between 
Detroit and Buffalo is reduced by 
104 miles, from 365 to 261, Dingell 
told the House. It is exactly twice 
as far around the lake from Port 
Huron to Buffalo as it is cutting 
across the Canadian route. 

“Conservatively estimated,” Din- 

(Continued on Page 14, Column 1) 
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26,807 Vehicles 
Released Since 


Program Began 


| ODT, Now Operating 
Smoothly, Allots 
10,287 to Civilians 


DETROIT.—If the same 
rate of release of frozen 
trucks is maintained each 
week hereafter, as for the 


week ending May 9, our 
stockpile of trucks in dealer hands 
will last less than a year. During 
the week of May 9 a total of 2,764 
trucks and trailers and 119 miscel- 
laneous vehicles were released 
under the truck rationing program. 


These releases evidence an ac- 
celerated rate of release when com- 
pared with the first three weeks 
of the truck rationing program and 
seem to indicate that not only has 
ODT got its rationing machinery 
in order and going ahead on what 
may be considered a very equitable 
basis, but also that local rationing 
officials have gotten into the swing 
of things and are being able to 
pass purchase requests on a faster 
rate. 


Since the start of the program, 
24,796 trucks and trailers and 2,011 
miscellaneous vehicles, such as sta- 
tion wagons, ambulances’ and 
hearses, have been released. 


The week of May 9 a total of 
1,447 light, medium and _ heavy 
trucks, 212 trailers and 19 miscel- 
laneous vehicles were released for 
civilian use, while 977 trucks of the 
various categories, 128 trailers and 
100 miscellaneous vehicles were re- 
leased on Government Exemption 
Permits, which includes exports by 
both government and private agen- 
cies. 

Since the program began, civilian 
users have been permitted to pur- 
chase 10,287 vehicles of all types 
covered by the rationing plan, while 
16,520 vehicles have been released 
on Government Exemption Per- 
mits. 


Another factor that has aided in 
materially speeding up the applica- 
tions for purchase through the 
“rationing mill” has been the 
greater care exercised by appli- 
cants and truck dealers in filling 
out the blanks. This aid, which 
has been greatly appreciated by 
the rationing boards and has en- 
abled them to pass applications 
for truck purchase through the 
regular channels with much less 
delay. 

When the applicant has made 
out the blank properly and has 
had it notarized, it eliminates hold- 
|ing up the application because of 
| technicalities that delayed many 
during the first few weeks—or 
made it necessary to disallow the 
purchase because of _ insufficient 
data. 


ATA Board Meeting 


CHICAGO.—Joseph B. Eastman, 
director of defense transportation, 
will address the war emergency 
session of the American Trucking 
Assns. board of directors here 
May 19. 

The Board of Governors of the 
Regular Common Carrier Confer- 
ence of ATA will hold a meeting at 
Chicago on May 17, the day before 
the start of three days of meet- 
ings, highlight of which will be the 
extraordinary session of the di- 


rectors. 

All of the meetings are to be 
held at the Drake Hotel, with 
ATA’s executive committee meet- 
ing jointly with the association’s 
public relations committee May 18, 
and the Business Development sec- 
tion scheduled to meet May 20. 
The Safety and Operations Section 
will hold sessions all three days. 

A meeting of the Accounting sec- 
tion, however, which originally was 


(See ATA, Page 14, Column 5) 
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Five More States Lift 


Drastic Laws 


Special to Automotive News 

NEW YORK.—Bringing to more 
than 20 the number of states that 
have liberalized their laws during 
the last 18 months to meet the 
expanding highway transportation 
needs of the nation, five states— 
Iowa, Tennessee, Alabama, Oregon 
and South Dakota—recently sus- 
pended drastic truck laws, it is 
pointed out by the American Petro- 
leum Industries Committee. 

Provisions of Iowa truck laws 
have been suspended by Gov. 
George A. Wilson, acting under 
emergency powers, to permit ve- 


limits have been waived for the 
duration of the war and replaced 
y a new authorization under 
which vehicles may have a length 
of 60 feet and gross weight of 
68,000 pounds. 


South Dakota’s prohibition 
against the operation of tank 
trucks on Sundays and holidays 
With most of the legislatures of 
has been suspended by the State 
Public Utilities Commission. 


“In many other states,” accord- 
ing to API committee, “weaknesses 





THIS SPECIAL Mack tractor-bus carries as many as 65 soldiers on its hourly 


trips between Ft. Benning and Columbus, Ga. 
have been ordered by Howard Bus 





Nine more of the same type 
Lines. 


brought to light, and strong public! the 48 states in session next year, 
sentiment 


statutory provisions 


is developing against it is believed that many of the 
that need-| present punitiv state restrictions 
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Pa. Truckers 
Map Wartime 


| Program 


HARRISBURG, Pa.—Plans_ for 
motor carrier cooperation with the 
government in mobilizing Penn- 
sylvania’s 350,000 trucks for maxi- 
mum use in the war effort, will be 
made at Pennsylvania Motor Truck 
Assn’s. convention here June 19- 
20. 

Among the topics for discussion 
listed for the Association’s ninth 
annual meeting are pooling, leas- 
ing, rationing and priorities. High- 
ranking military and government 
transportation Officials will speak. 


| To feel the pulse of the industry. 


lessly, and often unfairly, hamper) on trucks will be swept off the 


hicles to haul lar 1 
ger loads and to and limit the use of the highways.’ statute books.” 


eliminate discriminatory weight 
restrictions on out-of-state vehicles. 

Under Gov. Wilson’s order a 
maximum load limit of 18,000 
pounds per axle is permitted in 
Iowa for all trucks. The suspended 
law placed a limit of 17,000 pounds 
/ for Iowa trucks, and only 16,000 
pounds per axle on out-of-state 
vehicles. The gross maximum load 
formula was increased to 28,000 
pounds, plus 700 additional pounds 
for each foot between the front 
and rear axles. Maximum height 
of vehicles was increased by six 
inches to 12% feet, and allowable 
length of a single trucking unit! 
was increased by two feet to 35. 
feet. Maximum permissible load 
on any one wheel was upped to! 
9,000 pounds. Under the suspended | 
law the wheel limit was 8,500 
pounds for Iowa trucks and 8,000! 
pounds for out-of-state trucks. 

Gov. Prentice Cooper of Tennes- 
see, on the recommendation of a 
state committee named to study 
that state’s truck laws, has _ sus- 
pended the maximum load limit of 
30,000 pounds, increasing it to 
41,500. 

Alabama’s gross weight limit of 
30,000 pounds, one of the lowest in 
the country, has been increased to 
40,000 pounds for textiles, metals, 
petroleum and other essential prod- 
ucts. Nearly 1,000 trucks have al- 
ready obtained permits to operate 
under the higher load limit. 

Oregon’s weight and_ length 


Tenn. Boosts 
e e - 

Weight Limit 

To 40,000 Lbs. 

NASHVILLE, Tenn.—Tennessee’s 
maximum truck weight limit has 
been raised to 40,000 pounds for 
gasoline carriers, it is announced 
by State Finance and Taxation 
Commissioner George McCanless. 
He said the measure took the place 
of a 30,000-pound limit. 

At a meeting of _ truck-line 
executives here, Commissioner Mc- 
Canless also announced receipt of 
a federal order which would raise 
weight limits on all commodities to 
41,500 pounds. He said the order 
came from the Office of Defense 
Transportation and would be effec- 
tive June 1. 

* * * 
‘ Ky. Further Liberalizes 
Weight Restrictions 

FRANKFORT, Ky.—Further lib- 
eralizing Kentucky’s truck weight 
restrictions in a move to expedite 
highway transportation of war 
materials, the state department of 
highways has issued an _ order, 
effective May 12, allowing gross 
load limits up to 48,000 pounds on 
certain highways and under cer- 
tain conditions. 

The state’s weight limits, which 
had been relaxed in February by 
the state legislature, were 28,000 


| consistent reading of Automotive News 


of restrictive truck laws are being ‘is a necessity. 
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MEMO TO DEALERS: This is another example 
of White’s current national advertising campaign. In 
these times, White’s unique plan of dealer cooper- 
ation through nearby Direct Factory Branches is 
proving of even greater value to Dealers than in 


normal times. The plan is up-to-the-minute in meet- 
ing today’s problems. Your inquiry as to whether 
your territory is open will be held in confidence and 
entails no obligation. Write: THE WHITE MOTOR 
COMPANY, Wholesale Division, Cleveland, Ohio. 
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“Mister... You own this White 
...but it’s My truck, too!” 


White Trucks have a 40-year old 
reputation for extra durability. Half- 
million milers, in the most strenuous 
work around the world, are com- 
monplace. Engineering, materials 
and workmanship are chiefly 
responsible, but owners will tell you 
that a highly trained Service Organi- 
zation ... men genuinely interested 
in seeing that your White delivers 
its full quota of extra money-earn- 
ing miles is important, too. 


Today, all trucks have to do more 
work and last longer. White’s kind 
of skilled, interested Service is all 
the more necessary. Your local 
Branch or Dealer has the manpower 
and modern time-saving equipment 
to see your truck through this 
emergency. 

To conserve the nation’s truck sup- 
ply, as well as to protect yourself 
against the future, investigate now 
the White Preventive Maintenance 
Plan—not a 1942 substitute for new 
truck sales, but a White program for 
owners that, over the past many 
years, has proved a definite truck 
and money-saver. 

THE WHITE MOTOR COMPANY - CLEVELAND 
Buildersof U.S.ArmyScoutCarsand Half-Tracs, 
the complete line of Super Power Trucks and 


Tractors, City and Inter-City Coaches, Safety 
School Busses and the Famous White Horse. 


pounds on 2,505 miles of selected 
highways; 18,000 pounds on the rest 
of the state system, and up to 
32,000 pounds for trip movements 
of war goods under special permit. 

The new load limit of 48,000 
pounds, which follows the recent 
Washington conference at which 
federal officials urged representa- 
tives of all states to minimize local 
barriers restricting free movement 
of war materials, will be allowed 


, only on roads deemed strong 
ea enough to bear it safely. 


It was 
announced that 


usses 


end WHITE B 





This advertisement. which appeared 
18 years ago, is equally true today. 
Owners know what it means in assur- 
ing exera miles and extra years of low 
cost operation in the present emergency. 


limited permits 
would be issued, probably good for 
from 30 to 60 days. 


Buy War Bonds and Stamps. 


y Keep 
America safe. 
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Remove Ban on Trucks, 


Hull Urges Canada 


(Continued from Page 12) 


gell declared, “there is a waste of 
35,000 transportation days a year, 
plus millions of tire miles and an 
additional uncalculated loss in the 
consumption of gasoline. 

“Why should the American 
people sacrifice the use of their 
automobiles, tires and gasoline? 


Mo. Truckers Allowed 


Freight Rate Boosts 


ST. LOUIS.—State Public Serv- 
ice Commission has authorized a 
wartime increase of 6 percent in 
freight rates charged by Missouri 
truckers on intrastate shipments. 
The increase, which affects some 
500 truck companies in the state, 
“shall expire six months after the 
termination of the present war” 
unless sooner altered the commis- 
sion said. 

A 20 percent increase was asked 
by the trucks but the commission 
granted the same increase previ- 
ously granted railroads on intra- 
state shipments. 


Weztore yf lle 


Why should they forego the com- 
fort of oil heat in their homes this 
coming winter, only to have these 
essentials squandered needlessly 
because of an unpatriotic, auto- 
cratic and brazen attitude on the 
part of a railroad spokesman 
clothed in the Official robes of 
minister of munitions and supply?” 

In his cabinet post Howe has 
control Over all customs matters. 
American and Canadian railroads, 
Dingell points out, are accorded 
reciprocal treatment passing over 
the territories of both countries. 

Dingell charged that despite the 
favorable attitude of the govern- 
ments of the United States, Canada 
and Ontario, “the railroads have 
succeeded through the efforts of 
one man” to prevent truck ship- 
ments across the province. 


Unit Packaging 
BATTLE CREEK, Mich. —- Clark 
Equipment Co. has issued a_ booklet, 
entitled ‘‘Unit Packaging,’’ which dis- 
cusses inter-plant movement of mate- 
rials, parts, sub-assemblies, etc. 


WPB Names Baggs 


Truck Section Chief 
~ WASHINGTON. —Thomas A. 
Baggs of New York has been 
appointed chief of the truck 
section of the War Production 
Board’s automotive branch, the 
WPB announced last week. 

He has been associated with 
the automotive industry in To- 
ledo, Detroit, Chicago and New 


' York for 20 years. 


Newspaper Delivery Pool 


Saves 4,000 Miles Daily 

TORONTO.—Pooling of delivery 
services by two Toronto news- 
papers has resulted in a saving of 
4,000 truck miles per day—or 1,250,- 
000 miles per year—while 59 pooling 
arrangements by Ontario transport 
operators will bring a saving of 
13,000,000 tire miles per year, W. H. 
Male, deputy administrator of 
Services for Canada, told the 
Transportation Club of Toronto. 

Male indicated that an order will 
shortly be announced which will 
forbid the moving of furniture in 
Canada a greater distance than 
100 miles without a permit from 
the Wartime Prices and Trade 
Board. 


TRUCKS 


Crude Stockpile Seen 


Exhausted in Year 


DETROIT.—Asserting that con- 
flicting statements regarding the 
rubber shortage have had an ad- 
verse effect on government con- 
servation efforts, Grenville R. 


Holden, chief of the Tire Rationing | gr 


division, Office of Price Administra- 
tion, issued figures last week to 
show that at the normal rate of 
use—and with no provision for pas- 
senger automobile tires—the exist- 
ing stockpile of crude and synthetic 
rubber would be completely ex- 
hausted by March, 1943. 

Holden’s statement was made in 
a letter to Ted V. Rodgers, presi- 
dent of the American Trucking 
Assn., and was in reply to a letter 
sent by Rodgers to President 
Roosevelt seeking authoritative 
clarification of the rubber situa- 
tion. 

Organized motor freight carriers, 
Rodgers wrote, are attempting to 
cooperate to the fullest extent with 
“you and your designated agents 
in the prosecution of the war. 


“They are mindful, because of the 


on the home front 


ete 


4A lll ° keeps ‘em rolling 


Tanks, guns, planes and ships are not the only weapons 
of war! Service tools, inspection instruments, good 
in the hands of trained 
mechanics are weapons of war on the home front — 
weapons essential to Victory! For these are the tools 
that “keep ’em rolling”’—to move men, materials and 
finished products where they are needed most. Your 
trucks, trailers, buses or trolley buses must be safe- 


TIMKEN AXLES 


THE TIMKEN-DETROIT AXLE CO., DETROIT, MICHIGAN 
WISCONSIN AXLE DIVISION, OSHKOSH, WISCONSIN 


service shop equipment 


TIME 
TIRES 


TRUCKS ) Conserve Them 


Are Vital 
to Victory 


guarded and maintained now, not only to keep your 
equipment in service and operating costs down, but to 
keep every piece of equipment in the front line of duty 
—for Victory! Good A.M. (Axle Maintenance*) is the 
“ounce of prevention” that will save many a “pound 
of cure” for vital transportation equipment that must 
be kept on the job for the duration. Timken has some 
valuable free A.M. aids for you. Write for them today! 


Timken’s Job: To Axe the Axis with Axles 


requirements of the military, of the 
critical situation in regard to 
equipment, particularly rubber,” he 
added. “The conservation of pres- 
ent facilities is the universal pro- 
am in the trucking industry. 
“With respect to rubber, however, 
there have been many conflicting 
statements made by responsible 
Officials in the government. Some 
of these statements, we have found 
by conversation with individual 
carriers, have not been conducive 
to the fullest achievement of con- 
servation. 

“It would be extremely helpful 
if a clear explanation were made 
on the rubber situation so that we 
in the trucking industry who are 
dependent on this critical substance 
would know what we might expect 
in the way of supplies over the 
next few years. 

“A statement from the White 
House at this time would be help- 
ful to our industry in its efforts to 
back up your program in the fight 
against the Axis.” 

In reply, Holden expressed re- 
gret over conflicting statements re- 
garding the rubber situation “be- 
cause they are not conducive to the 
fullest achievement of conserva- 
tion.” His office, he added, is using 
every method at its command to 
inform the public as to the true 


ATA 


(Continued from Page 12) 


scheduled to be held May 20, has 
been canceled. 

Besides Eastman, who will be the 
principal speaker at the Chicago 
sessions, other federal officials will 
address the various meetings on 
war-time problems of the motor 
carrier industry and their relation 
to new federal regulations. 

W. J. Williamson, chief of traffic 
control, Transportion division of 
the Service of Supply, will discuss 
how the motor carrier fits into the 
war picture. 

More than 30 door prizes are to 
be awarded at sessions of the 
Safety and Operations Section. 
Among the companies which will 
donate the prizes are: 

Virginia Surety Co., Commercial 
Car Journal, International Har- 
vester Co., Underwriters Insurance 
Agency, White Motor Co., Kingham 
Trailer Co., American Safety Tank 
Co, K-D Lamp Co., Thompson 
Products Co., Steel Products Co., 
General Tire & Rubber Co., Royal 
Emblem Co., Bruce Dodson & Co., 
Bendix Products Division, Penn- 
sylvania Casualty Co, Arrow 
Safety Device Co., Bendix-Westing- 
house Automotive Air Brake Co., 
Trailer Company of America, Com- 
mercial Standard Insurance Co., 
Kelly-Springfield Tire Co. 


Canada May Take Over 


50% of Nation’s Trucks 
Thue. 2 —.. —.. —. .— 

WINNIPEG.—E. W. I. Keenley- 
side, assistant to Donald Gordon, 
chairman of the Wartime Prices 
and Trade Board, said in an inter- 
view here that while final plans are 
far from completed, it is possible 
that within a short time about 50 
percent of all trucks now operat- 
ing in Canada will be taken over 
by the government. 


Keenleyside said this possible 
figure was entirely his own esti- 
mate, “as no definite decision on 
the matter of transportation has 
been made at Ottawa.” He said 
the possible taking over of trucks 
would be another effort to con- 
serve tires and gasoline, and also 
to place trucks at disposal of the 
government. 


R. A. Waters to Head 


Taxi Concern 

NEW YORK.—Robert A. Waters 
has been elected president of 
James F. Waters, Inc., manufac- 
turers and distributors of De Soto 
Sky-View Taxis, and of the other 
James F. Waters Assocated Com- 
panies in Detroit and on the Pa- 
cific Coast. 

Herbert F. Charters has been 
appointed executive vice-president. 


Democracy is the American wa 
life; let’s keep it that way. Se 
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Maintenance U. rged 


To Save Trucks 


CHICAGO.—The nation’s motor 
truck fleet will be reduced by 25 
percent, or by more than 1,000,000 
vehicles during 1942, unless normal 
wear-and-tear is drastically les- 
sened by intensive maintenance, 
G. W. Laurie, manager of automo- 
tive transportation for Atlantic 
Refining Co. and consultant to the 
Office of Defense Transportation, 
declared in a talk before the 
twentieth annual mid-West Safety 





Dealers Warned 
On Illegal 
Truck Use 


WASHINGTON. — Motor truck 
dealers have been warned by the 
Office of Defense Transportation 
that anyone converting to use any 
new commercial vehicle covered by 
General Conservation Order No. 
M-100, without legal possession of 
the vehicle as provided by the 
order, is liable to prosecution 
under the _ recently-signed War 
Powers Act. 

The warning was issued because 
of recurrent rumors that new 
motor trucks are being illegally 
acquired by truckers in violation 
of the truck rationing procedure. 

Officials point out that any per- 
son who willfully violates any pro- 
vision of Order M-100 may be 
prosecuted under Section 35A of 
the Criminal Code, which provides 
for both prison sentences and fines. 
In addition, violators may be pro- 
hibited from receiving any com- 
mercial vehicles or other equipment 
or materials subject to allocation. 

The conservation order, which 
prohibits the transfer of new com- 
mercial vehicles from the inven- 
tories of suppliers to users, covers 
the sale, lease, trade, loan, gift, 
delivery, shipment, or any physical 
transfer, of a commercial vehicle 
which involves the use of the com- 
mercial vehicle by a person other 
than the transferer. 

Applications must be filled out 
if any dealer or other supplier of 
new commercial vehicles intends to 
convert them to his own use or the 
use of anyone else. The applica- 
tions must then be submitted to the 
Local Allocation Office of the ODT 
for action under the procedure 
established by the ODT and the 
War Production Board for ration- 
ing new commercial motor vehicles. 


Gogolin to ODT 


HARRISBURG, Pa.—Edward Gogo- 
lin, general manager of the Pennsyl- 
vania Motor Truck Assn., has been 
named federal co-ordinator of a wide- 
spread program to increase the present 
hauling loads of trucks. Gogolin is 
now in Washington working on details 
of the program with Joseph B. East- 
man, director of defense transporta- 
tion. 


Conserving Trucks... 


ARMY TAKES over former CCC equipment in Akron. 


Conference here. 

“It is estimated we spend ap- 
proximately one and one-half bil- 
lion dollars a year to maintain all 
vehicles on the road during normal 
times, and it is reasonable to as- 
sume that this figure must be 
exceeded to keep our present 
equipment on the road from now 
on,” Laurie asserted. “The hard 
fact is, either we maintain, or we 
don’t operate.” 

Laurie pointed out there are 
available only 150,000 new trucks 
to be released for purchase during 
the balance of 1942 and all of 1943 
by those who can meet all the 
priority qualifications. Compared 
to 1941 when 700,000 new trucks 
were put in service in a single year, 
the possibility of any operator 
obtaining any of these _ trucks, 
Laurie said, “appears to be remote 
indeed. 

“We have in the past under nor- 
mal times, scrapped 420,000 trucks 
a@ year,” he continued. “The reduc- 
tion in trucks available for replace- 
ment, plus the normal 420,000 
yearly casualty list means that we 
will have 1,045,000 less trucks by 
the end of the year, or a reduction 
of approximately 25 percent of the 
5,900,000 trucks which were regis- 
tered in the United States at the 
close of 1941. It is quite obvious 
that our normal rate of scrapping 
will have to be drastically reduced 
if highway transportation is to 
continue effectively.” 

Laurie emphasized the critical 
nature of the tire problem, declar- 
ing it to be the most serious situa- 
tion faced today by the trucking 
industry. 

“The operators who realize how 
serious it is are resorting to many 
expedients to prolong the life of the 
tires now in their possession,” he 
said. 


New Wall Chart Describes 


Axle Inspections 

DETROIT.—Timken-Detroit Axle 
Co. announces a new 22 inch x 38 
inch wall chart describing axle in- 
spections which should be made at 
regular intervals in carrying out a 
well-rounded truck maintenance 
program. The new wall chart is 
one of many similar maintenance 
aids produced by the company in 
connection with its A. M. (Axle 
Maintenance) Program launched 
the first of the year. 

In addition to covering front 
axles and the four types of rear 
driving axles the company manu- 
factures—bevel, worm, double re- 
duction and two speed double re- 
duction—the chart also describes 
inspection operations applying to 
brakes and transfer cases. All 
types of equipment covered by the 
wall chart are illustrated to as- 
sure clear understanding of the in- 
spection instructions given. 










The Sand Run Camp 


storage depot houses 50 one-and-one-half ton trucks and six tractors, but 


due to storage shortage much of the fo 
r 


shows two tractors and 17 trucks, s 
on blocks while awaiting disposition. 
stored trucks. 


uipment is stored outside. 
pped of tires and wheels and mounted 


Above photo 


wer photo is another view of the 





With their hands raised for 


1909 TONS OF FARM scrap metal in one day. 
Victory, farmers of St. Louis County arrive at collection point in Creve Coeur, 
set up by George J. Seeger, International Harvester dealer of Fern Ridge, Mo. 
These loads have been weighed in at the local elevator and form the vanguard 
of trucks and wagons that brought in 190 tons of scrap from farms in the 


opening day of the St. Louis County drive. Seeger is one of thousands of 
International Harvester dealers cooperating in the Harvester company’s nation- 
wide campaign to collect old metal from farms to help meet the critical need 
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Retread 


(Continued from Page 12) 


would be turning out several thou- 
sand pounds a day. 

Dr. Casto emphasized that his 
product was not a “synthetic rub- 
ber.” It “closely resembles crude 
rubber in physical properties but 
differs in chemical properties,” and 
uses non-critical materials in pro- 
duction. 

“My associates and I are not 
suggesting that this rubber sub- 
stitute compound is in any sense a 
cure-all for our national rubber 
needs, but we believe it will aid in 
relieving the existing shortage,” Dr. 
Casto said. 

Dr. Casto, added that “so far as 
we know, the rubber substitute will 
not mix satisfactorily with crude 
rubber, with reclaimed rubber, nor 
with any of the commonly known 
synthetics, unless the synthetics are 
vulcanized and ground and the 
rubber substitute used as the bind- 
ing material.” 

Senator Kilgore commented: 

“Tires retreaded with the mate- 
rial have been used on taxicabs in 
and around Washington and have 
been giving as good service as rub- 


for scrap at the nation’s foundries and factories producing tanks, guns, steel | ber, according to the reports of the 
plate for ships, and other war materials. 


users.” 




















































® Powerful, quality-built Dodge Job-Rated trucks 
are serving the need of the hour ... war production 
on a mass production basis! 










In extra shift, ’round the clock operation, Dodge 
Job-Rated trucks deliver at low cost the materials 
needed to produce an uninterrupted flow of guns, 
tanks, planes, and ships. 













ae Again and again these trucks are proving Dodge 
4 Dependability. They are proving, too, that a Job- 
Z Rated truck—with the right-sized engine, clutch, 
transmission, brakes, and axles—is a more economi- 

cal and longer-lasting truck. 






4 
If today’s rationing regulations permit you to buy 


new trucks, buy the best . . . Dependable Dodge 
a Job-Rated trucks that will fit your job and serve you 
: well in the “long pull” ahead. 


= 












DODGE DIVISION, CHRYSLER CORPORATION, DETROIT, MICH. 


stcause OF 

CHRYSLER 
CORPORATION 
ENGINEERING 


DEPENDABLE DODGE SERVICE 
IS VITAL TO VICTORY! 


Dodge dealers are devoting their full resources 
to keeping motorized equipment rolling. They 
have the right tools, the trained man power, 
and factory-approved parts to serve you well, 
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Powerful Trucks Are Putting 


Mass Production into 


ve UAT 






































There's a Dodge 
Job-Rated truck to 
fit your job... 
Y-ton delivery 
units to 3-ton gas 
or Diesel-powered 
lead haulers. 
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Copper Use Limited 
In Parts Output 


WASHINGTON. — War Produc- 
tion Board last week prohibited the 
use of copper or copper base alloy 
products in the manufacture of all 
but essential operating parts of 
motor vehicles. Limitation Order 
L-106, effective immediately, sets 
forth 13 uses to which the products 
may be put. 

On the basis of production last 
year, the order is designed to re- 
duce consumption of copper and 
copper base alloy products in re- 
placement parts for passenger cars 
and light trucks this year by 23 
percent below 1941 consumption, 
and by 31 percent in the manufac- 
ture of parts for medium and 
heavy trucks, truck trailers and 
buses. The order also applies to 
parts for school bus bodies and 
off-the-highway vehicles. 

Unless specifically authorized by 
the Director of Industry Opera- 
tions, producers are _ prohibited 
from using the restricted products 
except in the following: 

Radiators; cooling system con- 
trol devices; electrical equipment; 
tubing and fittings; bearings, bush- 
ings, thrust washers, and similar 
parts; carburetor parts; plating; 
gaskets; certain types of trans- 


missions; brazing materials; pow- 


Seattle Reports 
Market Slower 
In Used Cars 


SEATTLE.—T. Dayton Davies, 
of Davies-Chevrolet, declares that 
sales of used cars were slower in 
April than in the early part of 
the year, but that the inventory 
was “not bothersome.” 

“There is some ‘trading-up’ on 
the part of car owners,” declares 
Davies. “But many cars are being 
sold at private sales, which leaves 
the dealers out of it. A good many 
men drafted and others ‘scared’ 
by the tire and gasoline outlook, 
or other probabilities, are involved 
in such private sales.” 

Buying and selling used cars is 
now the regular business of the 
dealer, and so it can be conducted 
on a profitable basis, stated R. P. 
Lewis of Lewis Motors (Nash). 

While he reports parts and serv- 
ice business holding up nicely, the 
next 90 days will tell the real story. 

S. L. Savidge, Dodge-Plymouth 
distributor, also reports excellent 
parts and service business. The 


used car market is fairly active. 


NOW READY 


Only POSTAL TELEGRAPH 

HAS IT! So next time you 
have messages that must get 
through . . . messages that call for 
extra speed and extra accuracy (at 
no extra Cost)... 


Telegraph 


ery Ans convenience charges 
for telegrams telephoned -in 
appear on your telephone bill 


*For descriptive folder — address Postal 
Telegraph, 157 Chambers St., New York 
or ask ol branch manager. 


, Washington; 
| Anderson; G. E. Snider, New York; 
home office; J. C. Webb, home office; H. W. Hinch, Dallas. 


dered copper for briquetted bear- 
ings; as alloying elements in cer- 
tain parts, and in some miscellane- 
ous parts, including keys and lock 
tumblers. 

Meanwhile, in order to permit 
manufacturers of automotive re- 
placement parts whose production 
is prohibited by Supplementary 
Order L-4-c, to bring their produc- 
tion to an orderly close, the date 
on which the prohibition takes 
effect has been postponed from 
May 1 to May 15. The Supple- 
mentary Order as issued would 
have brought production of all non- 
functional automotive replacement 
parts to an end immediately. The 
postponement is’ contained in 
Amendment No. 1. 

WPB also explained details of 
the May 5 order issued in Washing- 
ton, which reduced production of 
replacement parts for automobiles 
and light trucks for civilian use. 

Only specified functional parts 
may be produced in the future, and 
in curtailed quantities designed to 
satisfy actual demand but eliminate 
surpluses. 

Applying to spare parts for pas- 
senger cars, station wagons and 
taxicabs, and trucks under 9,000 
pounds gross weight, WPB’s action 
supersedes, during the period April 
1—June 30, the provisions of 
Amendment 1 to Limitation Order 
L-4-A. This amendment permitted 
producers to make during the first 
half of this year up to 150 percent 
of the number of each of the re- 
placement parts sold by them dur- 
ing 1941. 

Under the new order, Supple- 
mentary Limitation Order L-4-C, 
producers may make during the 
period April 1—June 30, and dur- 
ing the period June 30—Sept. 30, 
70 percent of the total dollar vol- 
ume of replacement parts sold by 
them in the corresponding quarter 
of 1941. 

Effective immediately, producers 
may manufacture only the follow- 
ing replacement parts: engines, 
clutches, transmissions, propellor 
shafts, universal joints, axles, 
brakes, wheels, hubs, drums, start- 
ing apparatus spring suspensions, 
shock absorbers, exhaust systems, 
cooling systems, fuel systems, lubri- 
cating systems, electrical systems 
(including generators, lights and 
reflectors), gauges, speedometers, 
rear view mirrors, windshield 
wipers, windshield wiper motors, 
control mechanisms, and steering 
apparatus. 

This means that manufacture for 
replacement purposes is prohibited 
of such items as hoods, fenders, 
running boards, floor mats, bump- 
ers, hub caps, clocks, cigar lighters, 
seat cushions, window mouldings, 
scuff plates, robe rails, doors, body 
panels, and other parts not essen- 
tial to operation of a vehicle. 

A distributor, requiring a replace- 
ment part for the emergency repair 
of a designated vehicle which can- 
not be operated without such part, 
must file with a producer a “Cer- 
tificate for Emergency Order” 
specifying the make and engine 
number of the vehicle involved. A 
producer to whom such a certificate 
is submitted must give the order 
precedence in shipment over other 
orders not of an emergency nature. 


HERE 
heading u 


ARE the General 


JOHN L. COLLYER 
(No. 30 in this series) 


Now and Then... 


UNDER THE leadership of John L. Collyer, the B. F. Goodrich Co. 
has become an important factor in the synthetic rubber picture through 
the introduction of its Ameripol, man-made rubber that promises a 
solution to our tire problems, not in the immediate future perhaps, but 
eventually. . . It was Goodrich which, on July 5, 1940, submitted to 
Washington the idea of large-scale government-financed synthetic 
rubber plants to provide “stand-by” capacity for use in an emergency. 
.. . Such an emergency now faces us, and it is a matter of record 
that on Jan. 12, 1942, Uncle Sam allocated $400,000,000 for such plants, 
with a yearly capacity of 400,000 tons. ... 

Coming out of Cornell University in 1917 as a mechanical engineer 
and naval architect, Collyer started with Bethlehem Ship Building 
Corp., largest ship-building firm in this country. ... It was but natural 
that he should take this job, for at Cornell he was stroke oar and 
captain of the varsity crew and in his senior year was head coach of 
the crew. He’s never lost his love for the water, even after he entered 
the tire industry. . .. The Dunlop Tire « Rubber Co., fathered in 
England, built an American plant at Buffalo and coaxed the young 
ship builder to join its forces as vice-president. That was in 1923 and 
he held the job until 1929 when the parent company called him to 
England as works director, a position he held until 1931 when he was 
appointed director of Dunlop manufacture throughout the world... . 
In 1936 he became a member of the company’s board of directors with 
the responsibility for the direction of all Dunlop manufacturing in its 
12 plants. 

The following year he was made joint managing director of Dunlop, 
which position he resigned to accept the presidency of the Goodrich 
company in 1939. . . . Today, age 49, he stands among the leading 
tycoons of the American tire industry. ... The picture on the left is 
Collyer of today; on the right we show him in his early 40’s on the 
Thames river in England, a Cornell oarsman in spirit and a Dunlop 
executive. 


On Voluntary Basis 


RFC Gets $150,000,000 
To Buy Private Tires 


WASHINGTON. —A_ $150,000,000 
fund to purchase new and used 
tires from American motorists was 


might want to make to the govern- 
ment. Where tires are offered for 
sale, their value will be appraised 


Motors Truck service and _ technical 
the company’s new Army Corps Area service program. Bottom row 


established by the government last 
week. Details of the program were 
withheld, but it is understood 
motorists will be urged to offer 
their tires on a voluntary basis. 

Secretary of Commerce Jones 
said the plans would be disclosed 
after they had been worked out 
by the Office of Price Adminis- 
tration and the Reconstruction 
Finance Corp. 

Jones indicated that some of the 
tires purchased by the Defense 
Supplies Corp., RFC _ subsidiary, 
would be held by county tire ra- 
tioning boards for resale at prices 
set by OPA to persons needing 
them for essential transportation. 

One of the activities of the cor- 
poration will be to accept any 
donations of tires which consumers 


experts, 


left to right: A. A. Shantz, assistant general parts and service manager, home 


' office; T. A. Ducan, of Washington, D 
Tomlinson, Chicago; A. J. 
Top row, left to right: H. E. Pettigrew, 
San Francisco; S 


Kansas City; H. B. 
home office; A. W. Degen, home office. 
H. A agle, 


L. B. Ebbs, Boston; N. L. 


C.; F. Guedry, Cincinnati; R. M. Clary, 


Emery, Boston; L. T. Flynn, 


H. R. Liedke, Atlanta; H. E. 
Stranahan, 


GMC’s Army 


service progress will be carried into every Post and Camp across the country, 


either t 


rough resident or traveling representatives. 


It is especially designed 


to keep the thousands of GMC military vehicles in various areas of the service 
“pulling for victory” with maximum efficiency. 


by the existing county tire ration 
boards and branches of the RFC. 

Jones said this plan for the pur- 
chase of consumer tires was sepa- 
rate from and in addition to a 
previously announced plan to buy 
up to $75,000,000 of the frozen 
stocks of new tires and tubes held 
by manufacturers, distributors, job- 
bers and dealers. 

His announcement preceded a 
statement by the Office for Emer- 
gency Management warning that 
motorists were “riding themselves 
off the roads” at an average rate 
of 3% percent a month, OEM 
explained this was the rate at 
which rubber was wearing from 
automobile and truck tires and 
commented: 

“When that rubber is gone, there 
will be no more for a long time.” 

OEM, in the first of a series of 
four statements dealing with the 
rubber situation, predicted that 
production of synthetic rubber this 
year “may reach as much as 28,000 
tons.” For the calendar year of 
1943, the statement continued, 
actual production of buna_ syn- 
thetic rubber “cannot be expected 
to be much more than 350,000 tons.” 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


Anti-Freeze Production 


To Be Cut 50% 

WASHINGTON. — War _  Pro- 
duction Board said Thursday 
that production of anti-freeze 
would soon be placed on a quota 
basis with each manufacturer 
limited to about 50 percent the 
amount sold last year. 

Anti-freeze for the govern- 
ment or for Lend-Lease may be 
manufactured in addition to the 
domestic quotas. 


USED CARS—SERVICE 


Chevrolet Sets 
New Program 


For Parts Repair 


DETROIT.—Prolongation of the 
period when new parts will be 
available to motorists who must 
have them, by re- 
pair and reclama- 
tion of all parts 
and _ assemblies . 
that can be sal- 
vaged, is the goal 
of a new service 
program insti- 
tuted by Chevro- 
let dealers ac- 
cording to Wm. 
E. Holler, general 
sales manager. 

A new film, the 
sixth in a con- 
tinuing series designed to acquaint 
dealers and their service personnel 
with latest approved service prac- 
tices, has just been released by 
Chevrolet, dealing with parts re- 
pair. Entitled “Save to Serve,” 
the new release treats in detail 
with the rejuvenation of parts sub- 
ject to greatest wear. 


“Metal shortages are becoming 
more acute daily,” Holler said. 
“While it is impossible to predict 
exactly when the supply of replace- 
ment parts will be exhausted, it is 
not impossible to begin doing 
something right now to defer that 
day. Chevrolet dealers are mak- 
ing a specialty of parts reclama- 
tion, not only as a patriotic gesture 
combating waste and releasing 
manufacturing man power for war 
production, but as a genuine serv- 
ice to the motorist whose indi- 
vidual transportation must be ex- 
tended as far through the duration 
as the ingenuity of service men 
can advance it. 

“The new service film affords a 
modern-to-the-minute training 
course for the dealer and his serv- 
ice manager in the renewing and 
repair of partially worn or dam- 
aged parts.” 


Victory Lock 
Orders Pour In 


CHICAGO.—First-time and _ re- 
peat orders are keeping Foley 
Products busy filling the demand 
for Victory tire and wheel locks. 
Officials of the company stated that 
advertising run in Automotive News 
has proved a major factor in build- 
ing up a fast growing volume of 
business from dealers. 


The original advertisement of 
Victory locks in Automotive News, 
it was learned, brought orders for 
more than 3,500. On the basis of 
these returns the company ran a 
second advertisement and a new 
flow of orders followed. 


In inventing and producing the 
Victory lock for tires and wheels, 
President J. J. Foley designed it 
to embody such advantages as 
perfect balance, quick installation 
and popular price. The front 
spindle nut and _ wheel-to-brake- 
drum are locked to give double 
protection. 


yy 


“e 3 
W. E. Holler 


Guild Bincontinued 


PONTIAC.—With the distribution of 
nearly $35,000 in war stamps as awards 
to salesmen who during 1941 won 
membership in the Pontiac Salesmen’s 
Guild, U. Bathrick, general sales 
manager of Pontiac, announces that 
the Guild, began in 1933, will be dis- 
continued for the duration. 


—— WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT 
Automotive News, Detroit 


COLLECTION METHOD 


AUTOMOTIVE COLLECTION SYS- 
TEM—Complete—(4) Notices, (3) 
Final Forms, Samples, literature 
and testimonials sent FREE. 
Guaranteed. Write today . 3 
Mercantile Forms Company, 
11 Avon St., Providence, R. I. 


Aeyping once with UNCLE SAM 


in”..the air-conditioned, noise-proofed _ N/ 1 2. 
rooms and inner-spring mattresses ot f SS: = 


Hotel Mayfair re-new your energy’ 


HOTEL aufair ST. LOUIS 


Over 50% of all rooms $3.75 or less single 


Youcan'tgo “all-out” when you're “all- J 
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TRUCKS 





president of ATA, and a nationally 
known tire dealer. This group 
speaks in each city to a specially 
selected group of local transporta- 
tion leaders from truckers, traffic 
men, key dealers, public utilities, 
bus, police, highway, motor trans- 
port regional committee and auto- 
mobile club officials, as well as 
labor union men from local team- 
sters unions, and state and agricul- 
tural officials. 

The remainder of the cities to be 
visited include Chicago, May 19; 
Kansas City, May 20; Houston, May 
22; Denver, June 1; Salt Lake City, 
June 3; Seattle, June 5; San Fran- 
cisco, June 8 and Los Angeles, 
June 10. 

The truck transportation con- 
servation program, as outlined by 
Director Rogers in his talks in- 
cludes as well as the maintenance 
effort, the elimination of every un- 
necessary mile of truck and bus 
travel by pooling of deliveries and 
routes, the elimination of trucks 
returning empty from deliveries, 
the rearranging of delivery sched- 
ules and routes to prevent duplica- 
tion of transportation service, and 
the reduction of number of de- 


(Continued from Page 12) 

ton correspondent for the Knight 
chain of daily papers, tossed a 
little dynamite into type a week 
ago when he wrote a story blaming 
the rationing of sugar, gasoline and 
other necessities on the lobbying of 
the American Railway Assn, and 
the Brotherhoods. He claims that 
this lobby is the most powerful this 
nation has yet witnessed and not 
only dominates this country’s 
transportation policies but has 
“completely taken over the Cana- 
ian Government.” 


We have always understood that 
it was this lobby that was respon- 
sible for the state line barriers to 
interstate truck operation, but 
Prevost goes further and lays our 
present Atlantic coast gasoline ra- 
tioning right on the rail-lobby door 
by accusing them of preventing the 
building of the pipelines to the 
east coast—and is still preventing 
these lines from being built. 

* * * 


CLIFF MUST have had conclu- 
sive evidence in his hands to make 
these statements in print without 
any “ifs” or “we understands” to 
fall back on in case he was put on 
the carpet for the story. And fel- 
lows who carry the mantle of 
prexy of the Washington press- 
mens club don’t like to be caught 
without buttons on which to fasten 
their suspenders. He makes truck 
men wonder if they are still in 
kindergarden when he states: 

“New steel is available to the 
railways. New rubber is not avail- 
able to the 4,500,000 trucks of the 
country. And from New England 
to the Midwest great delays are 
being experienced in the trans- 
portation of war materials and 
equipment. Approximately 3,000,000 
trucks will be left in the fields. 
Thousands of them in the Midwest 
are not threatened with a fuel 
shortage, but they have been tied 
up for months while railways, over- 
taxed by the war, continue to domi- 
nate the transportation field.” 

* * * 


IN HARV Campbell’s column in 
a recent issue of the Detroiter, 
weekly blast of the Detroit Board 
of Commerce (Harv is executive 
v.p.), are a couple of comments 
worth repeating for the trade, ie.: 

“Every interchange track offers 
new chance of delay. Same ship- 
per strains himself to load and 
unload every car within 24 hours. 
Government by wasting car days 
through circuitous routing dissi- 
pates what he _ saves—Plowing- 
under process still in vogue. Gov- 
ernment has plowed under expert 
traffic men who could save time in 
winning war.—Wasting rubber is 
sabotage.” That last remark has 
supporters in ODT. 


To feel the pulse of the industry, 


consistent reading of Automotive News 


is a necessity. 


Truck Dealers to Get 
Extra Service Work 


(Continued from Page 12) 





liveries to one place of business or 
residence. 


To inform truck and bus opera- 
tors of what they must do to con- 
form to this national truck and 
bus transportation conservation 
program, ODT will shortly mail a 
booklet entitled “America’s Trucks 

-Keep ’Em Rolling” to every truck 
and bus owner in this country. 
This book not only outlines the 
government’s program but also in- 
cludes a pledge which every opera- 
tor will be asked to sign. 

This pledge binds the truck 
operator to “. . . prolong the life 
of any truck in my ownership or 
care ... cooperate in the mainte- | 
nance program .. . see that fre- | 
quent mechanical inspections are 
made and that all necessary ad- 
justments and minor repairs are 
promptly taken care of to prevent 
major repairs with consequent 
waste of parts and materials .. . 
avoid accidental damage, excessive 
tire wear and gasoline waste.” 





eA. Ge 
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LOADING LOGS onto a White Super Power tractor and trailer, back in 
the big timber areas of the Willapa Harbor Lumber Mills operation, which 
has been speeded to meet increasing military needs. 


Freight Forwarders 


Put Under ICC 


WASHINGTON.—The House last 
week approved and sent to the 
President legislation making 
freight forwarders subject to the 
same regulatoy authority the Inter- 


ct ae, 


Here's a picture of an industrial offensive which fairly 
roars an affirmative answer to the universal catch phrase, 


“Keep 'em Rolling.” 


And it’s doubtful if even a mili- 


tary campaign could be planned with more infinite 
care than this vital link in our nation’s striking force 
* Here, as ever, the skill of hundreds of loyal Americans 


and the most modern 


machinery combine to make 


Bendix-Westinghouse the finest in Air Brakes and Air Con- 
trol Devices, that men and materiel might roll safely * 


PETC) 
BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE C a 
ELYRIA, OHIO VY 





state Commerce Commission now 
exercises over railroads and motor 
lines. 

Under the measure, carriers of 
small lots, usually less than car- 
loads, handled for miscellaneous 
shippers, would be subject to the 
ICC’s rate-making and regulatory | 
powers. 


MACHINES THAT SPIN THAT WHEELS MIGHT STOP 
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ATA Guidebook 
Gives Mechanic 


Training Data 


WASHINGTON. — As_ another 
contribution to the nation-wide 
drive to conserve America’s trans- 
portation facilities, American 
Trucking Assns. last week began 
distribution of an exhaustive guide- 
book on training mechanical spe- 
cialists for motor truck mainten- 
ance. 

This 96-page publication, de- 
scribed as an outline of procedure 
and essential details in training 
specialists in various motor truck 
maintenance departments, is de- 
signed for use of mechanics who 
are instructing learners and for 
use of students in learning their 
specialties. 

The book is divided into more 
than a score of chapters, the titles 
of which give a clue to the wide 
field it covers. After a general 
introduction there are chapters on 
the selection of men to become 
specialists, instructors, procedure, 
tools, motor tune-up work, motor 
trouble-shooting, procedures for 
valve-grinding, etc. 


~ 
_ 


va 


en 


Without exception, we've found operators of commercial 


motor transportation reflecting the 


patriotic spirit of the 


times. And so we say, if you're interested in speeding your 
operations safely and economically, consult your telephone 


directory for the nearest Authorized 


Bendix-Westinghouse 


Distributor % He, like all Bendix-Westinghouse em- 
ployees, has dedicated his effort to the victorious 
conclusion of the current struggle. To this end, 
his unlimited cooperation is yours, without obligation. 


MeV Pe Wat he RAD Sta eee a SU 3 
ARE DEVOTED TO YOUR CONVENIENCE AND SAFETY 
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Colin Selph Commissioned 


Captain in Transport Div. 
DETROIT.—Colin M. Selph, for- 
mer advertising manager of AurTo- 
MOTIVE News and Automotive Serv- 
ick, has been com- 

missioned a cap- 

tain in the U. S. 
Army’s Transport 

division. 

Capt. Selph, 

who joined AvuTo- 

MOTIVE News in 

1936 after serv- 

ing on the De- 

troit Times, has 

been stationed at 

the Fort Wayne 
transport supply 
C, M. Selph depot, near De- 


troit, but has been transferred to 


Guy UNITED STATES war 
{ Satrnss somes ¢ stamrs 


Copyright 1942 by The Timken Ruller Bearing Company 


. 
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the Holabird Quartermaster Depot, | Geist Succeeds Buchanan 


Maryland. 


* * * 


Two other members of Automo- 
tive News’ staff also are serving in 
the Army. They are John Kaleita, 
a member of the mechanical staff 
for several years, and George E. 
Shelley, veteran correspondent in 
Harrisburg, Pa. Pvt. Kaleita is now 
at Fort Leonard Wood, Mo., while 
Pvt. Shelley is now at Fort Eustis, 
Va. 


Burkholder’s Role 


GRAND RAPIDS, Mich—A. B. 
Burkholder, Chevrolet_ dealer here, 
a to rejoin the du Pont Co., whom 

e served as an explosive expert dur- 
ing World War I. Present key men 
in his firm will carry on during his 
absence. 


As Allis-Chalmers Head 


WEST ALLIS, Wis. — Walter 
Geist, an employe of Allis-Chalmers 
Mfg. Co. since 1909, when he 
started as an errand boy at the 
age of 16, has been elected presi- 
dent of the firm, succeeding W. C. 
Buchanan, whose resignation was 
forced by illness a few weeks ago. 


William Watson, vice-president 
in charge of manufacturing for the 
company and connected with the 
firm since 1901, has resigned. His 
duties are being taken over by 
James M. White, general works 
manager. 


Chris Sinsabaugh’s sparkling 
“Sparks’’ column is_ rea by the 
‘“‘wide-awake”’ in industry. 


Automotive Washington 
Big News for Dealers Is Signing of RFC-Aid Law; 


Notes on Gasoline, 


By William Ullman 
Washington Correspondent 
ASHINGTON,.— 
The best news 
of the past week 
for the automo- 
bile dealers of | 
the country — as 
dealers—was the 
signing of the | 
Murray - Patman 
legislation by 
President Roosevelt. A _ federal 
program to provide them with 


Timken Bearings are designed and manufactured to give a life-time of car service. In 
fact they usually outlast the car in which they are installed, passing out of the picture 
with the car while still in their prime. 


Barring accidents and neglect, the Timken Bearings in your car will see you through 
the emergency—and beyond it. All you have to do is have them checked up and lubri- 
cated occasionally when your service man thinks it necessary. 


Nobody knows how long the life of a Timken Bearing really is, for there are but few 
records of Timken Bearings actually having worn out. Even after hundreds of thousands 
of miles of service—many times the running life of the average car—Timken Bearings 
are usually good for thousands more. 


Now more than ever before, you have good reason to be glad you selected a Timken 
Bearing Equipped automobile. Now—you will learn, first hand, about the long life 
designed into your Timken Bearings. Now, you will know the real meaning of “Miles 
of Smiles on Timken Bearings.” 


THE TIMKEN ROLLER BEARING COMPANY, CANTON, OHIO 


Manufacturers of Timken Tapered Roller Bearing for automobiles, motor trucks, railroad cars and locomotives and all 
hinds of industrial machinery; Timken Alloy Steels and Carbon and Alloy Seamless Tubing; and Timken Rock Bits. 


TIMKE 


TRADE-MARK REG UV. 6. PAT OFF 


TAPERED 
ROLLER 


BEARINGS 


THIS ADVERTISEMENT APPEARS IN THE MAY 


¢ 


16 ISSUE OF THE 


SATURDAY EVENING POST AND OTHER NATIONAL PUBLICATIONS. 


Rubber, Barriers 


financial relief on new cars and 
trucks frozen under government 
regulations is now in effect. It was 
an act of simple justice. 

For the legislation, thanks are 
due the _ ceaseless, intelligent 
efforts of the NADA as an or- 
ganization and to the magnificent 
cooperation of state and local 
dealer associations throughout 


the country. It was a very happy 

voice that relayed the news to 

this correspondent from NADA 

headquarters here in the Capital. 
* * 


Wishful Thinking 


Now Out 

THE GASOLINE rationing pro- 
gram, which was inaugurated in 
the District and 17 eastern states 
last Friday, is an important war 
conservation measure in its own 
right. Efforts have been made to 
improve facilities for the overland 
delivery of gasoline, but the total 
which can be moved each day in 
this fashion is about 360,000 barrels 
short of meeting the East’s essen- 
tial requirements, which run a 
little over 1,200,000 barrels a day. 
Under these conditions, and while 
the sea lanes normally used by 
tankers continue to be infested 
with enemy submarines, there re- 
mains no choice but the stern 
elimination of all so-called non- 
essential uses of gasoline. 


Surplus Grains 


For Rubber? 

FARM-MINDED Senators, con- 
tending synthetic rubber should be 
made from surplus grains, are ask- 
ing Administration officials for an 
explanation of why the govern- 
ment’s program proposes to use 
chiefly petroleum. A special Senate 
committee has been inquiring into 
the production of alcohol and rub- 
ber for war purposes. Senator 
Gillette, of Iowa, chairman of the 
committee, stated that he was ask- 
ing Secretary of Commerce Jesse 
Jones why substantially 800,000 
tons of synthetic rubber capacity 
has been awarded to petroleum 
and almost none to grain. “There 
has been talk of boosting this 
rubber plant capacity to 1,200,000 
tons. If that is done we believe 
that all the new plants should 
utilize grain alcohol.” 

Gillette said he also had asked 
that Jones or other responsible 
officials supply the Senate group 
with copies of all contracts made 
to date for synthetic rubber 
plants. i 


Plenty of Fuel 


For Bureaucrats 

GASOLINE rationing is not go- 
ing to cramp the style of limousine- 
riding government officials. Motor 
vehicles bearing license plates in- 
dicating they are used by federal, 
state, local or foreign governments 
are exempt from rationing. 


This means that those bureau- 
crats who are accustomed to 
stretching out their legs in the 
rear seats of government-owned 
cars, piloted by chauffeurs, may 
continue to ride to and from 
work alone while other motorists 
double up with their neighbors, 
five and six to an automobile to 
conserve gasoline and tires. 

s ss & 


Confiscation 


Bills Hit 

FORMIDABLE opposition has 
developed in the Senate against 
legislative proposals which would 
permit the government to seize 
privately-owned automobiles. These 
are the bills introduced by Senators 
Downey, of California, and Reyn- 
olds, of North Carolina, the details 
of which already have appeared in 
AUTOMOTIVE News. 


While there is little legislative 
sentiment for the measures in 
either house, the Administration, at 
the instance principally of the 
ODT, wants the legislation in case 
of emergency. If passed, it is un- 
likely that anything would happen 
until such a time as the nation 
might be faced with urgent need 
of all private cars—a moment when 
any good American motorist would 
readily and cheerfully hand over 
the family bus to his Uncle Sam. 




























Sparks By 






Chris 
Sinsabaugh 





(Continued from Page 1) 


chandise they have in hand. 
efforts to get their full profit out 
of all sales they make before that 
date. Now they don’t have to 
worry because of lack of funds to 
carry On, for if need be they can 
go to RFC and borrow up to cost 


It | 
should encourage them to renewed | 





Denver, which later changed to 
Motor Field, just as Cycle Age, 
successor to Bearings, Referee and 
Cycling Life became Motor Age. 
Motor Field did not last and 
George moved to San Francisco. 
Inasmuch as he had _ promoted 
bicycle shows in Denver, it was but 


and 1 percent a month since Feb./| natural that he should run auto- 


1, 1942. 
* * * 

OSSIBLY the confidence the 

Murray-Patman law will give 
them will lead to day-dreaming 
about the postwar period, provided 
they stick in the business. From 
what I hear talked about nowadays, 
we are going to see a wondrous 


business world, particularly as it | 








mobile shows in San Francisco. 


It is a matter of record that he 
promoted this exhibition in the 
Golden Gate city for 23 years, prior 
to his retirement from that field in 
1937. It is also a matter of record 
that he occupied the same suite in 
the St. Francis Hotel, where he 
died, for more than a quarter of a 
century. Even when he went on 


applies to automobiles, made so by | a world tour, he held the suite. 


the motor car and aviation indus- | 
tries becoming allies because of the 
war. We are going to see aero- 
dynamic principles introduced ints | 
automobile design, it is predicted; 
smaller and more economical en- 
gines, body designs changed and 
the breed of cars generally im- | 
proved. In turn, airplane makers | 
also will profit by the lessons they | 
learn through this war partnership. | 

* * * ' 


STILL day-dreaming, I can fore- 
see motor cars built by some air- 
plane makers. Sounds nutty, 
doesn’t it? But this war is teaching 
the aviation folk a lot about mass 
production. They now have mag- 
nificent new  plants—and_ also 
money—and after the war they , 
are going to have to seek markets 
for their products. They will have | 
to find outlets of distribution, so by | 
building automobiles as well as | 
civilian planes the motor car dealer 
will be a “natural” for them. Air 
and land transportation sold from 
the same shop. Of course, too, the 
motor car makers also will have 
airplane plants and possibly will 
follow the same retailing procedure 
of distribution. As I said before, it 
sounds nutty, but, like Allen and 
Pearson, I am going to venture the | 
prediction that something like this 
may happen. 

* 


* 


WAY from the office on a! 

Commando expedition into the 
hinterland when the news of the 
death of George A. Wahlgren in | 
San Francisco came to the editoria! ! 
desk, I did not have an opportunity 
before this to mourn the passing | 
of an old, old friend, one who dated | 
back to my green salad days of 
cycling and, later, motoring. When 
I was a cub editor on Bearings, | 
George published Cycling West in |, 





*‘Do’s’ for Dealers 


On Price Ceiling 


DETROIT. — Here are three! 
“Do's” which Price Administrator | 
Leon Henderson has asked retailers 
to observe in getting ready for the | 
May 18 effective date of the Gen- | 
eral Maximum Price neeNeNe : | 


1—Assemble and preserve imme- 
diately all your records regarding | 
all prices charged for goods in| 
March. In addition, begin prepar- | 
ing your statement of highest base | 
period prices for each item sold, 
so that it will be completed by 
July 1, 1942. 

2—Check prices of all goods in 
your store to be sure that they are 
no higher than the highest prices 
charged in March, 1942. This job | 
must be completed by May 18, after | 
which time you cannot exceed , 
these maximum prices. 

3—Arrange to post or mark and | 
identify as “ceiling price” or “our | 
ceiling,” your maximum prices on | 
all ‘cost-of-living’ commodities 
specified in Appendix A of the 
Regulation. This must be finished | 
by May 18. In addition, a list of 
these items and their ceiling prices 
must be filed with the War Price 
and Rationing Board in your area 
by June 1, 1942. 


oe 
Privilege Tax Cut | 
RALEIGH, N. C.—The Wake | 
County dealer committee has been 
notified by the Wake County Com- | 
missioners that the privilege tax 
would be abolished, during present | 
conditions, for automobile and 
tire dealers and would be reduced 


One-half for filling station opera- 


tors. 


* * * 

ANOTHER death at the same 
time was that of Graham Mc- 
Namee, long identified with the 
automobile industry as ace radio 
announcer. I well remember the 
Chevrolet Soap Box 


Facts and Flashes 


Derby at 


‘mike with Tom Manning of Cleve- 


| the 
| Hartz. 


land. Both the broadcasters stood 
at the track side while the kids 
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Akron when he doubled at the | 


were coming down the hill, despite | 


warning of Starter Harry 
Graham laughed at the 
possible danger, but just then the 
coaster of one of the boys got out 
of control, hit the two radio men, 
injuring them so severely that they 
were hospitalized for two weeks. 
It was the only accident that ever 
marred the running of the Soap 
Box Derby. Tom Manning was 
one of the pall bearers at the 
McNamee funeral. 

* ~ * 


HE CITY of Reading, Pa., pays 

tribute to the memory of 
Charles E. Duryea, builder of 
America’s first gasoline automobile, 
next Saturday. It was in Reading 
that Duryea built his cars from 
1900 to 1911. His _ hill-climbing 
tests were held on Mount Penn, 
which recently has been  recon- 
structed into a fine boulevard. It 
will be dedicated as Duryea Drive 
on Saturday and at the top a 
bronze tablet has been set in the 
face of a native boulder. The fea- 
ture of the ceremony will be the 


unveiling of the tablet. 


INEERING - PROD 
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percentages, there is not much 
nickel in most of these dies, cer- 
tainly not enough to justify the 
danger of immediate destruction 
of what represents millions of dol- 
lars of work by tool and die 
makers. 


An executive of one of the car 
manufacturing companies _ esti- 
mates his plant could be back into 
production of cars in four to five 
months if the war should end now, 
but that, if they had to start from 
scratch again, it would take about 
18 months and at least a year's 
profits. 


* a * 
NE Steels 
Big Help 
Conservation of alloying ele- 


ments available for steel is being 


helped by the introduction of a 


series of National Emergency 
(NE) steel specifications. They re- 
quire only manganese, _ nickel, 


chromium and molybdenum, and 
the last three in amounts of around 
one-half of a percent each. Resid- 
ual amounts of nickel in scrap 
steel are gradually building up to 
the amount indicated as necessary 
in the NE steels, so only small 
quantities of this vital element 
would be needed at best. 
Industry everywhere is being 
urged to switch to the NE steels 
in place of higher alloy materials, 
and chief impeding factor at 
present being lack of technical 
information on properties and 
performance characteristics of 
the steels. Likewise, production 
of the steels as yet has been 
limited both as to types and 
sizes. 


Published by the 
Technical Service Department 


ETHYL CORPORATION 


FROM THE WARTIME AUTOMOTIVE FRONT 








1600 West Eight Mile Road 
DETROIT, Michigan 


Octane ratings of civilian fuels are still holding up well even though © 


high-octane components are being used for military gasoline. While some 


reductions of antiknock value of civilian gasoline have occurred,they have 


not justified pessimistic opinions prevalent a month ago. 


Owners who boast that their cars "never knock" are advertising the fact 


that they may not be getting full gasoline mileage. Ignition timing should 


be set so car will knock slightly on a heavy pull. Over-—retarding spark 


causes loss of power, wastes gasoline. 


One effect of gasoline rationing may be increased demand for battery re-—- 


charging. Elimination of long trips and use of car exclusively for short-— 


haul necessity driving puts an extra drain on battery. Service men are 


advised to watch batteries very carefully this ‘summer. 


Carrying spare cans of gasoline in trunk compartment is a dangerous prac— 


tice—-often outlawed by fire ordinances. Reason is that otherwise not-too-— 


serious rear-end collision may cause disastrous fire. Also fumes of gaso— 


line in trunk compartment can be exploded by chance spark. Advise against 


this practice at every opportunity. 


Supply of antiknock fluid for U. S. military gasoline is ample. New Ethyl 


plant completed a year before Jap attack on Hawaii boosted Ethyl capacity 


sufficiently to meet all war needs and still have antiknock fluid for 


civilian use. 


CAUTION: Car dealers. who "Short-—cut" storage precautions for new cars are 


risking serious damage. Follow bulletins issued by your factory——pro- 


tect rubber, paint, engine parts, battery, etc. Be sure to drain gasoline 


completely from tank and fuel system 


gum deposits. 


"Oil is ammunition—use it wisely!" 


to avoid future trouble from 















THE SIGN OF 
SKILLED SERVICE 
FOR ANY CAR OR TRUCK 


Today, more than ever before, the Chevrolet dealer’s Super 

Service sign beckons all car and truck owners who want the 

skilled, reliable service that comes with: (1) trained mechanics, 

CONSERVE (2) quality materials, and (3) reasonable service rates. ... 
ss Motorists know they can expect this kind of service from a Chev- 
rolet dealer because, for years, Chevrolet dealers have had the 


largest number of "'trade-ins” and therefore the widest experi- 


ence in servicing and conditioning all makes of cars and trucks. 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT, MICHIGAN 


ourstanping taper GAR CONSERVATION PLAN’”’ a 
‘iii. Nel 


WHEN YOU HAVE 
THE CHEVROLET 


FRANCHISE YOU 
CONSERVE CONSERVE CONSERVE ONT AT mete 
VUES O ya) HAVE FRIENDS OTS SYSTEM 
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near the front of the building aus oetential customers can see it working. 


4 at WELCOME 


MuSoutu Distrievtors, Inc. 


Automotive Service takes this 

opportunity to welcome into 

the rapidly increasing number 

of Cooperating Jobbers, Mid- 

South Distributors, Inc. The 

following members of this 

famous jobber group, operating 

in the states of Texas, Louisi- 

ana, Arkansas, Missouri, Ken- 

tucky, Tennessee, Mississippi, 

Alabama, Georgia, South Caro- 

lina and Florida-—are now 

mailing Automotive Service to 

their customers each month: 

Auto Bearings and Parts Co., 

Borden-Aicklen Auto Supply 

Co., Central Electric Co., Cor- 

pus Christi Hardware Co., 
f ABSORBER aa Motor Supply Co. of Savannah, Owner Welborn of Welborn Supply Co.. 
MONROE \=-. a as / Thompson Motor Supply Co., Hutchinson, Kan. showing how they 
Tipo i _ § 4 Inc., Southern Auto Supply Co. protect rebuilt engines from dirt and 
; dust by covering with celluloid wrapping. 


= _ia 
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SHOCK ABSORBER REFILL KIT 


PAYS YOU 300% PROFIT 


and this Kit contains everything you need to make real money. 


Two gallons fluid, tools, instructions, signs, charts and 
refill can. 


Thousands of dealers are amazed at the demand for this 
service—and the profits realized. 


Pretty blonde inventory clerk at Levin's 
Wheeling. W. Va. keeps perpetual in- 
ventory on over 25.000 items on card Sales Manager Wilson of B. N. Miller 
system that permits instant accounting. Hardware, Huntington, Pa. sees birdie 


Bi 


If you haven't sent for one of these books, you 
should now—it gives detailed information regard- 
ing the profits to be easily made from refilling 
and replacing Shock Absorbers—Now is the time 
to make money, the opportunity is great. 


SHOCK ABSORBER DEALS 


In order to provide you with the Shock Absorbers you 
need, we have arranged 9 separate deals. 

You can select the deal that meets your individual 
requirements, and the one that offers the greatest 
profits—they are described fully in the book— 
write today. 


=BMANRAE — 


=MONROE> 


NG 
Customer reads counter copy of Automotive Service while counterman ff . 


INQUIRY 900 


order at Ossining Garage & Supply Co., Ossining, N. Y.- a third-year cooperat 








As long as men and women who love the outdoors 
are making more money than they ever have before 
they are going to find a way to get out to the lakes. 


Frank A. Nealon of Electric 
Auto-Lite Co. speaking to a 
group of jobbers’ salesmen 
recently pointed out that 


They'll 
Sti ll Ru n there would be plenty of 
spark plug business for 


those who went after it because people would 
continue to use their cars. To illustrate his point 
he pictured the family of the man who is earning 
more than he ever earned in his life, staying 
home on his vacation when there was still good 
rubber on the old bus. He couldn’t visualize such 
a condition, nor can any of us who have gone 
through one of these “silk shirt” eras. People 
recognize that tires that can’t be replaced, will 
wear out—but it is always the other fellow’s 
-tires that will go bad, not yours. In substantia- 
tion of this thinking, an eastern oil company 
that has made a_ very consistent educational 
drive in its advertising and publicity advising 
owners to watch their tire pressures carefully if 
they wanted to get three years life from their tires, 
recently had an expert check 84 late model cars in 
a parking lot in Hartford. Only 13 of the cars 
had reasonably correct pressures; 70 cars showed 
undue wear caused by low pressures. One car had 
only 14.5 lbs. pressure in a tire that should have 
carried 28 lbs. Only one car showed over-inflation. 


The only way we will watch our rubber and 
use it for nothing but essential driving is through 
such action as was taken by Leon Henderson when 
he issued an order that no tires or recaps shall be 
replaced on vehicles that show evident wear due to 
abuse. Henderson can be commended for this stand. 


We don’t mean to infer that a war worker 
that takes an auto trip on his vacation should 
be condemned for this use of his car. Just the 
opposite, we feel that such use is essential to 
his health and welfare. What we are trying to 
point out is that “driving” days are here and 
servicemen need not fear they will lack work 
and sales—there’ll be plenty cars on the road. 


x * * 


The dire predictions of quick 

Scare death to automotive trans- 
portation that followed Leon 

R t t d Henderson’s announcement 
e rac e of impending gasoline ration- 
ing on April 22, have since 

been either refuted entirely or greatly modified 
since that momentous blast. Like many another 
scare-impelling Washington announcement, once 
dealers have been threatened with the loss of the 
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bass. 


and listing 


thing that is their very life blood, following events 
bring out the fact that somebody again went off 
half-cocked—that another “scare-’em-into-liking-it” 
announcement has shattered the morale of the very 
men upon which this country must depend to keep 
its trucks, buses and essential cars rolling. 


Newspapers and radio boomed forth that 
gasoline rationing was to be nationwide. The 
restrictions in use of automotive fuel were to be 
unusually severe. Even Petroleum Coordinator 
Ickes recognized the unfairness of the scare heads. 
He quickly called a press conference to tell the 
newsmen that the only gasoline rationing that was 
being considered at that time was in those 17 
states on the Atlantic seaboard. He also made it 
clear that each motorist would be allowed sufficient 
gasoline for his minimum requirements. He 
intimated someone had talked wit t authority. 


This photograph as 
well as those at the top 
of this page and the 
one on the front cover 
this month are from 
Chevrolet Div. They 


typify the month of 
May north of the Ohio 
River and earlier in 
the cold spring streams 


in the south. Make 
you itch? Me too. 





Talking without authority or without complete 
knowledge about their subject seems to be quite a 
prevailing Washington habit, and we in the automo- 
tive industry should be immune to it by this time. 
But our nerves are shattered and we are kept in a 
perpetual state of “jitters” by such loose predictions 
and misinterpretations of impending orders that 
vehicle owners and dealers cannot be blamed for 
being a little “jumpy.” 


As gasoline rationing stands today; we are 
assured that car and truck owners will be able to 
operate their vehicles in the normal pursuit of their 
business or livelihood in the seaboard states and 
that it is very questionable if rationing will be 
imposed upon the states of Oregon and Washington, 
even though the supply of fuel to those states has 
already been curtailed by one-third. 


inquiry Numbers signing your name, address, 


Tony Accetta, world’s champion bait and fly caster puts on 
one of his own baits preparatory to going after a big 
Tony is the guy that “OHS” and AHS” the crowds. 
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Be if you have tost the Inquiry Card enclosed with this issue and do not wish to multilate this copy of 
SERVICE by clipping out this coupon. Simply use a penny postcard, mentioning this MAY issue 


business and position. 


ed 


Papa fisherman is a sports “nut” of the first water. 
When he gets the itch to go after 'em, out comes bait 
pail and tackle; hell and high water won't stop him. 


We can’t guarantee that gasoline rationing wil! 
stand as it is nor can we hazard a guess as to 
whether another unauthorized scare announcemen: 
might come forth that will again blast all the hopes 
that the present rationing program seems to hold 
forth, We can however suggest that all dealers 
withhold judgment on first announcements because 
history no doubt will repeat itself and follow-up 
announcements will demonstrate that edicts coming 
from Washington aren’t always as bad as they seem. 


x * * 


With so many factors of car 
use now on the critical list. 
it behooves every car owner 
to see that his vehicle is in 


Check 
Car Week good driving condition at all 
times. Yet, even with all of 


the warnings through the press and by the outlets 
of automotive manufacturers of all types, thousands 
upon thousands of drivers go blithely on, paying 
scant attention to the pressure in their tires and 
the condition of the working parts in their vehicles. 
We wonder if all manufacturers, jobbers and dealers 
could get together and sponsor a “CHECK YOUR 
CAR WEEK.” Perhaps that would jar many car 
and truck owners into a more acute consciousness 
of the need for having their cars or trucks inspected 
regularly so that trouble could be caught before 
it got serious. At least such a week would bring 
untold thousands of owners into service stations, 
promote service business and expose owners to a 
sales solicitation. 


x * * 


Every serviceman should ad- 
Save vise his customers to drain 
: and “— - ae = 
year. in all probability this 

Anti-Freeze material will be short again 
next fall and clean perma- 

nent type anti-freeze solutions that have had a 
rust preventive added can be safely used again. 
But be sure and advise owners to drain their 
solutions in a vessel where it can stand for a few 
days and let any sediment settle to the bottom. 
Then the clean solution can be drained off the top 
for next winter’s use. Be sure and advise customers 
to store the reclaimed solution in dust tight jug. 
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PLYMOUTH CHEVROLET 


Cars operating at high altitudes will 
not be affected by decrease of octane 
content of gasoline as those at sea level ? ‘ae : 
and should not change factory setting. . 3 UE to the present na- 


tional emergency, Zaso- 
line antiknock value has 
been decreased. It is prob- 
able that further reductions 
will be made in the future. 
Before making any change 
in engine timing on “spark 
knock” complaints, be sure 
and check for cause of 
knock. Make certain job is 
timed right and is reason- 
ably free of carbon. Then 
check timing before retard- 
Check and set timing. Connect timing Set octane selector to produce a slight ing spark. Factory service 


light to number one plug. Idle engine. ping on quick acceleration with wide icians rtai 
Rotate distributor clockwise or anti- open throttle when testing on highway. technic feel ce n that 
clockwise until light flashes over ball. Do not retard more than necessary. : 





An ignition timing light which operates INQUIRY 901 
on the high tension current from the 
distributor to the number one spark 


plug may be used to adjust ignition @ 

timing. Timing marks on the crank- 

shaft pulley are provided for checking LJ 

the ignition setting with timing light. r | 


Y AUTO-LTE 





Minor changes in ignition timing may 
be obtained by loosening the distributor 
lock plate hold down screw and rotat- 
ing the distributor in the proper direc- 
tion; clockwise to retard and counter 
clockwise to advance. While it is im- 
possible to give specific setting for all 
cars due to varying engine condition 
it is felt that at present, retarding the 
average car about four degrees from 
original setting will clear detonation. 





@ Auto-Lite Spark Plugs are making history again—with another all- 
time FIRST— exclusive coverage of America’s No. 1 service-minded 





4 
. motorists. A smash-hit campaign on Auto-Lite ** Plug -Chek”’ 
Inspection Service. Sets a record in more than 6% million AAA maps + 3a 
To check timing. with the standard - and tour books, accommodation directories and other publications ee 
cylinder head the timing is “Top Dead ee printed to make automobile traveling easier for members of the ed 
Center.” Using a timing indicator over ‘ _™ © American Automobile Association. It’s traffic - building advertising 


number six cylinder, bring piston up 
on compressor stroke until piston is 
at top dead center of its travel. 


\ 


to a 100% car owning market—and it’s exclusive with Auto- Lite. 
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tor body until breaker points just 


start to open. This may be checked by 

means of test lamp connected between \ } 

distributor primary terminal and bat- ’ 

tery terminal of generator regulator. \ a 
When points are closed, light will be \ Me e 

on, and as soon as points break light } 

will go off. Press distributor cam \ 


lightly against direction of proper 
rotation so as to remove all backlash. 
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most “knocking” can be cor- 
rected inside the range of 
octane selector on those cars 
having selectors or by minor 
“set back” of distributor. 


Above all, do not put an 
extra gasket in the head to 
correct spark knock as this 
not only greatly increases 
the hazard of compression 
and water leaks but uses 
up gasket material that 
should be conserved now. 
Photographs courtesy Plymouth Div. 
| Chrysler Corp., Pontiac and Chevro- 


let Divs. General Motors — and 
Hudson Motor Car Co. Inquiry 801 
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When using Synchroscope to check 
ignition timing, connect in series with 
No. 1 plug. Remove inspection hole 
cover and idle engine at 6 MPH. Light 
should flash as white mark on fly wheel 
lines up with pointer on housing, which 
sets timing at 6 degrees before upper 
dead center. Advancing spark past 6 
degrees will produce rough idle and 
surging between 20 and 50 MPH when 
decelerating with throttle partly open. 
Take detonation out of engine with 
gaselector setting. 









Association Maps 
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« —brings in AAA members to Auto-Lite dealers for ‘*Plug-Chek”’ 
Inspection Service. It works with Auto-Lite’s sensational ‘‘Moun- 
tain Boys’? campaign to make up 
the greatest action program in 
spark plug history. Put up an Auto- 
Lite sign — boost your volume. 


THE ELECTRIC AUTO-LITE COMPANY 
TOLEDO, 0. - Merchandising Division - SARNIA, ONT. 


& Books 
SPARK PLUGS 1. APZZ/ 
















@ Car owners see Auto-Lite advertisements when they’re plan- 
ning trips or on the road—right when they’re thinking about and 
GETTING parts and service. This volume-producing advertising 
ties-in with Auto-Lite’s bigger and better highway sign program 






Loosening and moving indicator arm 
in rotor arm rotation (counter-clock- 
wise) retards ignition. Engine timing 
should be checked with indicator set 
at 0 or middle position. To eliminate 
objectionable ping, retard ignition by 
loosening screw holding ignition arm 
and moving distributor to secure barely 
audible ~ing with full throttle at speed 
between 20 and 50 MPH on road test. 
Check to see that vacuum suction tube 
does not hold distributor from turning. 
Do not force. 


Before checking and adjusting ignition 
timing be sure engine has been warmed 
to normal operating temperature. On 
1935 through 1939 6 cyl. models, loosen 
dist. clamp bolt A and turn dist. clock- 
wise to limit of slot in plate (B). Re- 
move dist,. cap and be sure metal strip 
in rotor is in line with No. 1 terminal. 
Remove H.T. wire from central term. of 
cap and hold bare end '*” from intake 
manifold. 


With ignition turned on and UDC 1-6 
mark on flywheel in line with pointer 
on inspection plate cover (all models 
except 1938 model 89 and 1939 model 90 
on which the mark \%” ahead of UDC 
1-6 should be used) slowly turn dis- 
tributor counter-clockwise until a spark 
jumps from wire. Tighten clamp Bolt. 





On 1940 through 1942 6 cyl. models 
loosen dist. advance arm screw (G) and 
rotate dist. counter-clockwise to limit 
of slot in quadrant (H). Remove dist. 
cap, line strip on rotor to No. 1 Termi- 
nal. remove H.T. wire from central 
term. and hold bare end wire %” from 
cyl. head. With ign. on and U.D.C. 1-6 
mark on 1940 models in line, and 1941-2 
models %” ahead of mark, on front 
face of inspection plate, slowly turn 
distributor clockwise until spark jumps 
from wire, tighten advance arm screw. 





On all 8 cyl. models loosen dist. clamp 
screw (G) and turn dist. clockwise to 
limit of slot in plate (H). Remove dist. 
cap, line metal strip with No. 1 Termi- 
nal. Remove H.T. wire from cent. term. 
of dist. cap, hold bare end %” from 
intake manifold. Rotate dist. counter- 
clockwise until spark jumps, tighten 
clamp bolt. 
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4 Their Owners Must 
Pm “Keep ’Em Rolling’ 
ae For the Duration 






ECAUSE the vast majority 

of the users of light trucks— 
one-ton and less jobs —are 
ineligible under present truck 
rationing regulations, it is ap- 
parent that these types of trucks 
will need consistent and sys- 
tematic servicing to last through 
the war. This is true also 
because these light trucks will 
probably receive more usage 
than usual. Since transmissions 
are a vital part in keeping light 
trucks rolling, AUTOMOTIVE SERV- 
ICE herewith presents procedure 
in servicing Models HDS and 
HDS-A transmissions in Inter- 
nationals K-1, K-2 and K-3, 
which are one-ton, *4-ton and 
one-ton jobs, respectively. Ex- 
cept as noted, reassembly is 
the reverse of disassembly. 


Above is illustrated construction details of International HDS and HDS-A transmissions. In the procedure Photographs courtesy of International 
story herewith, reference is made to this illustration by figures in parentheses. Note the key printed below. Harvester Co. Inquiry 802 
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Description of transmission parts 
shown in picture one above 
1. Shift lever. 
2. Shift lever retainer lock ring. 
8. Shift lever housing cap. 
4. Shift lever spring. 
Shift lever fulcrum ball pin. 
_@. Shift lever cover. 
7. Shifter fork poppet spring. 
8. Shifter fork poppet ball. 
9. a and intermediate shifter 
‘0 
















18. Main shaft clutch poppet ball. Remove the shifter shafts and 
14. Main shaft clutch poppet shifter forks as shown in illustra- 


spring. tion. Make certain that shifter fork 
15. — 4 drive gear bearing re- poppet ball and springs (6, 7) aren't lost. 
16. Main drive gear and clutch 

shaft. 


17. Main shaft pilot bearing 
spacer. 
18. Main drive gear ball bearing. 


Shift gear lever (1) to neutral position. Remove the four capscrews holding = = shaft pilot roller bear- 
; cover (6) as shown and then lift off the cover and gasket from the case. 20. Main clutch shaft sleeve. 
21. 
Remove slotted setscrews, two in number (45), using a narrow bladed 22. Countershaft roller bearing. 


screwdriver. This photo illustrates the removal of these two setscrews 23. Countershaft gear thrust 
washer (bronze). 


24. Countershaft bearing spacer. 





















5 Remove cap screws, three in num- 
ber, from the main shaft rear 
bearing retainer (36) as is shown here. 





shaft rear grease slinger. 
iometer drive gear. 


46. Second speed gear lock ring. 
= om — ee ee fork. 
ns seCO peed 
bushing. . " aad 
49. Reverse idler gear shaft. Lift off rear bearing retainer 
50. Reverse idler gear. - and gasket, revealing oil slinger, 
speedometer drive gear and _ spacer. 











ores 





10 Main drive gear and bearing (16 
and 18) can now be removed from 
the case by driving towards front of 
case. Use care not to damage 
bearing when driving from the case. 





1 Remove transmission main shaft 

by lifting it out of the top of case. 
Main clutch, sleeve and clutch, (20) 
and the main shaft sliding low and 
reverse gear (34) can be removed. 
Exercise care in driving off bear- 
ing to prevent its being damaged. 





] Countershaft gear cluster (25) can 

be lifted out through top of case. 
Remove countershaft bronze and steel 
thrust washers (32 and 33) from case. 
Remove bearings and spacer (22, 24, 31). 





1 Remove idler gear shaft (49) by 

driving shaft towards rear of case, 

permitting lifting through top of case. 
(Continued on Page 10) 


Drive countershaft (21) towards rear of case 


and remove shaft. This permits countershaft 
cluster gear to drop to the bottom of the case, 
facilitating main drive gear removal. 





Remove cap screws, four in number, from the 
main drive gear bearing retainer (15) as shown. 


. Complete Motor Tune- 


Up and Corbureter 
Service Instructions for 
oll Carter-equipped cars 


. Soles and Service Man- 


val— with one yeor 
free bulletin service 


. One Carter Ceramic 


and one Carter Air- 
dome Fuel Filter 


. Some essential service 


tools (in general mer- 
chandiser) 


. Nine fast-selling Carter 


Repair Packages 


. Sales Posters and Folders 


. A carefully selected 


stock of fast-moving 
parts for the most pop- 
vlor Carter Carburetors 


. Two attractive, sales- 


building Fuel Filter 
Counter Display Cards 


CARSZ2TER 





9 Re Remove main drive gear bearing retainer and 
gasket (15 and 11), revealing main bearing and 
retaining ring (12 and 18). Caution: When reassem- 
bling, be sure oil drain retainer is located at bottom. 
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You Need the CARTER 
COUNTER MERCHANDISER 


Beiter. Serzvece 
Co Fre Car Ouner 


A service and merchandising plan—in a con- 
venient steel cabinet. Keeps needed parts in 
easy reach. Two types—a special Car Dealer 
Merchandiser and a General Merchandiser — 
either type, $63.00° 


distributor or jobber. 


Order from your Carter 


‘Plus charge of $1.75 for limp leather binder on service manual. 


CARTER CARBURETOR CORPORATION 


St. Louis, Missouri 


PRODUCTS OF PRECISION Division of American Car and Foundry Company 
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© Over seven times as many Plomb tools 
will be made in 1942 as were manufac- 
tured in 1940. Even more are needed to 
protect our freedom. ® So take care 
of your fools ...use them as they 
should be used .. . put them away 
safely. @ In that way, we'll be working 
together to supply the men fighting for us 
with the weapons needed to win for us. 
They can't have those guns and planes 
and ships without fine hand tools, be- 
cause all mechanical production 
begins with hand tools. @ That's why 
we're working the clock around — and 
asking for your cooperation. Let's clean 
up on those bandits over there as fast 
as we can. 
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Forget service standards of last year. Keep 

in mind that there are hundreds of car owners 

in your area who are interested in keeping their cars 

in top-notch condition now, who would pay no attention 
to you last year. 


Put pressure and intelligent merchandising to work 
on the need and value of clean bodies, clean motors, 
clean radiators and clean, sludge-controlled motors. Let 
the economies and superior cleaning of 


MAGNUS CLEANERS 


go to work in your shop to build the volume of service 
business you can get if you plan things right. 


Remember there is a_ scientifically developed and 
thoroughly proven Magnus Material for every cleaning 
HERE'S A job in the service garage. And, remember that in addition 
SAFE GUIDE to private car owners, there are innumerable owners of 
It’s full of tested and Small fleets of trucks or commercial cars who are not in 
preven servicing ideas position to operate their own service garages, but who 
and methods. Write are really interested in economical and effective fleet 


fer your copy. Also ‘ 
ask ior a copy of the service today. 


Fleet Sucessers Clean- 
MAGNUS CHEMICAL COMPANY 


ing Handhook. 
Manufacturers of Industrial Soaps and 
1 Automotive Cleaning Materials 


239 SOUTH AVENUE, GARWOOD, N. J. 
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1 Main shaft clutch and sleeve (20)—frequently called synchronizer unit— 
contains balls and springs (13, 14). Disassemble and reassemble as shown. 


SE-920 
shown. 


1 It’s best to use the 
Synchronizer Unit tool 


Place unit over tool-indexing with 
splines. Push: center portion firmly 
down into the tool. 





1 Transmission mainshaft second 
gear (30) is retained by a snap- 
ring (28). This lock-ring can best Le 
removed from its groove through 
the use of the SE-1040 Snap-Ring 
Removing Tool as _ illustrated here. 





1 Snap-ring—(Always use a new snap-ring)—-can be easily installed through 

use of special installing tool SE-1037 Sleeve and Cone. Drive snap-ring up 
over cone onto shaft and into groove. Caution: Snap-ring must fit well into 
groove in shaft and must not be a loose fit. (Pilot bearing spacer (17) 
must be slipped off shaft prior to using SE-1037 Sleeve and Cone.) 





1 8 Transmission cover assembly can readily be disassembled. Remove snap-ring 
(2) from the groove on the lever (1). Cap, spring and retainer can 
then be removed from the lever after shifter lever ball has been removed. 


Shift lever fulcrum ball pin (5) must be removed as shown, to allow the 
shift lever to be removed from the bottom of the transmission cover. 
{ 
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Be sure hose is clean outside. Grease and oil are greatest be followed in order that the life 


i; addition to tires, there are other 
items of rubber which must be 
conserved, notably grease hose. They 
are as hard to replace as tires, so 
a little care will go a long way 
toward saving them. 

_Since the lubrication department 
brings in a large percentage of gross 
profit, it is apparent that every effort 
must be made to keep the grease hose 
in operation if the lubrication business 
is to continue. 

Ordinarily, rubber hose last a long 
time, provided they are given proper 
care. With this thought in mind, 
AUTOMOTIVE SERVICE presents on this 
page a number of rules and procedures 


enemies of rubber hose. Will cause blisters, and eventu- Of a hose may be extended to its fullest. Don’t tet hose become sharply kinked, 


ally this action will eat into hose so that hose will fail. 





Avoid pulling hose around sharp 
corners, such as the edge of a parti- 
tion, lift or jack. Rubber can be 
easily cut when under pressure. 





Release the pressure when equipment 
is not in use. Shut off air on pump. 





Keep hose out of sun and away from 
heat. These cause checking, which in 
turn eventually ruin the hose 


Grease guns require lubrication, too. 
Some older models require that a 
light oil be added daily to the automatic 
oiler, while the newer models require 
filling of air valve case but once a 
month with grease. Check instructions. 


INQUIRY 905 


by R. K. Scales, Manager 


Facts and Flashes |\"=== 


FROM THE WARTIME AUTOMOTIVE FRONT 





1600 West Eight Mile Road 
DETROIT, Michigan 


Don't believe all you hear about gasoline octane ratings. It's true 
the need for high-octane components to make war fuels has lowered 
antiknock value of civilian gasolines—but the drop is not nearly so 
great as some rumors would have it. 


Tell car owners to "take it easy." That's about the only advice they 
need for satisfactory operation at the present time. If and when a 
car starts knocking, retard ignition timing slightly—just enough 
to eliminate knock. Don't retard spark more than necessary, as 
over-retarded spark causes loss of power, waste of gasoline. 


Lowering compression ratios at the present time is unnecessary. No 
need is indicated yet for thicker cylinder head gaskets or low com 
pression cylinder heads except on a very few cars of unusually high 
compression ratios. 


Warning to dealers who must store "frozen" cars: Be sure gasoline 
tanks and fuel systems are completely drained of all gasoline. Fuel 


left in tanks over a period of months will form gum and cause 
serious troubles. 


Over-—inflation of tires by over—anxious car owners can lead to almost 
as many tire troubles as under-—inflation, say tire manufacturers. 
Reason: over—inflated tires bounce off the road, produce scuffing 
action. Best advice is to follow manufacturer's recommendation for 
tire pressures exactly. 


Bright spot in the gasoline picture is Ethyl's enlarged capacity, 
with new plant completed a year before Pearl Harbor. Indications are 


that all war needs can be met and still have antiknock fluid avail- 
able for the cars, trucks and buses of our national transportation 
systen. 


Shortage of fuels in some sections of the country makes it imperative 
that none be wasted. Impress on car owners the need for getting full 
power from every gallon of gasoline through proper tune-up and 
maintenance. 


"Oil is ammunition—use it wisely." 
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Photos courtesy Lincoln Engineering Co. Inquiry 803 While under pressure. Strains the wires or cord. 
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Making new transmission gear shaft for 
Austin shovel. Can duplicate practicalls 
any axle shaft, cutting key ways, spur 
gears etc. This big milling machine 
will keep many vehicles running. 


Cylinders rebored practically while you 
wait on this portable cylinder borer, 
or machine is sent to customers shop. 


Shop crew at this progressive jobbers 
shop are proud of quality work done. 


Over 300 crankshafts are reground each 
month on this machine. This is nearly 
twice the volume done here last vear 


Manager Smith helps convince an irate 
that their policy of rationing parts is 
being able to keep supplying parts 


INQUIRY 906 
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No Lost 


Lincotn A 
genuine Lincoln 
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are experts — 
ice School. 

and dependable. 


trained in 


and tools es 
irs. His mechan 


the Lincoln 


The service is 


customer who wants too many coils 
the only way that they can insure 
to their trade for the duration. 


factory 


fast, positive, 
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ITH it becoming increasingly 

evident that the proposed 
stockpile of repair parts and 
operating supplies will not 
reach its expected 150 percent 
of 1941 sales, automotive 
transportation in America 
must look to the jobbers to 
keep its vehicles running. 
Jobber machine shops and 
stockrooms now must be the 
arsenal of civilian ability to 
keep those essential cars, trucks 
and tractors on the road. Auto- 
motive jobbers are set to take on 
this task. Firms like that of 
Lewis Machine Co., Joplin, Mo., 


PARTS 
constan 
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customers. 


“all-out” 
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completely 
engines for 


Situated out 


4 Pe 
Ser 


are doing yeoman service for their 
; They prepared their 
facilities for just the type of 
service 
render during strenuous times, 
such as we now are experi- 
by equipping their 
shop with the tools and ma- 
chines that enable them to 







they must 


rebuild the largest 
trucks, tractors and 


stationary power plants while 
they could get the machines. 


in the wide open 


spaces where grain is produced, 





soueaees ST _ — this firm is doing its patriotic bit. Piston cast at a local foundry being turned and machined for Chicago 
i sas on heed. - Photos by staff photographer. 803 Pneumatic natural gas engine. This eight-foot lathe will handle material 
up to 30-inch outside dimension. Kept busy on large engine work. 








. , When your Lubricating Equip 


needs first-class reconditioning — 
“YOU CAN GET FAST, DEPENDABLE SERVICE FROM THE NEAREST 


AUTHORIZED ZINCUCN SERVICE DEPARTMENT 


ALABAMA 


Birmingham. Alabama Auto Parts Co. 
E. Gadsden Gadsden Auto Parts Co. 
Mobile Central Electric Co. 

... Parts Service Corp. 


ARIZONA 


Colyear Motor Sales 


ARKANSAS 


Voss-Hutton Co. 


CALIFORNIA 


Fresno... .. Pioneer Mercantile Co. 
Los Angeles. Lincoln Eng. Co. of Cal 
Oakland Lincoln Eng. Co. of Cul 
ento . ... Henderson Bros 
Diego. Motor Hdwe. & Exjuip Co. 


COLORADO 


Denver Auto Equipment (vo. 
Pueblo. Motor Accessory & Parts Co 


CONNECTICUT 


. Collins & Leary, Inc. 
ford.Grinold Auto Parts Co., Inc. 
New Haven.Connecticut Bearings Co. 


FLORIDA 


Miami......... .Holden-Wood. Inc 
Tampa... General Auto Supply Co 
W. Palm Beach. Motor Parts & Equip. 


GEORGIA 


Atianta......: Alexander-Seewald Co. 
olumbus Butler Brothers Co. 
The Frank Corp. 


ILLINOIS 


Champaign Sparks Auto Supply Co 
Lincoln Eng. Co. of Hi. 


IOWA 


Des Moines... .Herring Wissler Co. 
Ottumwa Sieg-Ottumwa Co. 


KANSAS 


Great Bend. .scheutler Sup. Co., Inc 
Pratt... 
Wichita Johnson Bros. Auto Supply 


KENTUCKY 
Louisville 


Kentucky Ignition Co., Inc. 


LOUISIANA 


Rykoski, Inc. 


MAINE 
on Rice & Miller Co 
.. Biddeford Auto Parts 
...Emery-Waterhouse Co. 


MARYLAND 


Baltimore........J. KR. Hunt & (: 


ASSACHUSETTS 


H. G. Davis, Inc 
Holyoke . J. Russell & Co., Ine 
Lawrence Cogan’s Auto Supply ¢« 
Worcester.......... Joseph Leavitt 


MICHIGAN 


Ann Arbor Auto Parts Co 
Detroit... . Lincoln Engineering Co 
Detroit Branch 


Escanaba 

Chatfield Machine & Foundry Co 
Flint. . . Fornerook Auto Supply Co 
Grand Rapids... Midwest bequip. ( 
Saginaw.General Distributing Cur; 
Ypsilanti Silkworths’ C: 


MINNESOTA 


..Woolwine Supply Co. 


St. Joseph... Ayers Auto Supply Co. 
St. Louis 


Fred Campbell Auto Supply 
St. Louis... .Koochook Co., Ine. 
Springfield. .Link Motor Supply Cv. 


MONTANA 


Bozeman... Lovelace Motor Supply 
Havre. .... Valley Motor Supply Cu. 


NEVADA 


Reno Motor Supply Co. 


NEW HAMPSHIRE 


Franklin. ....C. A. Dorval Co., Inc. 


NEW JERSEY 


East Orange. Mfgrs. Equip. Dist., Inc 
Newark . . Air Compressor Service 
Patterson ..-Ten Hoeve Brus. 


NEW MEXICO 


Albuquerque 
Automotive Warehouse Service 


NEW YORK 


Albany Detroit Supply Co 
Binghamton United Auto Parts, Inc. 
Buffalo .Angert Auto Parts Co., Ine. 
Long Island City. Mfgrs. Kquip. Dist. 
Long Island City..Pesrson Brothers 
New York 

Smith & Gregory, N. Y.. Ine. 
Rochester... Gordon Motor Parts 
Syracuse .... Niles Autu Supply Cu 


NORTH CAROLINA 
Asheville . . ...Hayes & Hopson 
Charlotte Equipment Supply Co. 
Fayetteville 


OKLAHOMA 


Oklahoma City.Sharp Auto Sup. Co. 
Tulsa Kelleher Equip. Co. 


OREGON 
Portland... . Pioneer Equipment Co. 


PENNSYLVANIA 


Allentown Oil Co. 

Stull Brothers 

Philadelphia. Petroleum Equip. Co. 
Pittsburgh. Mfgrs. Equip. Dist., Inc. 
Reading ......E.8. Youse Co., Inc. 


RHODE ISLAND 


Providence Mellor’s Auto Parts Co. 


SOUTH CAROLINA 


Columbia. Jenkins Automotive Parts 
Greenville... Scurry & Nixon, Inc 
Spartanburg. Wallace D. DuPre Co. 


SOUTH DAKOTA 
Sioux Falls.L & L Motor Supply Co. 


TENNESSEE 


Bristol Bristol Auto Parts Co 
Chattanooga.Hart's Auto. Parts (vu 
Dyersburg... .J.M. Collins Co. 
Knoxville... Sam Horne Company 
Memphis Orgill Bros. & Co 
Nashville... . Keith-Sinclair Co., Inc. 


TEXAS 


Amaritio McDonald Auto Suppls 
Beaumont. Motor Parts Sup. & Equip 
Big Spring. Harry Lester Auto Supply 
Corpus Christi. . Mountjoy Parts Co. 


UTAH 


Salt Lake City 
Strevell Paterson Hdwe. Co. 


VERMONT 


White River Junction 
Vermont Hdwe. Co., Inc. 


VIRGINIA 


Danville......... Auto Specialty Co. 
Lynchburg.Southern Parts & Bearing 
Norfokk. McLean Auto Supply Corp. 
Richmond Benj. T. Crump (o., Ine. 
Roanoke.Shepherd’s Auto Supply Co. 


WASHINGTON 


Seattle. .... Pioneer Equipment Co. 
Spokane. ..Colyear Motor Sales Co. 


WEST VIRGINIA 
Charleston... Motor Car Supply Co. 


WISCONSIN 


Appleton. . Automotive Sup. Co., Inc. 
Shadbolt & Boyd 


WYOMING 


Casper Supply Co. 


DISTRICT OF COLUMBIA 


DOMINION OF CANADA 


Brandon, Man.Gillis & Warren Ltd. 
Calgary, Alberta 










Automatic piston grinder, used princi- 
pally on engine rebuilding work done in 
their own shop for their dealer custom- 
ers. Their engine rebuilding has _ in- 
creased 30 percent above last year. 





Complete facilities for boring rods, 
milling grooves. This reboring machine 
made in shop by their own mechanics. 





Rebabbitting connecting rods that have 
integral bearings is also done for trade. 


Decatur.Fred Campbell Auto Supply te ‘ ‘ & 5. Aute Parte Co a Bieter Bearings & Parts Co.| Dallas. ...... The Schoellkopf Co. Motor Car Supply Co. Ltd. 

E. St. Louis. . National Auto Sup. Co. inneapolis. Minneapolis tron Store eigh. Motor Bearings & Parts Co. | Ef Paso... Motor Supply Co. | Edmonton, Alta.Motor Car Sup. Co. , . : ¢ 

Joliet. ...... Barrett Hardware Co. | St. Paul.....Nicols, Dean & Gregg | Santord Brown's Auto Supply Co. | Fort Worth Cogdell Auto Supply Co. | Kitchener, Ontario iia cs New bearings are poured for crank- 
-E. Blankenship & Co Wilmington .MucMillan & Cameron | Fort Worth John Muller Company National Automotive Parts Ltd. shafts. rods of industrial engines and 





3 abe F. W. sShattuc: 
Cummings & kmmerso: 

. Sehacht-Tuck Co. 

Waukegan. Pickus-Con. & Equip. Co. 


INDIANA 


The Gibson Co. 

i The Gibson Co. 
Bend...... - The Gibsen Co. 
Mills Auto Parts Co. 


MISSISSIPPI 


Jackson......... Robinson Brother- 
Meridian. ....... Milton Supply Co 


MISSOURI 


Myers Motor Supply Co 


Joplin. . 
.. The Fueth Co. 


Kansas City ..... 
Kansas City 
Myers Motor Supply Co. 


OHIO 


W. E. Layman 

Cincinnati ....Flmer F. Klayer 

Cleveland The Koehler Rubber Co. 

Columbus The Penn. Rubber & Sup. 

Dayton Moore's Equipment Co. 
Y own 

ynolds & Bookout Parts Co. 


Harlingen. . Briscoe Motor Parts Co. 
Houston Jos. F. Meyer Co 
Houston Neumever Motor Parts Co. 
Lubbock Auto Parts Company 
San Angelo The Ragsdale Company 
San Antonio. Auto Parts & Equip. Co. 
Stamford. Auto Spring & Supply Co. 
Texarkana... Automotive Parts Co. 
Waco............... Joe L. Ward 
Wichita Falls. Auto Spring & Sup. Co. 


Montreal, Quebec 
John Millen & Son 
Regina, Sask... ._Bowman Bros. Ltd 
Saskatoon .. Bowman Bros, Ltd. 
St. John, N. B. Maritime Acc., Ltd. 
Toronto, Ont. . National Auto. Parts 

Vancouver, 8. C. 
Mackenzie, White & Dunsmuir 
Winnipeg, Man. 
Gillis & Warren Ltd. 


bearings for other machines are cast 


$42—1 


aah 
LINCOLN JOBBER 
NEAREST YOU 
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Pioneer Builders of Engineered Lubricating Equipment 


ST. LOUIS, MO., U. S. A. 
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AND 


DY-NAMIC BALANCER 
ll 


@ Your job now is to EDUCATE 
the nation's car and truck owners 
on how Bear service, besides sav- 
ing money,helps conserve vital 
materials by making tires last 50 
to 100% longer—how it insures 
against destructive vibration and 
wear of steering parts. Here is the 
Bear Equipment you need in order 
to offer this timely and vital service! 


@ THE BEAR 
SHIMMY DETECTOR 


Saves Time by proving the need 
for wheel balancing, without re- 
moving the wheels from the car. 
Dramatically demonstrates effect 
of unbalanced wheels on car and 
steering parts; how they cause 
excessive vibration and driver 
fatigue; king pin wear, looseness 
and play in knee action supports, 
tie rod, joints, etc. After correct- 
ing, Bear Shimmy Detector proves 
job is done right; shows absence 
of vibration. 


@ THE BEAR DY-NAMIC 
WHEEL BALANCER 


Balances at all speeds ... not 
just one. Its balancing principles 
are time-tested; the only balancer 
that tests wheel in same position 
and with same suspension as when 
on car... the only balancer with 
the flashing neon eye! 


@ BEAR BALANCING WEIGHTS 


HELP AMERICA SAV 


WITH BEAR 
SHIMMY DETECTOR 


Are especially important to 
precision balancing. Accurate in 
weight, easily applied and tight- 
gripping they save time and insure 
finest results. 
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@ DON'T DELAY 

Get started doing your share. Bear’s Na- 
tional Advertising in TIME and COLLIER’S 
will help you. Write todav for 
complete BULLETIN and FREE 
Save Rubber poster. Bear Mfg. BY 


Co., Rock Island, Illinois. 


GREATEST NAME IN SAFETY TEST 


AND STEERING SERVICE 








HERE'S A PLAN TO 


Keep 


Tough going? You bet it is—but not 
for dealers using Pennzoil’s pretested 
service selling plan. Here’s the plan 
that helped an Elmira, New York deal- 
er increase his active service customers 
by 87‘,—the plan that’s helped hun- 
dreds of the country’s most successful 
dealers turn occasional patrons into 
steady customers for a// service needs! 


BRINGS IN NEW CUSTOMERS 


Need more service business? Then this 
is the plan for you because it is built to 
do just that—help bring in owners who 
can and should patronize you for service 
needs. Proof? Mendenhall Motors in 
St. Louis reports 1500 new service cus- 
tomers. A New York dealer upped 
active customers by 93‘,. And remem- 
ber—these figures are from the dealers’ 
own operating statements. 


HELPS SELL ALL YOUR SERVICES 


Don't think of Pennzoil’s plan as just 


Oil City, Pa. 


Name 


Street Address 


City 





HI FU G 


Yr ah LA 


POR Al SERVICE NECDS 





selling lubrication. It boosts your 
“take’’ in every department, and pro- 
vides all necessary tools. More proof? 
A Detroit dealer reports service volume 
up 55‘,, customer labor sales up 64‘, 
shock absorber service up 227%, 
brake work 127‘; better, lubrication 
volume doubled. A Kansas City dealer 
upped service income 132‘; with the 
plan. 


KEEPS SERVICEMEN ALERT 


Your servicemen will get behind this 
plan because it is easy for them to 
co-operate. The plan provides the 
tools to make this teamwork possible. 
Result: Sérvice sales that otherwise 
might be overlooked or neglected. 
You can sell every customer all the 
service his car needs. 

Want to see how this plan can fit into 
your set-up—how it will pay for itself? 
The coupon will bring you full informa- 
tion—without obligation. 


The Pennzoil Company, 


Here's my name and address. Without obligation, I want to 
see actual figures on results obtained with your profit plan which 
sells all automotive services . . 


- want to see bow it can belp me! 


















, REPAIR BILL : 


| 293%, 














..see2eTHE POUNI 
OF CURE? 


TRUCK INSPECTIONS 
PREVENT TROUBLE 


INCE trucks are the short-haul lifeline of the nation’s trans- 

portation system, it is imperative that present truck equipment 
be conserved through protective maintenance. Proper maintenance 
of engines is important, but the job does not end there. 


Axles and all chassis parts are essential, too, to the operation 
of trucks. That this phase must be taken care of properly, is 
shown by the fact that already several sizes of axle shafts and 
rear axle replacement parts are getting scarce. Timken-Detroit 
has issued a sound film and manual on proper axle service. 















INQUIRY 908 


1 Chassis Inspection: starting with the front end, first remove hub and drum, 
4 and all traces of original lubricant. Hub should be washed or steam cleaned, 
inspected for cracks. Check bearing cups; are they tight? Discard damaged cups. 


2 Clean cone and roller assemblies; 
check rollers for signs of pitting, 
Remove steering knuckle 


scoring, etc. 


Photographs courtesy Timken-Detroit Axle Co. 


INQUIRY BOS 








Remove brake shoes, check condi- 
tion of anchor pins, bushings. Check 





hydraulic wheel cylinders for fluid 
leaks. Also check piston cups, boots, 
cylinder connecting links for wear. 


pins and check bushings and pins. 
_j © Clean, inspect knuckle thrust bearings. 
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4 Conditions of this kind result from 
permitting linings to wear to point 
where the rivet heads are in contact 
with drum surfaces, or because of 
improper shoe-to-drum adjustments. 





7 To insure bearing cone and roller 
assemblies are properly greased, a 
pressure greasing fixture such as this 
can be used. Otherwise follow instruc- 
tions for hand packing. After obtain- 
ing proper fit of the knuckle pin in 
the bushings, with the pins and the 
thrust bearings assembled in place, the 
clearance between top of I-beam and 
knuckle should be adjusted to a 
maximum of .015 inch by using shims. 
Wheel bearings should be adjusted 
to allow free rotation of the wheel 
without end play when rotated by 
hand. Final inspection will be for 
caster, toein and, of course, brakes. 









When making inspections, always 

check level of the lubricant in 
the rear axle bowl. Unless otherwise 
specified, lubricant in bowl should 
be level with filler hole. At _ this 
time, lubricate brake cam_ shaft 
bearings; also make other inspections. 





Examine wheels for loose bearings, 

check for excessive gear back-lash, 
for oil leaks at the carrier, hub, 
pinion oil seals and housing cover. 
Also check for loose spring clips, 
carrier and companion flange bolts, 
and axle shaft stud bolts. 

(Continued on Page 16) 
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When reassembling the front axle, the larger or inner 
wheel bearing should be placed on spindle and packed 
thoroughly with good clean grease. On inside of hub the 
space between the two bearing cups should be repacked 
with clean grease about % to % full. Outer wheel bearing 
should also be packed with clean grease before put back. 


5 Here are all parts of the front axle, ready for re- 
assembling after having been checked for abnormal wear. 
Badly worn parts have been replaced with new parts; all 
parts have been thoroughly cleaned. Timken Axle Field 
Service Bulletin No. 13 gives complete story on con- 
struction and adjustment methods for Timken brakes. 
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Orders now may be placed direct with the Houde on 
Engineering Division of the Houdaille-Hershey Corporation . S 
for genuine Houdaille Ford Shock Absorber replacements, ured 
either new or reconditioned, and also for Repair Kits. “— 
Stocks and production are limited and delivery therefore ae 
is dependent upon availablity of units at the time your er 





order is received. 


















New Units a 

@ New Shock Absorbers for all cars factory 
equipped with Houdailles. cain 
states 
Re-conditioned Units ae 
@ Re-conditioned Houdaille Shock Absorbers aan 
(at less than new price). No exchange. near 
vealed 








Parts Kits +s 

@ Repair Kits for all recent Ford, Mercury — 
and Lincoln models for Ford Dealers who have 

repair tools. ‘ia te 
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HOUDAILLE HYDRAULIC CONTROL 


HOUDE ENGINEERING DIVISION OF HOUDAILLE-HERSHEY CORPORATION 
BUFFALO, N.Y. 
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] 


made. 


In reconditioning the rear axle of a truck, worn 
parts should be replaced and adjustments 
The first step is, to remove the axle shafts. 


INQUIRY 910 


1] Axle shafts should be cleaned and inspected for 

cracks at flange head, twisted splines, and cracks 
in shaft body. This shaft was washed in hot 
cleansing, bath and after a quick drying, but while 
still hot, chalk dust was applied and the shaft 
hit with a hammer to reveal cracks. Start of 
failure can be detected upon inspection; replacement 
should be made before costly breakdown occurs. 


1? This condition is typical of torsional fatigue— 
= probably the result of a shock load application. 
If it hadn’t been discovered, the shaft would have 


failed 


DIRTYA OIL... 


AS EASY AS 
CHANGING THE 
BLADE IN 
YOUR RAZOR 


Oil filter service is more than 
common sense— more than a 
source of profit...itis a national 
obligation for car conservation! 


When you “keep it clean with 
Purolator” — 

e you prolong engine life by 
protecting against dirt and 
abrasives. 

e you make a quick, profitable 
sale. 

e you get the right filter for the 
job, at the right price. Replace- 
ment elements start at $1.00. 
Complete filters and conver- 
sion units at popular prices. 

e you deal with the founder 
and leader of the oil filter in- 
dustry. The leader in engineer- 
ing—original equipment—mer- 
chandising and advertising. 


Purolator Products, Inc. 
Newark, New Jersey 


TNE). 
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SERVICE 


DISPLAY THIS SIGN 


one enemy 
we can lick 


on the 


later. 


Regular inspection caught this one. 


1 Result of improper wheel bearing 

adjustments. With wheel bearings 
out of adjustment, wheel hub is natura- 
ally loose. Causes eccentric action at 
hub end, and constant bending of shaft 
eventually results in this failure. 


1 This type of shaft failure was 

progressive. A crack occurred at 
outer diameter, worked towards center 
until complete failure resulted from 
continued torque application. Generally 
result of bent axle housing, caused by 
accident, overloading, shock load impact. 


] Twisting stresses were applied to 
this axle, in both directions, in 
excess of what part was originally 
intended to stand. Torsional crack, 
shown running through this portion 
of shaft body, was discovered during 
regular inspection. Thus unnecessary 
breakdown of vehicle was avoided. 


] Procedure for 
checking rear 
hub is same as 

for front hub, 

except rear hub 

must be examined 

for damaged axle 

shaft flange studs. 

The life of the 

stud is affected 

by improper wheel bearing adjustments 
ind by axle housings that are bent. 











17 An important point in maintenance of the rear 
end of trucks is inspection and adjustment 
of the carrier unit, which should be 


from the axle and taken to a bench. 


= a 


== PS 2. 
= best 


9 Remove and inspect differential 
side gears and pinions; look for 
cracked teeth, scored spider trun- 
nions, worn thrust washers. Use new 
thrust washers at every inspection. 





2] Inspect bevel gear for wear and 
chipped or cracked teeth. Check 
rivets attaching bevel gear to differ- 
ential case for tightness. Remove bevel 
pinion from bearing cage to permit 
examination of pinion bearings. Bevel 
teeth should be inspected for signs 
of abnormal wear. Check shaft key- 
way to make certain it’s not spread. 





2 Before adjusting for bevel pinion 

to gear tooth contact in differential 
carrier assembly, make sure pinion 
and differential bearings are properly 
adjusted. Pinion bearings should be 
adjusted to a pull of 6 to 8 inch- 
pounds; differential bearings to a 
snug fit, not exceeding one notch. 





2 Working face on bevel gear tooth 
on drive side should be set to “1 
of tooth length, favoring toe contact. 
Recommended pinion to gear back-lash 
is .008” to .012” measured on gear 
pitch-line. Provision is made for two 
adjustments, away from gear or pinion. 
(Continued on Page 20) 





] Major inspection and adjustment or a_ bevel 
drive gear carrier consists of a complete 




















tearing down and rebuilding, replacing damaged removal of the left half of the axle housing 
or worn parts. Any wear in internal parts of a and the wheel, as an assembly, by removing the 
carrier assembly affects the original bearing spring clips and the eleven carrier bolts. 
adjustment and gear booth contacts. By properly differential and gear assembly is readily removed, 
adjusting, the carrier assembly can be _ restored as is the bevel pionion and cage assembly. 
to approximately its original operating condition. parts should be taken to a bench for detailed inspection 
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FILLING... 
a War- Cime Need 


HEN this Picture Paper for Servicemen was first founded in February. 1939. 
it was mailed to more than 50,000 service managers with the compliments of 
the publisher. 


Everyone now knows that this type of publication made an instant hit with the men 
who service the more than 30,000.000 registered vehicles in the United States. 


It was not long before jobbers and jobbers’ salesmen discovered that here was the 
type of publication which their customers and their servicemen used every day in 
their work. It was doubly appreciated because here for the first time was shown 
“how-to-do-it” and “what-was-new™ on the market. 


As time went along we worked out a plan with a few live jobbers to mail this 
publication direct to their selective list of best customers. Later we arranged to 
imprint the name of the jobber on the front cover. and thus was added the missing- 
link in a merchandising program now known as our “Jobber Co-operative Plan.” 


More than 150 jobbers from Maine to California now utilize this Plan and pay us 
to have Automotive SERVICE mailed each month to their best customers with their 
compliments. 


Automotive SERVICE is also mailed each month with Automotive NEWS, The 
Newspaper of the Industry, to supplement the utility of this publication to its 
thousands of subscribers—the dealers who sell 85 percent of the new cars and trucks 
in normal times. 


So now, practically every copy of Automotive SERVICE placed in the mails 
each month has been paid-for by the recipient or by his friendly jobber. 


Automotive SERVICE came at a most fortunate time to render its greatest service in 
America’s all-out war effort. New cars are practically a thing of the past. Today 
the men who read Automotive SERVICE must maintain this most vital branch of 
America’s transportation system in war time. We are proud that we were here in 
time to render this service. 


Produced by the Jossers are invited 
publishers of Avto- to ask us about the 
motive News, Weekly Jobbers Co-operative 
Newspaper of the Plan, which is avail- 
Industry. Subscrip- able to one jobber in 
tion Price, $4 per each city not already 
year. ‘ covered. 


DETROIT 











1 This unit type construction simply requires the 
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“Bins that do Everything.” This binrack has re- Counter catalog back for jobbers’ use. Provides Injection molded-plastic cup is perforated to allow 
movable bins in stacking racks, holding volumes’ neat appearance from customer’s side, protects penetrating solvent to get to heat hardened forma- 
from % pint to a peck at your fingertips. 806 catalog. Front of unit carries note on bearings. 807 tion around frozen studs. Sturdy, long service. 808 
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Novel electric Identification Sign for 


on two axis allies— 


WASTE and WEE ARLE | Bitine ccm scr stn. “ti 


As we see it, every vital transport vehicle forced 
out of service by premature, preventable wear, is a 
loss in America’s fight for Victory. Every service 
part that must be scrapped because of neglect is a 
gain for our enemies. 


In the service field, we must all declare our own 
war on these two unrelenting enemies — Waste and 
Wear! 


We must pass along what specialized help we 
have available, to the service men who are going 
to keep those vehicles running. 


In building carburetors, brakes, power braking 
equipment and other units for the majority of the 
millions of trucks, tractors, buses and cars now in 
use, Bendix has necessarily studied field service 
requirements long and thoroughly. Much of the 
data resulting from these years of study has been Tester for magneto windings, elimi- 
“boiled down” into a simplified “Carburetor Over- nating guess-work. Booklet gives 
haul Procedure Manual!” and another Book—“ABC a a oe ” 
of Vacuum Power Brakes.” 


Both of these useful service aids are available to 
fleet and shop service directors who request them 
on their firm’s stationery. 


BENDIX PRODUCTS DIVISION 


of Bendix Aviation Corporation 
SOUTH BEND, INDIANA 


FIGHTING 

MANUALS 

for Automotive 
Service Men 


STROMBERG CARBURETORS © BENDIX B-K VACUUM POWER BRAKING © BENDIX HYDRAULIC AND MECHANICAL BRAKES ¢ BENDIX Sturdy, two-piece steel lock fits under 


FACTORY-LINED BRAKE SHOES © BENDIX GEARSHIFTS © BENDIX-WEISS UNIVERSAL JOINTS © BENDIX CLEANER—FOR AUTOMOTIVE PARTS hub-cap. Photos show before and 
, after installation. One key. 811 
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and EQUIPMENT 


Table merchandiser, combines effective display 
and handy storage. Glass compartments on top. 


Perforated top and dust pan. Cleans easy. 
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Civilian blackout light, adapted from 
Army-vehicle type, suitable for any 
car or truck. The blackout light can 
be used as fog, auxiliary light. 815 


for "GOR AER 


Derusts and cleans cooling system 
while you drive. Rust proofs system 
for 18 months. No harmful ingredients. 
Not necessary to drain or flush. 816 
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New nozzle with automatic breather 
replaces funnel. Always ready to 
use. Pouring spout is down in can 
when not in use and when cap is 
screwed on nozzle, all is sealed. 81% 


(Continued on Page 22) 
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Four “conservation products.” Stop Leak 
flows freely, harmless to hose, etc. Anti- Nine million gallons of permanent-type anti-freeze to supply 
Rust removes rust, grease and sediment; next winter's market. It’s non-corrosive, non-inflammable, 
won't injure hose, gaskets, etc. Cleaner  non-odorous, non-gelatinous, and is distributed only through 
removes rust, grease, scale; cleans without automotive jobbers. Comes in 55-gallon drums, as shown 
reverse flushing; harmless. Quick. Flush here. At left is Leroy H. Letts, president, and R. E. 
can be used while car’s in service. 813 Burrows. sales manager. Need more _ jobbers 
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T HTS O_TIME 


No service man has to be told, these days, of the absolute neces- 
sity of conserving the life of metal parts. 

And because oil is such a vital factor in conservation, the best 
oil you can get is the only one to use. 

As an indication of motor oil quality, you can't beat this evi- 
dence: Pan American “Clippers” have used Wolf's Head Oil for 
over 13 vears...for more than 900 million passenger-miles. 

Follow long-range aviation experience. Give your customers the 
oil you know carries the protection they need! Wolf's Head Oil 
Refining Co., Oil City, Pa. ... New York, N. Y. 


Be Ahead with 4 
WOLF’S HEAD Age 


MOTOR OIL AND LUBES HEAD / 
100% PENNSYLVANIA P.G.C.O.A. Peemit No. 19 


UGH” OIL!! 


BSE ee 


soline 
states 
-d car 
‘rease 
many 
steria 

near 
vealed 


at a 
sales 
2rvice 
first 












NO SQUEAKS OR SQUAWKS 


SHOP EQUIPMENT 






Pat'd end 
Pat's. Perding 


Fig. 732—'‘Hallowell’’ bench with 
one-piece, splinter- proof top. 
Drawer is extra. 





1367 Bench combinations meet every normal and 
special shop need—lets you arrange your shop 
set-up the way you want it. 


































Practical, convenient de- 
sign eliminates squawks. 


Rugged construction insures 
freedom from squeoks. 


Prices are rinht—ahd, so are deliveries. Send for Catalog. 


STANDARD PRESSED STEEL Co. 


SERRINTOWN, PENNA. SOR 564 
—— BRANCHES — 
COSTON > DETROIT > 1NOIAWAPOLIS - CHICAGO - ST. LOUIS - SAN FRANCISCO 
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Dont Junk Old Armatures ! 





Burned or out-of-round commutators can be machined and undercut like new 
if you own TRUCUT equipment 
ONSERVE critical materials—conserve 
plant production facilities. Repair starter 
and generator armatures, instead of ex- 
changing them. Make these parts go as 
far as possible. 
Equip your shop with the TRUCUT Lathe 
to service starter and generator armatures. 
The TRUCUT Lathe handles any generator 
or armature used on_ trucks, tractors. 
motorcycles, airplanes, passenger cars. 
YOU CAN HELP UNCLE SAM and keep 
your shop working on profitabie starter and 
generator jobs with the TRUCUT Armature fnterine Chucks. NO EM TOAS nt cat el 
Lathe. ORDER TODAY. lathes that claim te do what TRUCUT does. 


FRANK N. WOOD CO., Dept. 5-15, Wauwatosa, Wisconsin 
Pacific Coast Address 
1310 S. FLOWER ST., LOS ANGELES, CALIFORNIA 


INQUIRY 915 












The TRUCUT Lathe 
comes to you complete 
with Mica Undercutter. 
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KEY PASTE 
=, Keeps Them Rolling 


5 
a 
~ 







' qt 
WHAT KEY PASTE Is... 
Key Graphite Paste is the oil-proof—heat-proof sealing 
compound that has been the favorite in the general industrial field for 
many years. It is to be used wherever high-pressures, high-temperatures, and 
oil and gasoline-proof conditions are involved. It expands when heated... 
fills in a// irregularities . .. enables the re-use of worn and battered gaskets 
and fittings and preserves new ones. 


WHAT KEY PASTE DOES...1-2.. 5:00: 


joints can be made up economically on cylinder heads and mani- 
fold gaskets... crankcase gaskets... carburetor and gasoline lines 
... differentials . . . and for all oil 
and gasoline connections in the 
service station. 















COMPANY 


2645 McCasland Ave. + East St. Louis, Ill. 





9 4 Failures like these are usually due to shock load condition, lack of lubricant, 
use of inferior lubricant, wheel spinning, misalignment of axle shaft. 





25 Here’s an example of gear tooth wear caused by the inability of the 
lubricant used to stand up under the applied tooth pressures. This condition 
of picking up metal is commonly called scuffing, spalling or galding. Failures 
can be avoided. A_ differential carrier assembly properly rebuilt and 
securely bolted back into the axle housing; will give many thousands of 
additional miles of trouble-free service. Under present wartime conditions, 
it is essential that every precaution be taken to insure the continued 
operation of all parts to preserve the nation’s transportation system. 


Chioped At Larae End Incicates 
Too Tight Adjustment. 









Pittina Of Bearing Cuos 
Caused 3y Improper Ad- 
justrent Or 8y Imoroper Chioved At Small End Incicates 
Lubrication. Too Loose Ad justrent. 








“Look Mom--—Joe’s Gas Station!” 
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36-page data 
manual gives 
money-saving = * 
hints on cals 


..- degreasing repair parts 
* with hot or cold solutions. 


.-- quickly removing oil, grease 
from chassis, running gear. 


.-- reconditioning radiators, 
clogged cooling systems. 
--.- washing automobile and 
truck bodies thoroughly, 
safely. 

-.- conserving tires by keeping 
floors grease-free. 








And many other jobs where performance- 
proved Oakite cleaning can SAVE you time, 
effort, money. Write for your FREE copy today! 


CAKITE PRODUCTS, INC. 
406 Themes St., New York 


Representatives in all 
Principal Cities of the U. S. and Canada 


OAKITE rr aaa Whe 
INQUIRY 917 


CAR DEALERS 


Write for full details on how 
Amalie Helps You Sell More 
Oil and Lubricants 


Aiden 


aa DEAL UIE 
MOTOR OIL 


DAUGHERTY REFINERY 


Division of 
L. SONNEBORN SONS, INC. 
88 LEXINGTON AVE. NEW YORK CITY 
INQUIRY 920 
91 





VITAL EQUIPMENT IN THE 
NATION'S DRIVE FOR VICTORY 


ATLAS PRESS CO. 
$43 NORTH PITCHER STREET 
KALAMAZOO, MICH. 
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A listing of the month’s cata- 
logues and data books that come 
across the editor's desk. Sent free 
unless otherwise noted. Ring 
number on card or coupon of this 
issue—we'll do the rest. 


1942 spark plug catalog now includes 
all specifications, eliminating usual 
supplemental book. Distribution re- 
stricted to wholesalers for their 
salesmen and counter books. 828 





Here’s one of seven detailed cut-away 
drawings of complete front wheel sus- 
pension assemblies, which are included 
overall, and is printed in two colors 
on heavy stock. 


New manual, “The World Moves on 
Rubber,” is dedicated to wheel-align- 
ment experts; covers such subjects as 
camber, caster, toe-in, specifications. 830 


“Will America Have to Jack Up Its 
29,000,000 Automobiles?” traces history 
of rubber, supplies, conservation. 831 


‘vacuum. , New textbook covers 
rower (84 the principles of 
% operation and _ con- 
a. struction of Vacuum 
Power Brakes. Limit- 

ed number copies. 832 


“Producing for War" booklet answers 
down-to-earth ‘“uestion on war pro- 
duction work. Price 2.00. 833 


New manual of wheel alignment con- 
sists of 12 separate booklets bound 
under one loose-leaf cover. Considered 
most complete txt on the subject. 834 


Booklet describes two new first-aid 
items, folding stretched and traction 


splint. 835 


“Tire Saver Manual,” 16-page _ illus- 
trated booklet, tells how to get thou- 
sands of extra miles out of tires. 
Stress is laid on proper wheel align- 
ment and wheel balance. 836 





Cleaning Speed Triples on Warm Engines... 


Faster than Steam Cleaning 
Ue hae ST 










Concentrate 


General purpose garage and 
chassis degreaser. Dilute 9 parts 
low-cost kerosene . . . brush or 
spray on parts to be cleaned. 


LIST PRICE 
$3.00 


1 Gallon Size 
For Dealer Net Cost 
SEU RE VTS ORS EEE SES EN TSR RD GER! sede Oe ENE 
Net in steck at my jobber . . . attached te my Business 


. tetterhead ie my check 
or &. 0. on the condition that you ship me a § gailen size GUNK at dealer's 
net cost $1.90—(10% extra west of the Mississippi) by FAST PREPAID 
AMERICAN EXPRESS. 


AODRESS 
civy 
STATE 








@ SMOOTH SANDING 
@ LIGHTWEIGHT, FLEXIBLE 
@ SAVES 50% 10 75% 








OPERATES ON 
PRE-LUBRICATED 
BALL BEARINGS 





Speeds Production! mag — — - - - = --- 
° Please send National Air Sand lodel A-S; 
Operates with amazing speed on ! $59.50 complete, f.o.b. Rockford, guaranteed 
those tiresome “feather edging” jobs. {| ninety days. 
Prepares work with block sanding 4 ._. 
smoothness, perfectly and at less Signed ______------------ ------------------ 
cost. Adapted to any surface. ‘ 
i ees eres Sates een ce 
Send OrderToday! '! dares _ 
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HEY, BUDDY! HOW ‘BOUT 
WRITING A POST-CARD 
THAT SAYS “1 WANT TO 
CASH IN ON P.S.—TELL 
ME HOW.” AND MAIL (7 
TO PREVENTIVE SERVICE, 
COLLIER’S, 250 PARK AVE., 
NEW YORK CITY 


Use Coupon 
or Enclosed Postcard 


In every copy of Automotive 
Service there is a coupon or post 
paid card for your convenience in 
getting full details as to prices, 
discounts and nearest stocks of 
any product you see shown in the 
editorial columns. .These coupons 
and cards are there for your con- 
venience—use them—this service 
costs you nothing and saves you 
valuable time. Just circle the 
numbers on the items you want— 
mail it te us and we'll do the rest. 








Automotive SERVICE 
DETROIT 





zo 


















Oldline ventilator redesigned for modernizing exist- 
Now  sectionalized to permit 


ing homes. 


installation. Car dealer sideline. 
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~ ZERONE” AND “ZEREX” 
WILL BE AVAILABLE! 


No change in dealer or consumer prices... 


HE raw materials from which “Ze- 

rone” and “Zerex” are made have 
just been released for civilian use by the 
War Production Board. 

It is impossible, however, due to war 
conditions, to forecast the total quan- 
tities of these anti-freeze products that 
will be available. Du Pont will continue 
to supply first all requirements for these 
materials for war purposes. “Zerone” 
ind “Zerex”’ will be released by Du 
Pont to its distributors on a monthly 
basis as raw materials and containers 
are made available. 

The supply you will get will go a 
long way toward meeting your actual 
needs if you encourage the conserva- 
tion of anti-freeze and see to it that 
your customers do not buy or use more 
than they actually require. 

This program of conservation was 
inaugurated by Du Pont last winter. We 
stated then: “In the interest of National 


22 


Water pump lubricator. 
easy noises; 
819 can for car or 


Defense, conserve anti-freeze so there 
will be enough to go around. Don’t 
buy or use more than you need. Stop 
leaks. Have your dealer tighten and 
clean the cooling system of your car 
and use “Zerone” and “Zerex” in ac- 
cordance with directions.” 

That message was broadcast last 
winter to millions of car owners through 
the leading magazines and newspapers 


Stops water pump 
works with any anti-freeze. 
light truck. 820 


Handy dispenser for car 


amount for one 
saves materials. 


One 


the country over. It still goes; because 
today it is more important than ever to 
avoid waste. 

Prices of “Zerone” and “Zerex” 
anti-freeze remain unchanged. This and 
other information regarding the two 
products will be announced to the 
public in the fall. Take steps to get 
your supply for next winter by ordering 
“Zerone” and “Zerex” today. 


DEALER PRICE SCHEDULE 


“ZERONE” 
(per gal.) 


Packed 


DRUMS 54 Gallons 


GALLON CANS 6 to case 


QUART CANS 24 to case 


$.60* 


$.65* 


“"ZEREX”’ 
Broken Cases 
(per gal.) 


“ZJEREX”’ 
Full Cases 
(per gal.) 


$1.77 


$1.84 


* Gallon can and quart prices apply strictly to full case lots. 


wash. Gives right 
car; 


New marker for metal shelves; 
applied by moistening, won’t pop 
821 off. Assorted sizes. 822 


Changes made in blackout bulbs: 
Color of light now is deep orange; 
size smaller; 15 watts size. 82s 


“Torchy Turner,” 
first personalized 
blow torch, will 
be featured in 
manual giving 
information on 
uses of blow 
torch, extending 
its life, etc. 824 


Non-stalling, high-speed, all-purpose 
air sander. Replaces hand-sanding and 
finishing. Dry and wet sanding. 825 


eo 


Flexible shaft drill extensions, equipped 
with 45 and 90 degree angle heads. 
Works where regular drill can’t reach. 
Heads are permanently attached. 826 


Blackout flashlight 
hood; fits any size 
flashlight; breaks 
light beam; inex- 
pensive. $27 





LINK AND EYE BOLT TYPE 

Nete: On some front absorbers it 
may be necessary to jack up car 
frame leaving wheels on floor or 
remove wheels. Tool is then 
worked between car frame and 
springs. There is clearance. 


LINK AND CLEVIS TYPE 
1. Disconnect link at lower end. 
2. Rebush upper end following 
instructions for Link and Eyebolt 

pe. Use Rebushing Tool No. 

. 3. Assemble. lower end of link 
on axle fitting with retainer plates 
and new rubbers. Tighten link 
nut until rubbers are compressed 
slightly. 


N inoperative shock absorber, one that needs 
fluid or has worn or broken links not only 
produces a rough “ride” but can be the cause 
of excessive tire wear as well as being a source 
of real danger to the driver. Shocks that do 
not operate properly can be the cause of the 
vehicle turning over on curves at high speed. 
Links should be checked for excessive wear at 
regular intervals. This can be done by slightly 
moving absorber arm up and down to determine 
tightness of bushings or wear in link pins or 
link holes. Appearance alone will often indicate 
excessive wear. Rebushing requires special tool. 


Charts courtesy United Motors Service. Inquiry 837 


LINK AND EYE BOLT TYPE 


Instructions for Single Acting Absorbers 

1. Disconnect link or eyebolt at lower end. 
Depending upon clearance needed, either 
allow absorber arm to travel to top of 
stroke or with wire, rope, chain, etc. 
fasten arm down to workable position. 
Press out link pin using Insert No. 1 
in end of tool and Drive Pin No. 7 
in end of screw. (See Fig. 1.) 
Press out old bushings using Insert 
No. 2 in end of tool and Taper Pin 
No. 5, straight end first. (See Fig. 2.) 
Install new rubber bushing using Insert 
No. 2 and Drive Pin No. 7. Slip new rub- 
ber over end of drive pin. (See Fig. 3.) 
Press in new bronze bushing using 
Insert No. 1 and Taper Pin No. 4 taper 
end first. (See Fig. 4.) On some types 
of links both steel and bronze bushings 
are required. 
Reassemble link on absorber arm. Press 
link pin to position using Insert No. 1 
and no drive pin. Replace cotter pin or 
nut. (Rebush lower or eyebolt end at 
work bench.) 
Instructions for Double Acting 

Absorbers 
Disconnect link or eyebolt at lower end. 
(See instruction No. 1 under ‘Single 
Acting.’"’) Press out link pin using In- 
ont No. 1 and Drive Pin No. 7. (Se 
= a, 
Press out old metal bushings using 
Insert No. 3 and Taper Pin No: 5, 
straight end first. Use end of screw to 
press out old rubber. If absorber has 
extra_ large bushings use no_ Insert 
and Taper Pin No. 6. (See Fig. 
Install new rubber bushing using 
No. 3 and Drive Pin No. 8 small end 
first. (See Fig. 3.) 
Press in new metal bushings using 
Insert No. 1 and Taper Pin No. 5 taper 
If extra large bushings use 
. 2 and Taper Pin o. 6 


. 4.) 
Reassemble link on absorber arm using 
Insert No. 1 or No. 2 in end of Tool. 
(See instruction No. 6 under ‘‘Single 


Ac ; 

(Rebush lower or eyebolt end at work 
bench. 

To install Inlox Bushing Assembly in 
end of shock absorber arm use Insert 
No. 3 and Drive Pin No. 8. Inlox Bush- 
ing fits in cup shaped end of Drive Pin 
No. 8. Pressure is applied by _ screw 
against small end of Drive Pin. Do not 
press against inner steel part of Inlox 
Pushing Pe sure te use Drive Pin Na & 


“You ought a have your eves examined ™ 


LINK ROD TYPE 


1. Disconnect link at upper and 
lower ends. 2. Reassemble link 
with retainer plates and new rub- 
bers. Tighten link nut_ until 
rubbers are compressed slightly. 


ROD AND TAPER STUD 
TYPE 


1. Complete link must be replaced. 
Upper connection is an_ integral 
part of complete link. 2. Lower 
end uses rubbers and retainers. 
These are replaced same as Link 
and Clevis type. (Note—Some 
have tapered stud at both ends.) 


Fig. 4. Installing Metal Bushing. 


LINK REPLACEMENT 


Links which are bent or have enlarged 
or elongated link pin holes should be 
replaced. Link pins should fit tight in 
link pin holes to provide a tight link 
connection. 
point places extra strain on shock ab- 
sorber and may soon wear out absorber. 


A loose connection at this 


VALLEY 


Super-Duty Chargers 


Fully Guaran- 
teed for Two Years. . . . Valles, modernized 
superduty chargers will give you the utmost in 
value... enable vou te cash in on the big 
profits in battery charging. Valley chargers are 
vasy fo operate . . he moving parts 
connecting to the lighting circuit. Laws in 

operating cost. Order yours 
tenlay 


Medel SG-i2 charges | to 12 
6-volt batteries . . . $28.00. 


4221 Forest Park Bivd. St. Lewis, Mo. 
INQUIRY 924 


WHY THIS NEW* SEAL TO PROTECT 
FINISHES? --- BECAUSE IT'S 


_ Easier to Apply—Bigger Profits 
= More Satisfaction 


| POR-CEL-SEAL Ne. 16 — For 
new jebs. Practically in 


POR-CEL-SEAL Ne. 17—Restores | fit 
original finish befere applying ' 

. Quickly and harmlessly 
dissolves oxidation, seum, dirt, 
ete., te bring out original tus- 
tre. One pint can.......... $.85 


*A Modern Chemistry 
Wonder! 


Ask Your Jebber or Write - eee aes 


WATTS-WAGNER CO.. INC. 


109 WEST 64th STREET, NEW YORK,N.Y. 


INQUIRY O25 


Rimac HEXSET has all dies 1” Hex 
Outside for firm grip in die-stock, 
wrench or rachet. Tap wrench 
has %” square top opening to fit 
rachet extensions. Send for Rimac Catalog 
SET No. 77—11 MN 
RINCK-—McILWAINE. inc die 5161 2 SAE ond 


stock: tap wrench 
net $9.75 


InQuiRyY 926 


‘ BUY & 


WAR SAVINGS BONDS 
AND STAMPS 


Uncle Sam needs your support 

to win this war—make your 

investment in Bonds and Stamps 
a patriotic habit. 


ee eel 


ANYONE CAN DO 
1T WITH LETTER 
PATTERNS. 
WRITE FOR FREE 
SAMPLES! 


JOKN S.RAKN 1330 N.CENTRAL AVE CHICACO 
INQUIRY 927 





EVERYBODY'S TELLING 


Your Lubrication and Service Sales 


WE LL HELP Y 
You e: a Coach’ 


WHO WILL HELP BUILD YOUR ENTIRE TEAM INTO SALES WINNERS 


A COMPLETE TRAINING COURSE: Heads of big businesses hire experts to train men... 
vise on specialized subjects. Socony-Vacuum offers that valuable help free... 


to ad- 
brings specialists with 


movie equipment, slide films into your place of business to work with you and help train your entire 
organization in Modern Service Methods! You get a complete training course for your employees. 
Yet, you don’t pay one cent. This is one of the unique features of the backing Socony- Vacuum offers. 


MORE FACTS ON 
MODERN SERVICE 
METHODS: 


YOUR MARKET IS CAREFULLY SURVEYED to 
calculate the future growth of your business...to help 
you determine what improvements to make, what 
methods to use. Every big business uses this system. 


YOUR PRESENT LAYOUT IS STUDIED. Again, 
you get specialized help free! A simple change in 
the arrangement of your establishment may make 
your work easier and help boost your sales. 


ELLING YOU 


Must Increase ae es iacreese purin 


OU DO IT! 


g 1942 


THAT BATTERY 
NEEDS RECHARGING, 
MR. GRAY, - IN 


EXTRA SERVICE SALES WON: Your men learn 
how to find the big causes behind small “‘effects”’... 
how to find and repair basic troubles...and how to 
win and keep customers! That’s just part of the help 
you get! Read details on Modern Service Methods. 


SALES PROMOTION: Socony-Vacuum offers hard- 
hitting sales promotion pieces to push your service 
specials—to bring new customers into your place. 
You get expert advertising help! 


No one can give you increased lubrication and ser- 
vice profits, but Socony-Vacuum can help you get 
them. Write today...get complete details on the most 
valuable program of help ever offered to car dealers. 


SOCONY-VACUUM OIL COMPANY, INCORPORATED, and Affiliates— 
Magnolia Petroleum Company, General Petroleum Corporation of California 


WRITE TO CAR DEALER DIVISION —SOCONY-VACUUM OIL CO., INC., 26 BROADWAY, N.Y. C., FOR FACTS ON 


eee NG UT as 


MODERN SERVICE METHODS 





